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Hunt Insurance 
Authors For Big 
New Encyclopaedia 


Professor Seligman of Columbia 
Chief Editor of Social 


Science Books 


FINANCIERS BACK OF IT 





All Divisions of Insurance to Be 
Explained and Biographies 
Will Be Included 





Authorities in the insurance business 
are being sought for artices to go in the 
important Encyclopaedia of Social Sci- 
ences which is being prepared under the 
direction of Dr. Edwin R. A. Seligman 
of Columbia University, editor-in-chief; 
and Professor Alvin Johnson, Ph.D., 
director of the School of Social Research 
who will be managing editor. The Ency- 
clopaedia of Social Sciences will contain 
numerous articles on insurance as well as 
biographical sketches of insurance men. 

This is to be in reality a monumental 
work. The first volume will be published 
next September. 

The project of an Encyclopaedia of the 
Social Sciences originated with a number 
of learned associations which in 1924 ap- 
pointed special committees to consider 
its feasibility. These committees, repre- 
senting seven societies, held a number of 
meetings and in 1925 formed a joint com- 
mittee for discussion. In 1926 Edwin R. 
A. Seligman was chosen editor. In his 
preliminary report to the committee Dr. 
Seligman outlined the general scope of 
the enterprise, suggested the publication 
of about ten volumes at an estimated ex- 
penditure of about $600,000, and with a 
time limit of fiverand six years. 

Some Who Endorse the Enterprise 

The enterprise has the backing of some 
financiers and bankers of renown, among 
whom are Paul M. Warburg, Mortimer 
L. Schiff, John J. Rascob and Owen D. 
Ycung, all of whom are on the board of 
diiectors. Some of the men of academic 
standing represented on the board are 
Prof. John Dewey, Columbia; Professor 
Carlton J. J. Hayes, Columbia, and Prof. 
W. W. Cook, Yale. 

-\Imost every ramification of insurance 
wil! be touched upon in the Encyclopae- 
dia, with emphasis naturally upon the 
social aspects of the subject. In the bio- 
graphical treatment of prominent insur- 
ance men there will be no reference 
made to any living person and only those 
who have been the pioneers or creators 
in the field of insurance will receive men- 
tion. For example, there will be a sketch 
of the life and work of Edmund Halley, 
great British astronomer and scientist, 
who compiled the first mortality tables. 
Others who will receive mention are B. 

ompertz, English actuary, and Charles 
Ansell, English actuary, who compiled 
the first mortality tables for the Friendly 

Ocieties of England and whose work 
was so large a factor in the success of 

(Continued on Page 42) 
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PHOENIX 
Assurance Company, Ltd. 
of London 


150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE 


Excellent Service and Facilities 


PHOENIX 


Established azha 
INSURANCE 





Indemnity Company 


150 William Street, New York 





















































A 38% Gain in Metropolitan 
District in 1928 


Every Penn Mutual Agency in the metropolitan district 
contributed to our heavy gain in 1928. This is the list:— 


Otto J. Hebel, Manager 
(successor to C. F. McCord) 
Fireman’s Insurance Bld’s. 
Newark, N. J. 

_J. A. Goulden & Son, 


General Agents 


80 William Street 
Joseph A. Eckenrode, 
General Agent 


26 Court St., Brooklyn 


J. Elliott Hall, General Agent 
50 Church Street 
McWilliam & Hyde, Gen. Agts. 
285 Madison Ave. 
Rooney & Vermilye, Gen. Agts. 
141 Broadway, 


Ralph G. Engelsman, Gen. Asgt. 
1814 Park Avenue Building 
2 Park Avenue 


*" Alexander E. Patterson has just opened a General Agency office at 
150 Broadway. He will build up a corps of expert representatives, with 
every modern aid to their salesmanship and success, and is prepared to give 
prompt surplus line and brokerage cooperation to other organizations. 


Our metropolitan offices, through recent improvements in service, are 
equipped for still better service in 1929 than they have so efficiently sup- 
plied heretofore. Surplus lines and brokerage business handled to your 
complete satisfaction. 


Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 


The Penn Mutual Life Insurance Company 
Independence Square 
Philadelphia, Pa. 
Founded 1847 




















Conway Calls Roll 
Upon Section 97 
At Dept. Hearing 


Most Companies For Change; Some 
Indifferent; Mutual in 
Opposition 
SHARP HOMMEYER LETTER 


Life Underwriters Refuse to Back 
Water and Ask for New 
Committee 











Some of the leading actuaries and in- 
surance lawyers of America had a chance 
to give the “once over” to the new su- 
perintendent of New York, Albert Con- 
way, on Monday afternoon of this week, 
and Mr. Conway was also interested in 
meeting them. The occasion was a hear- 
ing on the Section 97 and affiliated 
amendments, having to do with acquisi- 
tion cost in life insurance. This subject 
is one of the heritages of the Beha ad- 
ministration and Superintendent Conway 
gave every indication of showing that he 
is not going to waste much time in mak- 
ing up his mind about how he is going 
to act. The odds are that he will go to 
the legislature with the amendments. 

Since his appointment Mr. Conway has 
read all of the documents in the contro- 
versy, covering many folios of typewrit- 
ten or printed pages. He is a good- 
natured and shrewd interrogator and 
when the discussion got a little bit thick 
for a novice he busily engaged himself 
in reading letters and other matter at 
his end of the table. At one point when 
the discussion was ultra-technical he 
walked over to a window, and adjourned 
the hearing for a recess. The room was 
pretty smoky, too, and he raised the win- 
dow and let the fresh air in. 

Inside and Outside Margins 

The hearing was declared closed after 
a fifteen minute debate over “inside and 
outside margins,” the two principal de- 
baters being George K. Sargent, vice- 
president of the Mutual; and M. A. Lin- 
ton, chairman of the actuaries’ commit- 
tee. Mr. Conway got the opinion that 
the chief company opponent of the 
amendments was the Mutual Life and he 
asked Mr. Sergent what his principal ob- 
jection was. Mr. Sargent declared that 
under the present laws the companies 
knew automatically where they were at 
when it came to expense expenditure 
margins, but under the amendments they 
wouldn’t be so sure about their margin 
definitions. Mr. Conway then asked Mr. 
Linton if he thought he could convince 
Mr. Sargent. Mr. Linton arose with a 
smile and Mr. Sargent kept standing, 
also smiling. Sargent’s attitude was this: 
“Sure he can convince me if he can con- 
vince me.” Linton went to work valiant- 
ly, talking with his usual clarity but at 
such speed that the stenographer from 
the Department stopped him several 
times, saying: “I am not a court short- 

(Continued on Page 17) 
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THE PASSING OF THE HAT 


A scene which has gone the way of the hitching post and the wooden Indian. No longer is it 
necessary for the fellow workers of a deceased employee to drop a few ill-spared coins into the hat for 
the widow and children. Group Insurance now automatically makes available a much larger sum 
of money. 

The Travelers, one of the pioneers on Group insurance, has had extensive experience in instal- 
ling and servicing the Group insurance plan in concerns engaged in every kind of industry. 

It stands ready to help the agent close the case, and to pay the claims when the need arises. 
Last year, The Travelers paid 5,849 death claims amounting to $7,956,442.09, most of them being 
paid within twenty-four hours of receipt of notice. During the same period, 912 total and perma- 
nent disability claims amounting to $1,267,902.94 were insured. 


THE TRAV ELE Sa 


Tue Trave.cers Insurance CoMPANY Tue Travecerxs INDEMNITY CoMPANY Tue Travecers Fire Insurance Company 
LIFE L. F. BUTLER, PRESIDENT Pays 
ACCIDENT Hartford, Connecticut WINDSTORM 


LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 
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Policy Average Of New 
Men Higher Than Old 


ON “PREPARED PRESENTATION” 





Higher Average of Old Agents This 
Year Also Attributed to Beers & 
DeLong System 





The fact that twelve new agents taken 
on during last year who were with the 
agency at the close of the year had aver- 
age policies that were nearly 28% higher 
than those of the old men of the agency, 
was taken as evidence of the effective- 
ness of the “Prepared Presentation” 
plan and other service and educational 
features of the Beers & DeLong Agency 
of the Mutual Benefit Life, which held 
its annual agency meeting and dinner at 
the Hotel McAlpin on Monday. i 

C. E. DeLong ,who made an analysis 
of the agency results for the year, also 











W. H. BEERS 


pointed out the improvement in the aver- 
age policies of the older agents. Taking 
twenty-eight agents who wrote $150,000 
or more in 1928, these men had an aver- 
age policy in 1927 of $6,000 and in 1928 
this had been increased to $10,000, a 
gain of 40%. 

The Beers & DeLong Agency were 
credited by the Mutual Benefit with a 
paid for business last year of $31,844,000. 
This was an increase over 1927 of $3,- 
500,000 and was the largest paid produc- 
tion in the history of the Mutual Bene- 
fit Agency in New York. The highest 
Previous year’s volume was in 1926 when 
the agency was credited with $31,200,000, 
but even this record was exceeded by 
$650,000. This achievement was consid- 
ered remarkable—Vice-President Thur- 
man called it “surprising’—in view of 
the fact that the Beers & DeLong 
Agency is practically a new agency as 
now constituted. 

Wrote 1,158 Apps 

These same leading producers of the 
agency wrote 1,158 applications last 
year against 1,350 the previous year 
Making the following interesting com- 
Parison: they increased their volume by 
66% and did so with a decrease in num- 
er of applications of 16%. The aver- 
age applications per man was forty. 

he twelve new agents who started 
during the year and were still with the 
agency at the close of 1928—some of 
them having been in the business only 
one or two months—wrote 220 applica- 
tions for a total of $2,775,000, or an aver- 
age of $12,675. As noted previously this 
was a larger average per policy than was 
reported by the experienced agents who 
ad an average of $10,000. 

William H. Beers and Charles E. De- 

ong came in for congratulations for 
their accomplishment especially as they 





Beers & DeLong Agency Gelebrates 
New Mutual Benefit Record in N.Y. 


The Beers & DeLong Agency of the 
Mutual Benefit Life in New York cele- 
brated on Monday its achievement of 
writing in 1928 the largest volume of 
new paid for business ever written by 
the Mutual Benefit agency in New York, 
with an all-day meeting, luncheon, din- 
ner and dance at the Hotel McAlpin. 
The accomplishment came in for special 
praise from President John R. Hardin 
and Vice-President Oliver Thurman, who 
were among the speakers, because the 
Beers & DeLong Agency is practically 
a new organization as now constituted. 

The agency paid for $31,844.000 last 
year as against $28,500,000 in 1927, an in- 
crease of $3,344,000. The greatest year 
the Mutual Benefit agency in New York 
had had previously was in 1926 when the 
paid for volume was $31,200.000 and was 
exceeded the past year by $644,000. W. 
H. Beers and C. E. DeLong started as 
general agents for the Mutual Bene- 
fit here at the beginning of 1928. 

The William H. Beers’ “Prepared Pre- 
sentation” system of agency building and 
other service and educational features 
introduced by Beers & DeLong, are 
given much credit for the fine showing 
of the agency. Mr. DeLong presented 


an analysis of the agency production 
which revealed the surprising fact that 
twelve new agents taken on during the 
year had higher average policies than 
the old agents as a group, their average 
being nearly 28% higher. 

President Hardin told the agency or- 
ganization how much its achievement 
was appreciated by the company and 
Vice-President Thurman gave a stirring 
talk on personal development and vision 
as applied to the life insurance agent. 

Messrs. Beers and DeLong turned the 
sessions over largely to the members of 
the agency organization. Willard B. 
Johnson of the downtown office was 
chairman of the morning session, and C. 
P. Dawson, manager of the uptown of- 
fice, presided in the afternoon. Other 
speakers heard in addition to those men- 
tioned were: A. H. Kollenberg, Grand 
Rapids, affiliated with the Detroit 
agencv, who is a large writer of busi- 
ness insurance and regarded as an au- 
thority on the subject; Paul E. Cook of 
the A. A. Drew Agencv. Chicago; Wal- 
ter E. Roberts of the National Bank of 
Commerce trust department; G. G. Ter- 
riberrv, George D. Swan, Bernard Cohen 
and Hyman Berman, all of the agency. 








HE’S TOO GOOD TO SPOIL 





New Agent Warned by Old Timers Not 
To Study Business Lest He Cramp 
Sales Ability 

One of the new agents in the Beers 
& DeLong organization, New York, 
wrote more than $1,500,000 in a few 
months. He was the center of consid- 
erable interest because he professed that 
he knew nothing of life insurance and 
didn’t expect to be able to find time to 
get any special knowledge because he is 
also in the real estate business. The 
older and experienced agents seemed to 
be of one opinion on this. They said, 
“Don’t try!” They warned the novice 
not to spoil his natural selling ability by 
standardizing it according to some life 
insurance formula. He is just now like 
the untrained artist who shows marked 
abiltiy; the dread is, will the technique 
of knowledge ruin his originality? The 
old timers said it would. They seemed 
to envy the new man his lack of knowl- 
edge. He said his only stock in trade 
was a knowledge of human nature. 





DON’T DESPISE SMALL CASES 


William H. Beers, of New York, says 
that a common mistake of new agents 
who write one or two big cases, is to 
throw away all their small prospects with 
the idea of doing big things by concen- 
trating on the heavy prospects. Before 
long, said Mr. Beers, they find they have 
neither big nor little prospects. The big 
ones have a way of turning up through 
the little ones, or the little ones grow- 
ing into big ones. 





MILD BUT SURE 

Charles E. DeLong, of Beers & De- 
Long, is probably the mildest inspira- 
tional speaker in life insurance, but he 
gets across. Mr. DeLong summed up 
the agency’s results for the year and set 
the new mark for 1929, which, like him- 
self, was modest. He discussed the agen- 
cy plans in a pleasant, conversational 
tone, never raising his voice in the fa- 
miliar peroration style of the “pep” talk- 
er who is telling what is going to be 
done next year. Mr. DeLong got a big 
hand and a warm response from the 
agents which left no doubt as to their 
confidence in what they were to do. 








started as general agents in New York 
at the beginning of 1928 and reconstruct- 
ed the agency of the Mutual Benefit. 


“SIZE-UP” OF A NEW AGENT 


G. G. Terriberry Tells His Field Expe- 
riences; Couldn’t Sell Men With- 
out Ambition 


G. G. Terriberry, formerly with the 
Life Insurance Sales Research Bureau, 
has been selling life insurance for about 
seven months, and he told the Beers & 
DeLong organization of the analysis he 
made of life insurance as a career when 
he was considering becoming an agent. 
He had these facts: There are about 
200,000 agents in the business; 50,000 to 
60,000 leave every year. He said the av- 
erage commission received by all was 
about $1,300; that 85% of the business 
was written by about 15% of the agents. 
He was somewhat appalled by the turn- 
over in life insurance and he dreaded to 
be one of the 85%. From his work with 
the Research Bureau he said he knew 
that very few agencies in the country 
were a source of sales ideas and field 
assistance for their agents. 

One of the first things he discovered 
as an agent was that he could do noth- 
ing with a prospect who was not am- 
bitious. He had made contacts with 
some men of means, able to buy a large 
volume of life insurance but they were 
well satisfied with their situation and 
affairs, had no urge, and he said he failed 
utterly to find a life insurance proposi- 
tion that would hold them. One of his 
troubles was he could not meet people 
in the right way; he found he couldn’t 
warm up to the cold canvass; he had to 
meet people “right.” He had lots of 
names, shoals of them. 








AGENT ONE WEEK A SPEAKER 





George D. Swan Impressed by Great 
Social Value of Insurance After 
Years in Orient 
One of the speakers at the Beers & 
DeLong Agency meeting was a new 
agent who had been in,the life insurance 
business one week. hen introduced, 
instead of a green, embarrassed recruit, 
the audience faced a man of fine: pres- 
ence and obviously at home on the plat- 
form. He is George D. Swan, who has 
been for thirteen years in the Orient for 
the Y. M. C. A. He has been in this 
country for some time past raising $350,- 
000 for an endowment for the American 
School in Japan, a school for the chil- 
dren of Americans resident in Japan. 
This work he has completed. The need 
for school facilities and hospitalization 


Many Angles in Set-up 
Of Business Insurance 


HOW OPENINGS MAY BE FOUND 





A. H. Kollenberg, Busimess Insurance 
Expert, Says Agents Should Learn to 
Analyze Balance Sheets 





The best kind of approach for partner- 
ship business insurance is a copy of the 
co-partnership law laid before the firm, 
said A. H. Kollenberg, Grand Rapids, a 
big personal writer and nationally known 
as an expert on business insurance, 
speaking before the Beers & DeLong 
Agency sales meeting. If a business con- 
cern organized as a co-partnership has 
never looked into the law governing this 
type of business, the partners will be 
surprised at the entangling situations that 
might result from the removal of one 
of them by death. In almost every in- 
stance where Mr. Kollenberg has shot 





CHARLES E. DeLONG 


this question at a member of such a 
firm: “Would you want your wife to 
continue to have an interest in this busi- 
ness after your death?” he has had for 
answer an emphatic “No!” The same 
answer is also common in the case of 
corporations. 

Such conditions as these are what 
make the openings for the experienced 
agent in business insurance, said Mr. 
Kollenberg. He said that another pro- 
lific source of openings for a proposi- 
tion in business insurance is the balance 
sheet of a firm, or corporation. Every 
agent should be able to analyze a bal- 
ance sheet if he expects to handle busi- 
ness insurance. A balance sheet tells 
who owns the business. The liability item 
if given in sufficient detail may reveal 
to the life insurance man the opportu- 
nity to show the owner of a business that 
he really is not the owner but only in 
charge of it for his creditors. 

Brains Is 85% of Profit Account 

From the elementary standpoint there 
are three factors in business, continued 
Mr. Kollenberg—capital, labor and 
brains. The property investment of cap-’ 
ital is covered by fire insurance. The 
labor element is protected by compensa- 
tion insurance. Brains, representing 85% 

(Continued on Page 4) 








for Americans in the Orient is well 
known to those familiar with conditions 
there, he said. 

Mr. Swan was foreign secretary in 
Japan for the National Council of the 
Y. M. C. A. acting in an advisory and 
administrative capacity to the Japanese 
Y.M A. movement. The social as- 


pect of life insurance appealed to Mr. 
Swan greatly and especially because of 
his background of Oriental experience. 
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“Closing Efficiency” 
As Basis of Growth 


THEN BECOMES MATHEMATICAL 


Paul E. Cook, Chicago, Gives Plan for 
Hitting Mark by Finding Cases 
Closed to Number of Calls 


A good many life insurance men make 
the mistake of trying to reconstruct the 
life of their prospect to make it fit into 
some plan they have drawn up, instead 
of presenting the proposition as aiding 
the client to do better what he is now 
doing, said Paul E. Cook, of the A. A. 
Drew Agency, Chicago, speaking before 
the Beers & DeLong Agency. Mr. Cook 
has made a brilliant record for himself 
as a personal writer of insurance and 
trainer of agents, and is still under thirty. 
His talk was sprinkled with snappy epi- 
grams and brilliant sales ideas none of 
which, he said, were original but were 
culled from the best minds in the life 
insurance business, and he suggested that 
other agents do likewise. : 

For the man who is wrapped up in 
his business, a good line of argument, 
according to Mr. Cook, was to talk diver- 
sification. He said there was no intel- 
lectual difference between the agent who 
wrote a large business and the little fel- 
low. It was all in the conception of 
life insurance that they had. You can’t 
talk to big buyers of life insurance until 
you think on their plane. His advice 
was: “Get a new conception of life 
insurance if you are standing still.” He 
pointed out that some agents are known 
as $200,000 or $500,000 writers. 

Mr. Cook inferred that this was no 
compliment to be pegged at a certain 
sum as a writer; that if you are stand- 
ing still you are not growing; and he 
quoted John Marshall Holcombe, Jr.’s, 
classic bon mot: “If you are green you 
are growing; if you are ripe, you're 
rotten.” 

Must Say It in Five Minutes 

Mr. Cook keeps an idea book, in- 
dexed under topics such as “Approaches,” 
etc. He writes out sales ideas, and when 
a particular type of case appears he 
looks up the material that will bear upon 
it. 

An agent should keep in mind, said Mr. 
Cook, that he has five minutes in which 
to tell his story—if he sticks that long 
he’s well on his way to a sale. Not- 
withstanding a belief to the contrary, a 
big business man, Mr. Cook thought, 


was easier to talk to than the little man 
because the big man wanted a proposi- 
tion stated in a simple, straightforward 
manner. As to approaching big men, 
he said to be unknown is to be favor- 
ably known. “The prospect won’t know 
you are not the biggest life insurance 
man unless you tell him,” said Mr. Cook. 
“You put your own valuation on your- 
self.” 

All agents know the elements of effi- 
ciency but the difference between the 
successful one and the other kind is that 
the successful agent does what is good 
of us talk about doing. Any plan is good 
so long as it is worked. As to planning 
the day, Mr. Cook suggested the absolute 
elimination of detail; one hour for plan- 
ning, eight hours’ work, and two hours 
for self-improvement. 

Seven Points of Insurance 

There are seven main points in life 
insurance into some one of which every 
case can be fitted. They are: (1) life 
values—appraisal and inventory; (2) in- 
surability of general property; (3) life 
insurance as property; (4) distribution 
and trusteeship of the estate; (5) busi 
ness insurance; (6) thrift; (7) program 
insurance. With a layout of the insur- 
ance proposition in this form, it is pos- 
sible, Mr. Cook pointed out, to present 
either a complete selling talk or a spe- 
cialized one with everything fitting into 
the picture somewhere. 

Find Your “Efficiency Number” 

In planning for a year’s work Mr. 
Cook pointed out that the first essential 
was to discover your closing efficiency 
by an examination of the number of calls 
made to each case closed during a period. 
In his case his closing efficiency was one 
in four. With this as a basis he esti- 
mated his year’s production in this way: 
he planned to write one $100,000 case, 
four $50,000, six $25,000, twenty $10,000 
and twenty $5,000—making a total of 
$750,000. To arrive at the number of 
calls he would have to make to do it, 
he multiplied each of the number of cases 
by four which gave him a definite idea 
of the number of calls he would have to 
make each day and would give him a 
schedule which would show whether he 
was falling behind. Increasing produc- 
tion on this basis he said was a simple 
mathematical proposition. 





MUTUAL BENEFIT DINNER 
Rowland F. Mellor, leading agent of 
Beers & DeLong, and third in the coun- 
try for the Mutual Benefit in 1928, was 
toastmaster at the annual dinner of the 
Beers & DeLong agency at the McAlpin 


Business Insurance 
(Continued from Page 3) 


of the basis of the profit account, may 
not be covered by insurance protection 
at all. In a business having a capital of 
$100,000, assuming a profit of $30,000, 
about $6,000 would be a proper charge 
against capital earnings. The balance 
of $24,000 would be the proportionate 
share that should be credited to brains. 
This is where the business insurance 
proposition fits into the picture. 

Another point about insuring the 
brains of a business pointed out by Mr. 
Kollenberg is that it is the most ex- 
posed to hazards. The brains of a busi- 
ness could be removed by such seemingly 
trivial things as diet, or weather condi- 
tions. Almost indestructible machinery 
is protected with fire insurance, but no 
machine in a plant operates on such a 
small margin of safety as the brains of 
the business. 

Of all concerns organized, 85% fail and 
only 15% succeed and the causes of fail- 
ure are in a large measure due to the 
removal of the brains. 


An Argument for the Wall Street 
Winner 


In a case where the concern is re- 
turning all of the net profit to the busi- 
ness, Mr. Kollenberg would ask for about 
2% of the profit for insurance to build 
up a protection against the exposure of 
all this built-up investment. This same 
argument is used by him a great deal 
these days when everybody is speculating 
in stocks. He argues that a percentage 
of all profits should be set aside for per- 
sonal life insurance against an unforeseen 
turn in the market. 


In Case Having Heavy Majority 
Interest 


Where there is a large majority inter- 
est in a business like an 85% stock con- 
trol of a corporation, the objection is 
sometimes raised to paying the dispro- 
portionate share of the premium for 
business insurance. Mr. Kollenberg’s 
simple rejoinder is that it is better to 
lose the difference in the premium than 
85% of the business. He uses a similar 
brief comeback when a young man ob- 








Hotel, New York, Monday night. Mr. 
Beers made a talk especially aimed at 
wives of agents, telling them how much 
the agency appreciates their help and en- 


couragement given the agents. Medical 
Director Ward was the principal speaker. 


jects to sharing the heavier premium of 
an older partner. The answer is that the 
advantage is really with the younger man 
and instead of objecting he should be 
well satisfied with the situation and its 
implied potentialities. 


In selling business insurance it is im- 
portant to know where to stress the ap- 
peal, said Mr. Kollenberg. This involves 
getting some definite and often inside in- 
formation about the concern to get at the 
strongest approach for the particular 
case. The speaker pointed out that the 
statements of business concerns are on 
file at the state capital or county seats, 
They are public documents and an agent 
who follows business insurance should 
make use of these reports of business 
concerns. A little skill in analysis will 
turn up some factor in anv concern that 
will justify an approach. The source of 
this knowledge need not be revealed. The 
prospect may be surprised at the agent's 
knowledge of its affairs which will do 
him no harm if used with discretion. 


A Business Done on Credit 


Citing an approach in the case of a 
business having a large amount outstand- 
ing in customers’ accounts, Mr. Kollen- 
berg reconstructed the situation that 
would be faced by the proprietor’s heirs 
in case of his death. As the depositor 
had no partner, or other person in posi- 
tion to carry on the business, it would be 
liquidated. The liquidation would be car- 
ried on by a collection agency largely 
because of the nature of the business. 
There would be a collection charge of 
25%. The customers would go elsewhere 
and start another open account. As Mr. 
Kollenberg suggested, it is not difficult 
to imagine which account would be paid 
first. The collectins would be difficult 
with a large mortality. 

In handling trust cases Mr. Kollenberg 
keeps away from taking any part in the 
trust agreement formalities. He makes 
it a point to take the prospect to the 
trust company. He wants the client to 
feel that he is looking after his interests, 
but he avoids entanglements with the ex- 
ecution of the trust. He even expressed 
a preference not to know what the con- 
tents of the trust agreements were. This 
is in contrast to the method of some life 
insurance agents who make it a practice 
to sit in on all occasions when it is wel- 
comed. Although Mr. Kollenberg had 
legal training before going into life in- 
surance—possibly because of it—he aims 
to stay away from the legal formalities 
of the trust. 





COLUMBUS MUTUAL MAKES GAIN 


Total Production For 1928, $24,321,090, 

An Increae of 2% Over Year 1927 

During 1928 the Columbus Mutual Life 
of Columbus, Ohio, showed total produc- 
tion of $24,321,000, increase of 2% over 
the preceding year. The company ex- 
perienced loss in production during the 
spring and summer, as compared with 
corresponding months of 1927, but the 
last four months of 1928 recorded sub- 
stantial increases. The paid-for business 
in 1928 totalled $20,436,104. The com- 
pany’s net gain for the year was $11,- 
195,000 as compared with $11,670,000 for 
the previous year. The gain in volume 
of business was 10.9% of the amount in 
force at the beginning of the year. On 
January 1, 1929, the company had in 
force $113,685,000. 

Dividends paid in 1928 totalled $659,- 
710 compared with $545,792 in 1927. For 
many years the company’s dividend pay- 
ments have exceeded death claims. The 
total assets of the company January 1 
were $14,200,000 as compared with $12,- 
081,321 a year before. Owing to the 
gratifying increases noted during the 
closing months of 1928 and the substan- 
tial daily increases noted early in Jan- 
uary, President C. W. Brandon is look- 
ing forward to a great business year in 


INDIANA INSURANCE DAY 


Motion Picture Television Device Inven- 
tor Will Be One of Leading Speak- 
ers; Others on Program 

C. Francis Jenkins, Washington, vice- 
president of the $10,000,000 Jenkins Tele- 
vision Corporation and the inventor of a 
motion picture television device, will be 
the principal speaker on the program for 
the sixth annual Indiana Insurance Day, 
January 22. He will talk on “Television 
and Visual Radio.” Jenkins is a brother 
of Atwood «Jenkins, Richmond, Ind., 
president of the Indiana Association of 
Insurance Agents. 

Other speakers are John W. Yates, 
Detroit, Massachusetts Mutual Life; 
Nathaniel Seefurth, New York; John C. 
McNamara Organization; George Harris, 
Montreal, supervisor of field service, Sun 
Life; Milton Grannatt, vice-president 
Liverpool & London & Globe; F. B. 
Stanley, vice-president Glens Falls In- 
demnity; Hale Anderson, New York, 
vice-president Fidelity & Casualty; John 
A. Reynolds, vice-president Union Trust 
Co., Detroit; John N. VanderVrie, 
United States Chamber of Commerce; 
Harry G. Leslie, Governor of Indiana; 
Clarence C. Wysong, state insurance 


commissioner, and Mayor L. Ert Slack, 
Indianapolis. 


ADDRESSES SCIENCE CONGRESS 


E. W. Kopf, Metropolitan Life Statis- 
tician, Discusses Origin and Develop- 
ment of Farmers’ Mutual Insurance 


At the meeting of Section “K,” Ameri- 
can Association for the Advancement of 
Science, New York, recently, E. W. 


Kopf, assistant statistician of the Met- 
ropolitan Life, presented a discussion of 
the origin and development of farmers’ 
mutual insurance. The record began 
with the mutual associations or societies 
among the ancient Hindus, 6000 to 8000 
B. C.; the agricultural insurance trans- 
acted by the Babylonians as early as 
2500 B. C., and the insurance practices 
of the Egyptians from 1100 to 1700 B. C. 
The evidences for agricultural insurance 
in Rome, as shown in the responsa of 
Ulpian, the digests of Justinian, and in 
the Basilicon of Basil I, ninth century 
A. D., were next examined. 

Mr. Kopf then outlined the proto- 
types of agricultural insurance as prac- 
ticed by the early English, Danish and 
North German guilds. There were fur- 
ther notes on seventeenth century mutual 
insurance enterprises in England and on 
the Continent of Europe. He also traced 
the history. of mutual fire and livestock 
insurance in the United States from 
1820 on the eastern seaboard, the exten- 
sion of mutual insurance practices with 


BROKERAGE DEPT. REORGANIZED 


Keffer Agency, Aetna Life, Puts Man at 
Head of Each Territory; L. W. 
Secman in Charge 

The R. H. Keffer Agency of the Aetna 
Life at 100 William street, New York 
City, has reorganized its brokerage serv- 
ice department on a territorial basis. The 
following members of this organization 
have been placed in charge of ail the 
brokers in which their offices are lo 
cated: 

Harold Smyth, who has served in tht 
underwriting office of the home offict 
and also in the underwriting depa: (met! 
at 100 William street; Standey M. Weil- 
and, who has been a full time agent an 
supervisor, and Roe A. Maier, who fot 
the past year and a half has been: chie! 
underwriter for the Keffer outfit. Louw! 
W. Secman, assistant general agen‘, 


have direct charge of the brokerave de 
partment. 





—s 
— 


the settlement of the Middle West anf 
the development of law and praciice 
the individual States from 1850 to the et 
actment of Article IX of the New York 
State Insurance Law in 1910. A digest 
of the Train report, 1909, in New York 
State was also given. ° 
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Yale Insures Faculty; 
New $5,000,000 Group 


SOLD BY WELCH, NEW HAVEN 








Policy Taken in Connecticut General; 
Minimum of $5,000 Cover and 
Maximum of $10,000 





President Angell of Yale University 
has announced that the college has of- 
fered a group life coverage to the faculty, 
administrative heads and the clerical and 
service staff, the university to pay a sub- 
stantial part of the premium. The agent 
is L. S. Welch, Inc., New Haven, one of 


e country’s leading writers, and he 
fe: it aie Wallace & Spencer, 
New Haven agents of the Connecticut 

1. . - 
gorges of insurance involved is 
about $5,000,000, one of the largest pro- 
grams ever arranged in any university 

ollege. 

” proven for the faculty and the ad- 
ministrative staff are ~— Kee 
ification of positions, with a minim 
3 $5,000 and : maximum of $10,000. The 
insurance became effective on December 
19, the entire premium for one month 
being paid by the university. After next 
week it will remain in force only for 
those who have expressed a willingness 
to share the cost of the premium with 
the university. ; 

President Angell in announcing the 
plan to the faculty today said: 

“T believe that this plan will mean 
much in years to come to members of 
our faculty and their families. Excellent 
protection is provided at extremely small 
cost, and I am sure that the matter de- 
serves the most serious consideration. I 
intend to avail myself of this opportu- 
nity, and sincerely trust that each mem- 
ber of our faculty may likewise be dis- 
posed to secure this insurance on his 
life.” 

The employes of the clerical and other 
departments have been insured each for 
$1,000 and the university has paid the 
whole premium. 





CHICAGO DINNER TO LOW 


John J. Gordon Host; His Agency Paid 
For $3,200,000 in 1928; Some of 
Those at Dinner 
On Wednesday evening of this week 
John J. Gordon, manager of the Home 
Life of New York in Chicago, gave a 
dinner in honor of Ethelbert Ide Low, 
president of the Home Life, at the Union 


League Club there. President Low 
made a special trip to Chicago for the 
occasion. He was accompanied by H. W. 
Manning, superintendent of agencies of 
the company. 

The dinner was arranged commemo- 
rating the fine work of the Gordon 
Agency during the past year when its 
Production totalled more than $3,200,000 
of paid business and set it up as the 
second leading office of the Home Life. 
In addition to the regular members of 
the Gordon Agency there were a num- 
ber of outstanding independent pro- 
ducers and general agents of other com- 
Panies in Chicago including C. B. 
Stumes and Arthur A. Loeb, Penn Mu- 
tual; S. C. Woodward, National Life of 
Vermont; E. E. Lamb, National Life of 
U. S. A.; Mare Law, one of Chicago’s 
outstanding personal producers and au- 
thority on inheritance tax matters; and 
Howard Potter, Chicago manager of the 
life insurance activities of Marsh & 
McLennan. 








LEAVES TOLEDO AGENCY 

Fred W. Sweet, having resigned as 
general agent for the John Hancock Mu- 
tual at Toledo to represent the company 
at Akron, where he was previously lo- 
cated for sixteen years, the Toledo office 
will for the present be attached to the 
Columbus agency of Ralph W. Hoyer. 








His Son 
Has A HERO 


Not the least of a father’s responsibilities is 
that of vindicating the faith of his boy. 


A group of high school students re- 
cently were asked to name the 
“greatest man.’’ Many of them 
wrote:—— 


“MY FATHER’’ 


Loyalty and affection such as this is 
the greatest possession a man can 
have. 


The least he can do is to protect the 
boy with adequate life insurance. 


Your Prospect Should Consider This Phase 


of family life. 


The Prudential 


Insurance Company of America 


Home Office: Newark, New Jersey 
Epwarp D. Durrietp, President 











Lower Court Reversed 
In Misstatement Case 


HINGED ON CO. EXAMINATION 





Passing Physical Test Does Not Ab- 
solve Applicant From Concealing 
Facts On Health 





The Reliance Life of Pittsburgh re- 
cently won a suit involving a contested 
claim in which it was maintained that 
the insured had made false representa- 
tions in the application for insurance, the 
higher court reversing the findings of 
the trial court. The case was that of 
Reliance Life v. Sneed, 117 So. 307. 

Testimony showed that the insured in 
the application informed the company 
that he had never suffered from any 
disease of the stomach nor had he ever 
consulted a physician for stomach dis- 
ease. The company later discovered that 
the insured was suffering from cancer of 
the stomach at the time application was 
made and had consulted a physician only 
a few days before applying for the in- 
surance. 

The beneficiary showed that, before is- 
suance of the policy, the company had 
its medical examiner examine the in- 
sured and he reported to the company 
that the man’s physical condition was 
good. 

The lower court held the beneficiary 
entitled to recover from the insurance 
company, whereas the higher court re- 
versed this verdict stating the law on 
the subject, as follows: 

“This court has often considered and 
stated the distinction between warranties 
which are contractual terms of a policy 
of insurance, and usually promissory in 
form, and representations, which are 
matters of inducement merely, and usu- 
ally relate to presently existing facts or 
conditions. . . The cases hold that 
representations will not be regarded as 
warranties merely because they are in- 
corporated in the policy, or made a part 
of it by reference and adoption, and that 
the form of the statement is not con- 
clusive of its character. . . . When, 
however, misrepresentations are pleaded 
in defense to an action on a life insur- 
ance policy, it must also be alleged 
either that they were made with actual 
intent to deceive, or that the matter mis- 
represented increased the risk of loss. 
. . . The fact that the other party makes 
an investigation of his own does not ab- 
solve the declarant from speaking the 
truth, nor lessdn the other’s right to 
rely on his representations.” 

— 


R. E. HABERM/ANN MAKES CHANGE 





Made Agency Manager, Equitable, Iowa, 
at St. Louis Formerly with Life 
Res! arch Bureau 

Ray E. Habesmann, after an extended 
experience in the field as salesman and 
manager joined the staff of the Life In- 
surance Sales Research Bureau, has ten- 
dered his resignation, and will join the 
field force of the Equitable Life of Iowa 
as agency manager at St. Louis. Mr. 
Habermann will also have charge of a 
considerable outlined territory in Mis- 





-souri and Illinois. Arthur Anderson, 


general agent for the Equitable Life, at 
St. Louis, will at his own request, be ‘in 
charge of one of the units in Mr. Ha- 
bermann’s agency as district manager. 

Mr. Habermann will build his plant on 
the unit system, having every unit fix as 
a goal a million dollar production. Prior 
to the taking charge at St. Louis Mr. 
Habermann will spend some time at the 
home office during which period, in addi- 
tion to familiarizing himself with the va- 
rious departments of the home office, he 
will plan the course to be pursued in 
the building of his agency. 





ELEVEN TIMES WINNER 
For the eleventh time Samuel J. Ro- 
senblatt of Chicago has won the presi- 


dency of the State Life’s Million Dol- 
lar Club, 
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Burton H. Wright Fifty 
Years With Company 


ROSE FROM PLACE AS CLERK 





Chairman of Board of State Mutual 
Showered With Congratulations on 
Unusual Record 





Burton H. Wright, chairman of the 
board and of the finance committee of 
the State Mutual Life of Worcester, has 
completed half a century with the com- 
pany, a distinction rare even in life in- 
surance where long service is common. 
It was in January, 1879, that Mr. Wright 
came to the home office of the company 
as a clerk. Mr. Wright’s associate offi- 
cers and others of the home office staff 
as well as the field organization joined 
in congratulating him and his office was 
filled with flowers. Individual groups of 
employes and the General Agents’ Asso- 
ciation also sent flowers and messages. 

When Mr. Wright joined the company 
in 1879 he was the only clerk. The busi- 
ness grew, other employes were added 
and he was made cashier, an important 
post even in those days of small voumes. 
Later ke took charge of the field organi- 
zation as superintendent of agencies. 
Then he concentrated again on home of- 
fice matters during the period he was 
secretary of the company. ; 

It was in 1910 that Mr. Wright was 
made president, taking the office that 
was filled for many years by Colonel A. 
George Bullock, who was made chairman 
of the board. In June, 1927, Mr. Wright 
retired from the presidency to be suc- 
ceeded by Chandler Bullock and since 
that time he has been chairman of the 
board and of the finance committee. 


FIGURING LIFE INCOME 








Aetma Life Agency Contrasts Two Meth- 
eds of Providing Both Protection 
And Income 
The Philadelphia agency of the Aetna 
Life has worked out a comparison of a 
life income plan under the usual method 
and with the company’s special life in- 
come policy. The agency presents the 

case as follows: : 

Prospect aged thirty-five wants in- 
come of $100 per month commencing at 
age sixty and continuing during his life- 
time, with at least $10,000 of insurance 
payable to his beneficiary if he should 
die before maturity. 

One of the standard solutions would 
be this: 

A twenty-five year endowment to pro- 
vide the cost of a single premium life 
annuity at sixty. The modern treatment 
of the same problem would be insurance 
with life income plan to provide $100 
per month at age sixty. 


The Usual Way 
25 Yr. End. Insur Cash Value 
$426.18 $13,529 

“ “ $1,596 

. sf 3,748 

a 3 6,413 

“ “ 9,551 

. = 10,269 

e sf 11,026 

6 " 11,811 

“ “ 12,650 

“ “ 13,529 

With Life Income 
Yr. Ins. Life Inc. Insur. Cash Val. 
Ist $400.10 $10,000 
5 “ “ $1,630 

10 “ “ ay 
15 “ “ 6, 
20 “ “ 9,780 
21 “ “ 10,530 
22 “ “ 11,300 
23 2 12,110 
24 a 9 12,940 
25 “4 ve 13,800 





DR. H. A. MARTELLE DIES 
H. A. Martelle, associate medical di- 
rector of the Connecticut Mutual Life, 
died last week at his home in Hartford. 
He had been with the company for sev- 
eral years. 





iends of the Company everywhere. 


Massachusetts Mutual 


More Than a Billion and 








FRIENDS EVERYWHERE 


Long established and consistently progressive, providing perfect protection at a 
net cost which is notably low, and rendering prompt and efficient service, the 
Massachusetts Mutual stands out as an ideal company to represent. 
of square dealing are back of every one of our agents. 


Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


a Half 


Many years 
They find enthusiastic 


f Insurance in Force 











REPORTS ON GIANTS 





New Jersey Completes Prudential Ex- 
amination; New York Nearly Through 
With Metropolitan Tri-Ennial 
When an insurance department under- 
takes the tri-ennial examination of one 

of the giants it is a terrific job. 

For some months—nearly a year—the 
New York department has been working 
on the Metropolitan’s tri-ennial examina- 
tion. 

The New Jersey Department has fin- 
ished the examination of The Prudential. 
The New Jersey examination was under 


the supervision of William B. Wiegand, 
chief examiner, assisted by thirty exam- 
iners and took eight months. The ex- 
amination was conducted most econom- 
ically and is regarded as an exceptional- 
ly fine analysis of conditions. 


NEW POST FOR HUTTINGER 





Made Assistant to President of Penn 
Mutual Life; Nationally Known 
Tax Expert 


The Penn Mutual announces that at 
its recent trustees’ meeting E. Paul Hut- 
tinger was promoted to the position of 
assistant to the vice-president. Mr. Hut- 
tinger is a nationally-known tax expert, 
a member of the Philadelphia bar, and 
a strong figure in the Penn Mutual’s or- 
ganization. By direction of Vice-Presi- 
dent Hart he did the research work 
precedent to the formulation of the com- 
pany’s manpower expansion program, 
and the plans themselves are of his de- 
vising chiefly. He will continue to be 
associated in agency development and in 
the company’s tax department work. 


























DETROIT 
22nd Year 
Financial Statement as of December 31, 1928 
ASSETS 
First Mortgages on Real Estate Bonds 
(worth in each instance double the 
ENE ORIN os cco wie ae ease $10,135,881.72 
ae rere 29,413.06 
Cert cit EE Oe I Renner 750.63 
Policy Loans and Renewal Premium Notes 
ee Pe) aa eee 2,485,985.04 
Real Estate ($323,043.82 sold on contract) 715,157.23 
MON aiciha-n Scone cae er teens Seer 454,710.83 
NI ooo ies coacennesis 2,045.01 | 
Interest Due and Accrued............. 211,967.57 | 
Deferred and Uncollected Premiums (Net) 280,539.18 { 
Furniture, Underwriting Equipment, Fix- 
tures, Vaults and Supplies (all charged 
ME is Gs in nants Sass tives de re ator ae None 
Agents’ Debtor Balances.............. None 
Non-Admitted Assets ................ None 
NOE TO NII si 65d 6s SNS ie areas ea es orn Ok $14,316,450.27 | 
LIABILITIES 
Reserve for all policies in force, including 
GisOUANRY FOCOTTE. 5 ook ook wk ks oer ced $12,448,708.09 
Reserve for installment trust benefits not 
| ee ee SES I Cee Oe 422,228.64 
Reserve for present value of disability ben- 
OEE SAE WO UND oo Ss dsc co nacwriw sci 145,286.75 
Reserve for unpaid claims awaiting proofs 87,422.00 
Reserve for premiums and interest paid in 
advance and dividends left on deposit. . 79,209.22 
Reserve funds apportioned and set aside 
for annual dividend policies.......... 41,220.81 
Reserve for agents’ credit balances...... 11,260.33 
a i ae 48,000.00 
Reserve for all other liabilities......... 18,354.76 
EOE On ren ere $500,000.00 
at edt ay 5," 514,759.67 
Surplus to Policyholders (Net)......... 1,014,759.67 
ween te UO. 5 5 Se ee ees $14,316,450.27 
PAID FOR INSURANCE IN FORCE, $91,622,668.90 











Bill For Study Of 

Old Age Pensions : 
CREATES LARGE COMMISSION 
New York Legislature Has Measure 


Calling for Thorough Study and 
Report by 1930 








A bill was introduced in the New York 
legislature last week providing for a 
commission to study the subject of old 
age pensions. This follows closely the 
recommendation in Governor Roosevelt's 
message. The bill carries an appropria- 
tion of $25,000 and gives broad powers 
to the commission, which would be com- 
posed of fifteen members, five to be 
appointed by the governor and ten by 
the legislature. 

The bill, which was introduced by Ben- 
jamin Antin, Democrat, and referred to 
the committee on finance, provides that: 

“The commission shall study and in- 
vestigate the subject of old age pensions; 
shall examine the statutes of other 
states and countries relating to old age 
pensions and the effect thereof; collect 
data showing the number of persons in 
the state to whom an old age pension 
system would apply; seek the aid and 
advice of actuarial authorities in the 
compilation of statistics and in the for- 
mulation of a general plan for old age 
pensions or an old age retirement sys- 
tem; report to the legislature as to the 
feasibility and practicability of the es- 
tablishment of an old age pension or 
retirement system, including a proposed 
method or methods of financing such a 
system.” 

The commission is given all the powers 
of a legislative committee, which means 
it may subpoena and compel the attend- 
ance of witnesses, including the produc- 
tion of any book, paper, record or docu- 
ment pertaining to the subject of its in- 
vestigation. It is also provided that any 
department in the state government shail 
furnish the commission with such infor- 
mation and render such assistance as the 
commission may request. This places the 
commission in position to call on the 
actuarial bureau of the insurance depart- 
ment and the bureau of statistics of the 
department of labor. By empowering it 
to seek the aid of actuarial authorities, 
it may in its discretion ask the Actuarial 
Society to help it solve its problems. 





SUPERVISOR TURNS AGENT 


John C. McNamara Organization Gives 
Surprise Dinner to Grant L. Hill, 
Who Will Be In Graybar Bldg. 

The entire John C. McNamara organi- 
zation, New York, as well as some of- 
ficers of the Guardian Life, turned out 
at the Canadian Club at New York one 
night last week to give a surprise dinner 
to Grant L. Hill who is relinquishing his 
duties as supervisor of full-time men at 
17 John street in order to become an 
agent in the McNamara offices in the 
Graybar building. He is a C. L. U. of 
the American College of Life Under- 
writers. He joined the McNamara Or- 
ganization in the brokerage departmen: 
on his return from France following the 
World War when he was with the ma- 
rines, 

The dinner was a jolly affair with the 
entertainment in charge of. Philip F. 
Broughton. Among those who enter- 
tained were Jay Fassett, formerly with 
Walter Hampden but who is going on 
the operetta stage; Tom Cowan, well- 
known for his appearance in “Blossom 
Time” and “The Student Prince,” an‘ 
who is the vaudeville partner of Com- 
poser Gitz-Rice; and Harold Lewis, well- 
known composer who has written the 
scores of several Broadway shows an 
who at the present time is collaborating 
with Mr. Broughton on the score of 2 
new musical comedy, the book of which 
is written by Will Johnstone, author of 
“Tll Say She Is,” a show in which the 
Four Marx Brothers starred. 
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Sentiment Has Jts lace Jn 
Life “Underwriter Family 


By FRED C. HATHAWAY 


President, Life Underwriters’ 


Association of Los Angeles 


Manager, Mutual Life of New York 


We believe consistency pays. We be- 
lieve company loyalty pays. We do not 
mean loyalty in the narrow sense in dis- 
regarding the rights or privileges of oth- 
ers, but rather in the family sense. Nor- 
mal individuals naturally love those of 
their own household most. It does not 
follow that one should love their neigh- 
bor any the less—I believe rather the 
contrary. What holds the normal fam- 
ily together, through all the ups and 
downs, the joys and sorrows of life? Not 
money, not position or any of those 
things they may be striving for—but 
sentiment! I am convinced that more 
life insurance is sold on sentiment than 
any other moving impulse. It may be 
covered up with such blanket as good 
business, investment, or many other ex- 
cuses, because the ordinary man thinks 
it unmanly to show sentiment, but the 
underlying motive that moves men, ties 
men, holds men and makes men happy 
is sentiment! If one does not believe it 
moves hardhead cold-eyed business men, 
go to see “The Singing Fool” and watch 
them cry in the darkness when Al Jolson 
sings “Sunny Boy.” Take sentiment out 
of the world and all right-thinking men 
would want to ~o with it. Take all senti- 
ment out of the life insurance business 
and I will find a livelihood elsewhere. 

We in this agency have an honest, 
genuine interest in every one connected 
with the organization. It is not put on 
or sham. Their joys are our joys; their 
sorrows are ours, because we are related 
in this work. Joy contributes to success; 
sorrow impedes success and their success 
helps our succes. 

Before I came to the Los Angeles 
agency we developed a happy Mutual 
Life family in Utah and Idaho. Ask any 
one from Salt Lake City if it did not 
work there for thirteen years. Some 
people claim it cannot be worked in a 
large city. Yet, in seven years the Los 
Angeles agency has grown to an annual 
increase in production of between three 
and four hundred per cent., as well as a 
like increase in old business on the 
books. Typical city men have a little 
harder veneer, but the same heart acts 
as a motor power. It may be more dif- 
ficult to get under their skins. Possibly 
harder to convince that our interest is 
genuine. Maybe in the rush of things 
our conversions are less. 

Now, don’t get the idea we run this 
office as a sentimental academy, disre- 
garding the laws of good business. Not 
so! We simply try to have a wholesome 
interest one in another, firmly convinced 
in the belief that it pays in hard dollars 
and cents. If one of the members’ fam- 
ily is sick, they get flowers from the 
force”; a visit, if advisable; if a death 
or funeral, we are represented. If a 
Marriage or birth, we remember them, if 
nothing more, with a real personal let- 
ter. We hold an annual picnic where 
entire families come. There is more or 
less quarreling in most families. There 
18 Some in- ours, but not nearly as much 
as it would be were ‘we not interested 
One in another, and the real amiable 
members of our business family general- 
ly shame out or rule out the quarrel- 
some members before the head of the 
family has to take notice. 

I have just listened to Floyd A. Allen, 
assistant to the president of the General 

otors Corporation, describe the human 
acts that enter into the building of that 

Rigantic institution in so short a time. 

€ says they are interested in every em- 

Ploye from the janitor up. They are also 
terested in every business institution 
they contact with, either as a buyer or a 


seller—not as a matter of morals, but 
as a matter of good business. 

During the last decade a new element 
has entered into life insurance agency 
work that must be reckoned with, sooner 
or later. What this element will eventu- 
ally bring to us or take away from us, 
I leave it for others to prophecy. I 





F. C. HATHAWAY 


refer to the independent writer, insur- 
ance counselor, etc., who in many in- 
stances has been driven from the family 
group, because we did not handle his 
problems. He is human just like all of 
us. Perhaps more highly strung and 
temperamental, but he is a part of our 
family and we hate to see him go, just 
as most of them hate to go, but in our 
family councils his problems have not 
been handled. Perhaps his requests were 
unreasonable, but he was our hope— 
bright, resourceful, high strung but tem- 
peramental. : 

Just as soon as he breaks away from 
the family group he is like a boy who 
leaves home. He gets among poor en- 
vironment, with no home ties. You know 
the rest. It is only a step from inde- 
pendent underwriter to general broker. 
Only a word or lack of word from coun- 
selor to twister; yet these are relatives 
of ours from the same family. They 
are the same flesh and blood as you and 
I. They are only doing as we would do 
under like circumstances. We would not 
have you infer that we believe there is 
anything wrong with the mere acting as 
broker or independent writer. We know 
many who are above reproach, but we 
also know and see in the large cities of 
America today the temptations and prac- 
tices that have been forced by our ab- 
sent relatives. All human society is 
based upon restraint; they have stepped 
out from the restraint, as a “lone wolf.” 
Their courage characterizes them as of 
sterling qualities, but the whole world is 
co-operating today as never before in all 
other lines. The day of the “lone wolf” 
is past. 

We are devoting much money and en- 
ergy in the conservation of business—in 
keeping down lapses, surrenders and 
withdrawals, which is unquestionably 
along the right line, but if we can find 
a means of conserving our agency forces 
as loyal company men, we would accom- 
plish the conservation of our business 
and still more. 


MOORE & SUMMERS FIGURES 


Moore & Summers of Boston, general 
agents at Boston for the New England 
Mutual, paid for $12,655,000 in 1928, a 
gain of $1,300,000 over 1927. It was the 
leading general agency of the company, 
its nearest competitor being $3,500,000 
below the Moore & Summers production. 
This agency has been operating for 
seven years and 1928 was its best year. 
Most of the business was written on the 
ordinary life plan. Over $8,000,000 was 
paid for by the full time men in the 
organization. 





HAT, “helps” 


can you offer, the life 


R. H. HEARTMAN’S YEAR 


The Roy H. Heartman agency of the 
Union Central Life at Los Angeles 
closed its first full calendar year of op- 
erations on December 31, 1928, with paid 
business for the year in excess of $6,- 
000,000, according to an announcement 
made in the agency bulletin issued by 
the home office of the Union Central. 
This is an increase of approximately 
$3,500,000 of paid for business over the 
year 1927, There are now 24 whole time 
men associated with Mr. Heartman in 
this rapirly growing agency. 








underwriter?” 
— an inquiry 
HE friendly advice of 
1 experts on tax and trust mat- 








ter, whole-hearted yet finan- 
cially disinterested coopera- 
tion in his sales problem, and 
the services of an experienced 


trust man who understands 


selling problems and will call 


with the underwriter on his 


prospect on request.” 


CENTRAL UNION 


TRUST COMPANY OF NEW YORK 


BANKING 


Plaza Office: 


Fifth Avenue 
at 60th St. 





TRUSTS 


42nd Street Office : 


80 BROADWAY Madison Avenue 


at 42nd St. 


NO SECURITIES FOR SALE 


Capital, Surplus and Undivided Profits Over 50 Million Dollars 
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IF YOU ARE THINKING OF 


Real First Year Commissions 





MAKING A CHANGE 


FOR 1929 
WRITE US BEFORE DOING SO 
LICENSED TO DO BUSINESS IN 32 STATES 


Non Forfeitable Renewals 










INSURANCE COMPANY 
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W. E. Monk Counsel 
For Big Life Company 


MASSACHUSETTS MUTUAL POST 





Former Commissioner of Massachusetts 
Once Member of Massachusetts 
Legislature; Distinguished Lawyer 





Wesley E. Monk, former Insurance 
Commissioner of Massachusetts, has been 
made. general counsel of the Massachu- 
setts Mutual Life, succeeding the late 





WESLEY E. MONK 


Frank G. Hodgkins. 
his duties February 1. 
Mr. Monk has decided to close his 
home in Watertown, Mass., where he 
has resided for many years, and will 


He will take up 


make his permanent, home in Springfield. 
He has been active in Watertown civic 
affairs for the past quarter of a century. 

Mr. Monk resigned as Insurance Com- 
missioner last fall after the automobile 
rates which has been drawn up had been 
criticized. Rather than withdraw the 
rates, he tendered his resignation during 
the storm that broke out at the State 
House. 





TAKE MORE CITY LOANS 





John Hancock Still Has Many Farm 
-Mortgages; 1928 Investments 
: $65,000,000 

During 1928 the John Hancock Mutual 
Life invested $65,000,000 in mortgage 
loans and bonds, the finance committee 
has reported; $41,500,000 was in mort- 
gage loans and the remainder in the 
bonds. 

One of the most interesting factors in 
these reports is the division of mortgage 
loans and the tendency of the company, 
though still being a large investor in 
farm mortgages, to go more extensively 
into city properties. 

The total number of farm loans ac- 
cepted during the year 1928 amounted to 
2,474 for the total sum of $16,858,000; 
whereas total loans amounting to over 
$24,660,000 were accepted on 1,712 city 
properties. The average rate of interest 
in the farm loans was 5.26% and in city 
loans was 5.73%. 





WINS FICTION COMMENDATION 


“Inside Dope” and “Light and Shade,” 
two fiction stories written by Frank J. 
Price, Jr., publicity director of The Pru- 
dential, won commendation by the 
O. Henry Memorial Award who select the 
best stories for the year which are pub- 
lished in the various magazines through- 
out the country. 


Policy Not Voided If 


Agent Misstates Age. 


HELD KNOWLEDGE OF COMPANY 


Court Holds Company Is Bound by Acts 
of Its Agent, Voiding Usual 
Construction 








A misstatement of age in an applica- 
tion for insurance voids the policy but 
if the misstatement is made with the 
knowledge of the agent, this knowledge 
is held to be knowledge of the com- 
pany, according to a decision in the case 
of Jennings v. Clover Leaf Life, 143 S. E. 
668. 

In this case the company refused to 
pay the claim because the insured was 
alleged to have misrepresented his age 
in the application. The evidence dis- 
closed that the agent had stated in the 
application that the insured was forty- 
eight years of age which was wide of 
the mark as the insured was over sixty- 
five years old. 

The court stated that the company was 
bound by the acts of its agent and in 
holding the insured entitled to recover 
stating the law, as follows: 

“Knowledge of the agent is knowledge 
of the company, and the company is 
bound by it.” 

Therefore, although it is well estab- 
lished that a fraudulent misstatement of 
an insured regarding his age will void 
the policy, yet the company is bound 
if the misrepresentation was directly 


caused by the latter’s agent. 





ROSEN WINS N. Y. LIFE RACE 

In the race between Philip Rosen and 
Abraham Seff for the production. leader- 
ship of the New York Life Mr. Rosen 
was the winner. 


Home Life Has Most 
Progressive Year 


NEW BUSINESS INCREASE 20% 


Wrote 58% On Whole Life Plan; Cuts 
Term Business From 20% to 85; 
In Force $350,000,000 


The Home Life of New York had in 
1928 one of the most progressive years 
in the company’s history. The gain in 
new business for the year amounted to 
20%, from $45,224,354 to $54,432,092. 

This increase, as well as many other 
features of the company’s progress, is 
accounted for partly by the introduction 
of the new preferred whole life plan and 
partly by the agressive development of 
new agencies and the progress of older 
agencies. During the year which was 
the first full year of the preferred whole 
life plan 58% of the company’s total 
business was written on this plan. 

One of the outstanding features of the 
year’s transactions was the reduction in 
the amount of term insurance written. 
During 1927 approximately 20% of the 
company’s business was on the term 
plan while in 1928 it was only 8%. 

Another outstanding feature of the 
year’s development was the large in- 
crease in the average sized policy. The 
average sized policy in 1927 was $3,597 
while in 1928 it was $4,933. The ratio of 
actual to expected mortality for the year 
was 52.1% which is a reduction of 2.7% 
over the preceding year. 

A substantial gain was recorded in 
surplus as well as in business in force 
and the company ends the year with 
approximately $350,000,000 of business in 


force and approximately $67,200,000 of 
total assets. 























adver. ising. 








NEW HIGH RECORDS 


TOTAL PAID BUSINESS 


For December . . ..... 
| Gain Over Connections Period of 1927 . 


For Last Quarter . . . . . . $10,478,485 


Gain Over Corresponding Period of 1927 . 


For 1928 ..... oc 
Gain Over Corresponding Povied PI08F $8,285,859 or28.8% 


| We bettered our best previous month—February, 1928 by $1,015,715. 
1928 wrote $1,698,690 —$171,000 more than in their best previous month. The last’day of the year we wrote 
| $1,015,715 beating our best' previous day by $99,000. Our Brokerage Department showed a gain of 
$3,062,000, or 37.9% over 1927. 


We shall continue to support our underwriters with careful training and every sales cooperation including 


J. ELLIOTT HALL AGENCY 


THE PENN MUTUAL LIFE INSURANCE CO. 


$4,564,290 


- $37,088,057 


$1,499,734 


$3,182,275 


Full time agents during December, 


50 Church Street 
New York 
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New York Life Wrote 
$99,000,000 in 1928 


BIG SUM TO LIVING HOLDERS 


Total Insurance in Force Now Exceeds 
$6,750,000,000; Other Details 
Of Statement 


The New York Life is new paid insur- 
ance in 1928 amounted to $909,000,000, 
covering 301,176 policies, making the to- 
tal outstanding insurance in force more 
than $6,750,000,000. 

In death losses on the lives of 13,421 
policyholders New York Life paid in 1928 
$55,216,010, including $2,446,633 double in- 
demnity for the accidental death of 609 
policyholders. In maturing policies and 
other cash benefits to living policyhold- 
ers the company paid $101,249,847 of 
which amount policyholders received 
$58,655,967 in dividends. 

During the same period New York 
Life loaned at interest direct to policy- 
holders on the sole security of their poli- 
cies and without the fee or other charge 


nearly $53,000,000. 





ILLINOIS LIFE CLUB MEETS 


Home State Organization Holds Con- 
vention In Chicago and Hears 
Sales Talks 
Illinois Life field representatives in the 
home state, making up the membership 
of the “Green Signal Club,” gathered at 
the home office in Chicago this month 
for the twentieth annual convention. 
After a profitable and inspiring program 
the club members of the home office or- 
ganization joined in a dinner, entertain- 
ment and dance at the Stevens Hotel. 
President R. W. Stevens discussed the 
object of the club meetings and a num- 
ber of club leaders gave live sales talks. 





INTERESTING COMPANY PAPER 


The Missouri State Life “Bulletin,” one 
of the livest and best edited of the life 
insurance company papers, has inaugu- 
rated a series of special numbers, one to 
be published every month and devoted 
to different phases of the company’s 
work. The first, a very attractive, read- 
able and informative number, is devoted 
to the life underwriting division of the 
company and contains instructive and 
well written articles by Assistant Secre- 
tary Frank N. Everett, R. W. Bickel- 
haupt, manager of the department; Wil- 
liam A. Nuekum, assistant manager and 
head of other divisions in the depart- 
ment. Mr. Neukum was managing edi- 
tor of this number and Mr. Bickelhaupt 
associate editor. 





P. F. CLARK AGENCY PRODUCTION 


The Paul F. Clark Agency at Boston, 
of the John Hancock, paid for $20,726,- 
836 of new life insurance in 1928. This 
was a gain of about one-half million dol- 
lars over the previous year. The Clark 
Agency led the company for the entire 
country and paid for over $4,000,000 more 
than its nearest competitor. The larger 
part of the business was written by the 
full time men in the agency and prac- 
tically all of whom made an increase in 
their individual average production for 
the year. More than twenty-five mem- 
bers of the agency qualified for the com- 
pany’s “merit class,” which beginning 
with $1,000,000 a year men, graduated 
downward. 





EXPANDS ITS INSURANCE 


The Standard Cotton Mills, of Cedar- 
town, Ga., has just expanded its group 
insurance program to provide triple pro- 
tection for employes, including $350,000 
of life insurancé, more than $375,000 ac- 
cidenial death and dismemberment in- 
surance and sick and non-occupational 
accident benefits. It is written on the 
—- basis by the Metropolitan 

ife. 


SUICIDE HAD $260,000 INSURANCE 


Well-Known Richmond Surgeon and 
Former Life Insurance Agent De- 
scendent of Marshal Murat 


Dr. A. Murat Willis, well known Rich- 
mond surgeon, who committed suicide re- 
cently by shooting himself through the 
head with a pistol soon after he had op- 
erated on a patient at Johnston-Willis 
hospital in that city, carried a total of 
$260,000 of life insurance, a considerable 
portion of it being written on the term 
plan. It is understood that none of the 
insurance was affected by the usual one- 
year suicide clause. Dr. Willis, who was 
fifty years old, had been greatly de- 
pressed for some time prior to his death 
and is believed to have been mentally 
unbalanced. In early life he worked for 
several years as a life insurance agent 
in Richmond. He is said to be a direct 
descendant of Marshal Murat, Napo- 
leon’s great cavalry leader, and was 
named for him. Part of the life insur- 
ance which he was carrying was payable 
to Johnsonstonville Hospital. 


RATE DISCUSSION 


The Group Insurance Association has 


been trying to get together on pensions 
and annuity rates. 





HAS RAPID EXPANSION 


Phoenix Mutual Home Office Agency, 
Started Six Years Ago Under Handi- 
cap; Has $19,500,000 Ins. in Force 
The annual report of the Home Office 
Agency of the Phoenix Mutual, just pub- 
lished, is of interest as showing the sur- 
prising growth of this organization since 
it started from scratch six years ago. 
This agency now shows approximately 
$19,500,000 of life insurance in force, in- 
cluding over $5,000,000 of new paid busi- 

ness added in 1928. 

The agency was opened in 1922 under 
the management of Colonel D. Gordon 
Hunter, then educational director of the 
company. From its small beginnings 
with only two men beside the manager, 
the agency has grown until it now com- 
prises twenty-six full time represetta- 
tives. Most of these are young men se- 
lected from various fields. 





The Guardian Life has announced the 
promotion of Clyde D. Harrison to man- 
ager of their Washington, D. C., agency. 
Mr. Harrison has been associated with 
the agency since March, 1925, and has 
proved himself a successful producer by 
achieving leaders club membership for 
three years. 


FORGING AHEAD 
GAINS FOR 1928 
Increase in Paid - for Business 


over 1927 . . 20.38% 


Increase in Gain in Insurance 
in Force over 1927 42.21% 


Gain in Total Insurance in 


Force . ; , 4.8% 
ANOTHER BIG YEAR AHEAD 


Manhattan Life Insurance Company 
Madison Ave. at 60th Street 


New York, N. Y. 
Founded 1850 


Thomas E. Lovejoy, President 























The R. H. Keffer Agency of the Aetna 
Life, New York, up to January 14 had 
written $1,400,000 in excess of the amount 
of business written for the same period 
last year. 











An Outstanding 
Year’s Record— 


HE year 1928 just closed marks an 
epochal period in the history of the 
Missouri State Life Insurance Company. 
It has been a year of outstanding growth 
and expansion, placing the company in the 





New Business Paid For 
$329,854,390.00 
204,763,512.00 





Gain for Year 


Increase 





$125,090,878.00 


Policies Issued 


Insurance in Force 
December 31 1928 $1,195,675,940.00 


United States. 











HILLSMAN TAYLOR, President 


industry. 


This splendid record of achievement 
constitutes a firm foundation for the com- 
pany’s present position and is both an 
inspiration and a guarantee for its future 
It is truly The Progressive 


development. 
Company. 


Missouri State Life Insurance Company 


front rank among the leading life insurance 
companies of America. 


With nearly One Billion, Two Hundred 
Million Dollars of life insurance in force, 
covering more than 600,000 lives, the 
Missouri State Life is today the largest life 
insurance company West of the Mississippi 
River and ranks 14th among the more than 
350 Legal Reserve Life companies of the 


This rapid growth and expansion of the 
Missouri State Life is the result of definite 
and calculated forces. 
to intrinsic rightness of policy and practice, 
and as well as the deep personal interest 
and untiring efforts of its Board of Direc- 
tors, composed of some of the country’s 
greatest leaders in commerce, finance and 


HOME OFFICE: St. Louis 


It is due primarily 
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Insurance Problems Of 
Dependent Families 

SURVEY BY HARVARD STUDENT 

Beston Social Worker Convinced of 


Definite Need of Educating Social 
Workers About Life Insurance 








Maurice Taylor, a young Harvard 
student and social worker of Boston, who 
is working on a thesis on industrial in- 
surance as partial requirement for the 
degree of doctor of philosophy, has writ- 
ten an interesting and informative article 
for the Jewish Social Service Quarterly 
called “The Problems of Insurance in 
Dependent Families.” ; 

Mr. Taylor points out that budgeting 
the dependent family has become a rec- 
ognized procedure on the part of the im- 
portant relief-giving agencies. Social 
workers, he says, are giving much 
thought to the scientific determination 
of the family’s needs, and are using the 
budget method to set up what is re- 
garded as a minimum for decent and 
healthful living. ; 

The writer is convinced there is a very 
definite need for educating the social 
worker to a better comprehension of the 
subject of life insurance inasmuch as 
it is necessarily a factor in-the study of 
budgets of low income families. For this 
reason Mr. Taylor some time ago under- 
took a survey of all the insurance being 
carried by the families who were in re- 
ceipt of relief, whether permanent or 
temporary, from the Federated Jewish 
Charities of Boston. He describes this 
work in part as follows: 

“As a first step in the process a mem- 
ber of the board, an expert in the field 
of life insurance, was asked to address 
the staff in order to acquaint them with 
some of the fundamentals. The question 
asked at that meeting indicated the com- 
plexity of the matter and brought into 
focus the vagueness with which the er- 
tire problem was clouded in the minds 
of the social workers. The investigation 
was, of course, primarily into those fami- 
lies receiving material relief. It was 
deemed wise, however, to have the social 
workers inquire where the other condi- 
tions existed regardless of whether relief 
was being given. Many persons are 
known to carry insurance who either do 
not understand just what they are en- 
titled to, or are not receiving proper 
service from the agents who sold them 
the policies.” 

The Results 

The result of the investigation showed 
the number of families reported on as 
212. Of these 131 or about 61%4% car- 
ried no insurance at the time the study 
was made. Several cases were reported 
but examination of the returns showed 
that the policies had lapsed prior to the 
fiscal year in which the reports were 
made so that these were counted as car- 
rying no insurance. Of the 397 insurance 
policies being carried by the 81 families, 
304 or nearly 92% were industrial poli- 
cies. Thirty-three, or about 8% were 
non-industrial policies. 





A reduction of $206,500 in the insur- 
ance in force in the men’s ‘safety fund 
department of the Hartford Life Insur- 
ance Co. during the nine months ended 
September 30, 1928, is revealed in the 
report of the quadrennial examination 
made by the Connecticut Insurance De- 
partment 



























Thrift Week. 


Sheet. 


Thrift. 


postage. 


197 Claredon Street 





BANKERS NAT'L. APPOINTMENTS 


E. F. H. Roberts Made V. P.; Jas. Webb 
Re-elected Treas.; Geo. Ramee, 
Agency Sup’t.; Other Changes 
Several promotions and appointments 


have been made within the past week 
by the officials of the Bankers National 
in their home office in Jersey City. They 
include Emory F. H. Roberts, formerly 
actuary and supervisor of the applica- 
tion and policy departments; who has 
been made vice-president with the title 
of actuary and vice-president. George 
Ramee, formerly assistant superintend- 
ent of agencies, has been promoted to 
superintendent of agencies. 

James Webb, who has been serving 
out the unexpired term of former Treas- 
urer and Vice-President H. G. Austin, 
now vice-president and supervisor of the 





Chicago district office of the company, 


has been re-elected treasurer. 

Arthur Howell, formerly connected 
with the Equitable Society in New York 
in the field and home office, has been ap- 
pointed registrar. Dr. T. D. Schwartz 
has been added to the medical staff with 
the title of assistant medical director. 





NEW ARRIVAL 
Charles M. Biscay, Jr., manager of the 
home office of the Western and South- 
ern Life, is being congratulated upon the 
arrival of a daughter, Myra Jean. 


JOHN HANCOCK SERIES 


BRINGING HOME the 
LESSON of THRIFT 


T HE thrift idea comes forward with special 
emphasis during January, from the 17th to 
the 23rd—a period nationally designated as 


Five years ago the John Hancock Mutual Life 
Insurance Company, as part of its contribution 
to the Thrift movement and to aid in implanting 
the Thrift Idea, introduced a Home Budget 


The wide distribution of this sheet, in fostering 
a more intelligent division of income, has been an 
important factor in bringing home the lesson of 


Your copy will be sent free on request—2c. for 


Lire INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


Thrift is the result of a well organized plan. 
The budget is the plan. 


OVER SIXTY-FIVE YEARS IN BUSINESS 





Boston, Mass. 





DARBY DAY ILL 





Chicago General Agent in Hospital With 
Appendicitis; Operation 
Delayed 


Darby A. Day, general agent of the 
Union Central Life in Chicago, and one 
of the best known general agents in the 
country, is confined in the Henrotin 
Hospital in that city suffering from an 
acute attack of appendicitis. A blood 
pressure complication has made it nec- 
essary to postpone an operation. 


GRAHAM SELECTS K. L. KRAFT 

James P. Graham, Jr., general agent 
of the Aetna Life in Brooklyn, has ap- 
pointed Karl L. Kraft as supervisor of 
the agency developing brokers’ business. 
Mr. Kraft, heretofore in the casualty 
field, has become enthusiastic about life 
insurance and its possibilities. He has 
been in insurance work for the past nine 
years and is well known in the metro- 
politan brokerage fraternity. 








CAMPS MADE GENERAL AGENT 
Manuel Camps, Jr., has been placed in 
charge of the Penn Mutual’s agency in 
Providence as general agent. Mr. Camps 
has for several years been a member of 
the Utica, N. Y., agency, in a supervisory 
capacity. Walter K. R. Holm will con- 
tinue with the agency, in association with 
Mr. Camps, giving his time in personal 
production. 


Security Mutual Life 
Increases Its Limits 


FOR AUTOMATIC REINSURANCE 





Binghamton Company Also Extends 
Field to Include Three More 
Southern States 





The Security Mutual Life of Bingham- 
ton, N. Y., has entered upon an expan- 
sion program, extending its agency con- 
nections to include Tennessee, Maryland 
and Arkansas, and has set liberal auto- 
matic reinsurance limits. Among other 
new features is the free health survey 
offered to all policyholders after pay- 
ment of the second premium. 

F. L. Mable, superintendent of agen- 
cies of the company, believes that the 
time is right for the Security Mutual to 
extend its operations and part of the 
plan is this liberalizing of the automatic 
reinsurance privileges which will apply to 
standard and substandard classifications. 

The increased amounts of business now 
authorized by the company, in connec- 
tion with automatic reinsurance, are as 
follows: 15 to 17 years, $10,000; 18 to 20 
years, $15,000; 21 to 50 years, $50,000; 51 
to 55 years, $37,500; 56 to 60 years, $25,- 
000 and 61 to 63, $10,000. Limits on wom- 
en’s lives remain as before. Disability 
and double indemnity will be issued only 
up to $25,000. Waiver of premium only 
will be issued on any reasonable amount. 
In all cases in excess of $15,000 two ex- 
aminations will be required, unless the 
examiner’s name is on the preferred list 
of the company, when only one exam- 
ination will be required up to $25,000. 


SUPERVISOR OF KENNY AGENCY 








Joseph I. Quadros Appointed in Boston; 
Connecticut Mutual Agencies in 
Massachusetts Have Meeting 

The V. W. Kenny Agency of the Con- 
necticut Mutual Life at Boston held a 
meeting on January 12, at the Exchange 
Club, Boston, at which were also present 
the agents of General Agent E. L. Tuck- 
er of Worcester. There were a num- 
ber of home officers present, including 
Fred Lyter, assistant superintendent of 
agents; Chester Sparver, publicity direc- 
tor of the company; and Eben Luther, 
general agent at Providence, R. I. All 
three were formerly members of the 
Kenney Ageny at Boston. Joseph I. 
Quadros was promoted to be agency su- 
pervisor of the agency, as of January 15. 

Assistant Superintendent Lyter an- 
nounced that the company had made 
large increases in paid for business dur- 
ing 1928, and especially large increases 
in its business in force, with a very low 
rate of mortality. He also said that 
there will be an increase of 20% in divi- 
dends paid during 1929. 

_Mr. Quadros, the new agency super- 
visor, has been with the Kenny Agency 
for the past four years. He was born 
in Boston in 1892, and educated in Bos- 
ton public schools. He was connected 
with the drug business, where he re- 
mained until he entered the World War 
in 1918. He enlisted as a private, won 
rapid promotion and served as a lieuten- 
ant in France for two years. He now 
holds a reserve commission as Captain. 
On the evening of January 12 the Kenny 
Agency entertained its own agents’and 
the Worcester agents together with their 
wives at a dinner dance at the Charles 
River Country Club. 
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Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
——— CORtlandt 8300 





MANAGERS 


INSURANCE CO. ssttice 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 











January 18, 1929 








LIVEHINTS FOR BUSINESS 
GETTERS(- 


BS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His ‘Income and General Efficiency 


The Pelican, otfi- 
cial organ of the 
Mutual Benefit Life, 
refers in its current 
issue to a pian which 
one of its agents, Mr. Steler of Detroit, 
has successfully used in prospecting. It 
says: “Every evening he lists in his 
note book the names of men whom he 
plans to see the following day. Then 
as he calls on each man he crosses his 
name from the list, so that his prospect 
page is a constant reminder ‘for him 
of his accomplishment and of what still 
remains to be done. Most good workers 
feel a satisfaction in completing a job 
and men say that if they have a list of 
names recorded for the day’s work there 
is an urge to finish the whole number. 
For instance, if an agent has picked ten 
prospects for the day and five o'clock 
finds him with nine of those names on 
his list scratched off, very probably that 
will be an encouragement to see the 
tenth man also. 


“In the preparation of the list of pros- 
pects to be seen each day it has been 
found wise to include three types—new 
prospects, old prospects, and policyhold- 
ers. New prospects are absolutely es- 
sential if an agent is going to show con- 
sistently good results in his work. 
Slumps are prevented by constantly feed- 
ing new material into the prospect mill. 
It is a standard in one agency to find 
at least one new prospect for every pros- 
pect ‘used .up’ in an interview. Inci- 
dentally every interview is an opportu- 
nity for prospecting.” 

* * * 


Much of the litera- 
Making Good Use ture brought out by 
Of Company companies may be 
Literature used as a direct 
opener to get the 
subject of insurance before a prospect. 
Recently this was illustrated by Max 
Stark of the Central Illinois agency of 
the Provident Mutual Life, as told in 
> “Provident Notes.” The Provident Mu- 
tual brought out in pamphlet form an 
address made by Vice-President Linton 
on “Life Insurance As An Investment,” 
the use of which resulted in Mr. Stark 
writing a $10,000 policy. In describing 
his use of the pamphlet Mr. Stark says: 
“I telephoned a total stranger to make 
an appointment to discuss life insurance. 
He said he was not interested but would 
listen to what I had to say. When I 
called I began by saying, ‘I presume you 
carry life insurance and realize its value 
from the standpoint of protection,’ to. 
which he replied, ‘Yes, I carry. $10,000.’ 
Then I continued, ‘I was wondering if 
you had ever considered life insurance 
from the standpoint of its value as an 
investment.’ 


“He said he had not, when I men-' 


tioned that Mr. Linton had made an ex- 
haustive study of the problem and had 
‘presented his findings at the last Conven- 
tion of the National Association of Life 
Underwriters at Memphis, Tenn. What 


he had to say was enthusiastically re- 
ceived and it was voted unanimously to 
have the matter printed in pamphlet 
form. Since then his speech had been 
elaborated upon with charts and pictures 
which I wanted to show him.” 


* * * 


Howard C. Law- 
rence, New Jersey 
general agent of the 
Lincoln National 
Life, believes devout- 
ly in the prepared sales talk. Mr. Law- 
rence says that no matter how resource- 
ful an agent may be, he cannot afford 
to trust wholly to inspiration. Inasmuch 
as his agency has long stood among the 
leading producers of the country, his 
ideas on selling are well worth noting. 
He is of the opinion that the best 
thoughts often come after leaving the 
prospect so to make sure that the agent 
does not miss any vital points in his 
presentation, standard sales talks have 
been prepared covering the program- 
ming of business insurance, professional 
disability and other forms. 


He points out that while some men 
object to the prepared sales talks being 
subject to poll parrot presentation, yet, 
like a good actor, the good underwriter 
throws himself into the spirit of the talk, 
believes his lines and is so sincere that 
he makes his hearers feel as he feels. 
The prospect will understand. 


Dont Trust 
Too Much to 
Inspiration 





PAlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
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PARTICIPATING INSURANCE 
ON ALL FORMS 


First year dividends (con- 
tingent on payment of second 
year premium.) 


Low Net Cost 
For Particulars Phone 
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H. W. JONES, Mer. 
110 William Street 
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Onward March record. 
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Forty-four Per Cent on Policy Holders 


The Bankers Life Company established two records in 
October, 1928, “Policy Holders’ Month.” 

The paid-for production of $17,708,649 was the greatest 
October total, and the second greatest total for any 
month, in the Company’s history. 

More than 44 per cent. of the October production was 
written on Bankers Life policy holders—another 
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BANKERS LIFE COMPANY 


THE ONWARD MARCH COMPANY 
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“LUCKY PRIZE” SHOWED ’EM UP 
President H. B. Arnold and Manager 
of Agencies J. A. Hawkins, of the Mid- 
land Mutual Life, of Columbus, thought 
up a clever prize stunt which they put 
into effect iast month. The idea was to 
give a money prize not to the largest 
producer but to an agent whose name 
was picked out of a hat. But there was 
a ‘catch” in it. It was announced to 
the field that the name of each full time 
agent would be put in an envelope and 
sealed and the name of part time agents 
would be put in envelopes in another 
group. After the close of December busi- 
ness President Arnold was to pick one 
envelope from each of the two groups 
and the full time agent whose name was 
drawn would get $100 and the part time 
agent would get $50—Provided: that the 
full time agent had paid for $10,000 in 
December and the part time agent had 
paid for $5,000. If the first name drawn 
had not qualified another would be pick- 
ed and so on. 
_The first name drawn from the full 
time group was that of a former presi- 
dent of the “Leaders Club,” but some- 
how he failed to meet the small require- 
ments for the prize. The next name was 
that of D. R. Coleman, general agent at 


in America then and there. 





In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 


are invited to apply to 


The Mutual Life Insurance Company 


of New York ~~ 


DAVID F. HOUSTON 
President 


| 34 Nassau Street 


Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February Ist, 1848, 
A “The Mutual Life of New York” issued its first policy. 


The business of life insurance on the mutual plan started 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. The Mutual Life began 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


2nd Vice President and Manager of Agencies 


Elizabeth, N. J., who had qualified and 
won the money. When they tried to give 
$50 to a part timer they had to draw 
twenty-eight names before getting one 
who had paid for $5,000 in December. 
The winner finally was C. C. Schoner, of 
Canton, O 

The company paid for more than $2,- 
000,000 new business during December. 
The Midland Mutual agents’ convention 
= _ held in Columbus February 5 
an 





POLICY DELIVERIES 


The Missouri Department in a 
ruling recently holds that an_ in- 
surance agent is responsible for the 
delivery of a policy to an insuranc: 
broker, whether licensed or unlicensed, 
and cannot cancel the policy for non- 
payment if the insured has paid the 
broker the premium regardless of 
whether the broker has not remitted to . 
the agent. In the case in point the Mis- 
souri Department has instructed two St. ° 
Louis life insurance companies to can- 
cel licenses granted to an agent who is 
said to hove been connected with the 
deal involved in the ruling. However, 
the life companies were in no way con- 
nected with the case in point. 


GEORGE K. SARGENT 


“New. York, N. Y. 
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Buying Insurance 
Is Buying Property 


PLUS EXPERT MANAGEMENT 
J. S. Drewry Tells Why Life Insurance 
Is Most Desirable Form of 
Property 


\Vhen Clay W. Hamlin, general agent 
of the Mutual Benefit in Buffalo, and one 
of the country’s largest writers of bust- 
ness policies, calls upon a business pros- 
pect, one statement he frequently makes 
is that life insurance is property. Mr. 
Hamlin has several times made that state- 
ment to agency meetings of the Mutual 
Benefit, and one of those hearing him 
who has been most impressed is J. S. 
Drewry, general agent of the Mutual 
Benefit at Cincinnati. 

Recently, The Eastern Underwriter 
asked Mr. Hamlin to tell its readers why 
life insurance is property. He turned the 
inquiry over to his friend, Mr. Drewry, 
and the latter has written an answer for 
The Eastern Underwriter, which is pub- 
lished herewith: 





Several months ago a group of some 
ten men were discussing investments. 
One of the group asked that a definition 
be given of “desirable property” from the 
standpoint of individual ownership. Of 
course the definition is a generalization, 
but the following was accepted as being 
correct: 

Desirable property, as far as in- 
dividual ownership is concerned, is 
property that would yield an income 
when one wants to or must look to 
property for income for his obliga- 
tions, property that will last, and 
yield an income as long as the obli- 
gations last. ° 

Acquiring Interests 

Life insurance is property. No matter 
how one may think of life insurance, the 
fact remains that when he buys it he 
actually acquires an interest in the many 
thousands of different investments which 
the life insurance company owns. This 
is true, regardless of the plan of policy 
he buys. The plan of policy merely de- 
termines the manner in which he is go- 
ing to pay for his purchase of whatever 
unit of interest in the company he may 
select. 


Not only does the purchaser of life in- 
surance buy property, but along with 
property he buys a management of it 
that is capable and enduring. A very 
astute authority has said that to suc- 
cessfully: invest funds was a_ business 
within itself, which the average. business 
mn hasn’t time to master. Another has 
said that there is no such thing as in- 
vesting. in anything and letting the in- 
vestment manage itself. So the combi- 
nation of part ownership in the com- 
peny’s investments, plus continuous. good 
management of the investments and re- 
investments, makes life insurance a per- 
manent property. The purchaser of a 
policy has the same interest today, to- 
morrow, next year, fifty years from now 
—-part ownership in the company’s hold- 
ings, and his sharé will ultimately be 
turned into cash at the time he selects. 

{wo things produce income. One is 
Personal’ effort, and the other is prop- 
erty. The need of income from property 
with most people is a future need—be- 
couse few people would be investing un- 
less they made the money to do so from 
their personal effort. So the need of 
income from property may come tomor- 
row, if one dies prematurely, twenty-five 
years from now, if he lives to work out 
other plans. Life insurance is a form 
of property that will become productive 
whenever the need comes, and can be 
made to last and produce an income as 


| long asthe need lasts. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 








-So, wherever the Nylic agent 


‘ to the Company 


Nylic Friends 


National advertising grows because retail 
merchants have learned that it is much easier 
to sell goods that are well known to the public. 


Nylic Agents do not find it necessary to 
“introduce” their Company, which now has 


Two Million Policyholders insured for nearly 7 
Billion Dollars. 


gq Since organization, Nylic has paid to living 
Policyholders and to beneficiaries over 2 
Billion 600 Million Dollars. _ It is now distribut- 


ing over 50 Millions a year in dividends. 


gq Through 84 years of investing, New York Life 

has been of incalculable service to the nation, 
to business and to individuals. Today its assets 
of over | Billion 400 Million Dollars are largely 


used to finance public works, railroads, public 


utilities, business buildings, homes and farms. 


goes, he finds Nylic friends 
—policyholders, benefici- 
aries and borrowers - 
—who are grateful 


for its service 
to them. 


——————————] 


NEW YORK 
LIFE INSURANCE 
COMPANY 


MADISON SQUARE, NEW YORK 
DARWIN P. KINGSLEY 


President 


New Home Office Building 
on the site of the famous old 
Madison Square Garden. 
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Fidelity Mutual Life 
Advances Officers 


FRANK H. SYKES ONE OF THEM 


George H. Wilson and J. Russell Sykes 
Made Vice-Presidents; Careers of 
Men Advanced 


The Fidelity Mutual Life, of Philadel- 
phia, has advanced three of its officers 
to vice-presidencies in addition to F. X. 
Quinn, who has been a vice-president 
since 1914. Frank H. Sykes, second vice- 
president and manager of agencies since 
1924, has been elected vice-president and 
manager of agencies. George H. Wilson, 
general counsel of the company since 
1914, has been made vice-president and ° 
general counsel. J. Russell Sykes, comp- 
troller since 1914, has been made vice- 
president and comptroller. 

Vice-President F. X. Quinn first joined 
the Fidelity Mutual in 1891 as secre- 
tary to the treasurer. He had held vari- 
ous offices in the organization up to 
1907, when he was elected treasurer and 
member of the board of directors. Mr. 

uinn meanwhile studied law and was 
admitted to the bar in 1902. He was 
elected vice-president in 1914. 

Their Careers 


Frank H. Sykes went with the Fidel- 
ity Mutual in 1897. In 1908 he was 
placed in charge of the publicity depart- 
ment, where his success in promoting 
the efficiency of the agency organization 
earned him the office of assistant man- 
ager of agencies in 1917. Two years 
later he was put in charge of the agen- 
cy division as manager of agencies. Mr. 
Sykes’ notable success in developing the 
agency organization brought him the pro- 
motion in 1924 to second vice-president 
and manager of agencies. Mr. Sykes 
is president of the life Agency Officers’ 
Association, président of the Commis- 
sioners of Lower Merion, the suburban 
community where he lives, and holder 
of a Carnegie medal. 

George H. Wilson became a member 
of the faculty of his alma mater after 
graduating from Union College, Ken- 
tucky, and rose to be its president. He 


resigned to enter Harvard Law School, 


from which he was graduated in 1907. 
He specialized in insurance law and prac- 
ticed before the supreme courts of Mas- 
sachusetts, Ohio and Missouri. He be- 
came general attorney for the Fidelity 
Mutual in 1914 and was elected general 
counsel in 1922, 

J. Russell Sykes entered the service 
of the Fidelity Mutual as a clerk in 1892. 
He had served in various branches of the 
organization when a new division in the 
treasurer's department was created and 
Mr. Sykes was made assistant treasurer 
to take charge of it. In 1914 he was 
made comptroller, carrying dual respon- 
sibilities until 1923, when the increasing 
responsibilities of the comptroller made 
it necessary for him to concentrate on 
this work. 





CANADA LIFE MAKES RECORD 





Has Larger New Business Than in Any 
Previous Year and Largest Sur- 
plus Gain 
_ The Canada Life reports for last year 
the largest amount of new paid for bus- 
iness in the eighty-two years of the com- 
pany’s history, the total being $166,690,- 
588, including reinstated and increased 
policies but excluding dividend additions. 
This is an increase of $20,198,587 over 
the previous year and brings the total 
insurance in force to more than $881,- 
725,000, representing an increase of $111,- 
The company now has assets amount- 
ing to more than $157,000,000, which is 
a gain for the year of over $16,488,000. 
This assets gain is also a new record 
for the company. The surplus at the 
end of the year was $8,498,305, and in 
addition, the company holds contingency 

reserves of $1,412,000. 
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MUTUAL LIFE CHANGES 





Dr. P. Maxwell Foshay Succeeds Dr. 
G. M. White; Dr. Reiley and H. P. 
Gallaher Also Figure in Promotions 
The Mutual Life of New York recent- 

ly retired Dr. Granville M. White from 
active service as manager of selection. 
He is to retain the title of second vice- 
president. Dr. White was forty-two 
years with the company serving as med- 
ical examiner, assistant medical director, 
medical director, secretary and finally in 
the post which he held at the time of his 
retirement. 

The following appointments also were 
announced: Dr. P. Maxwell Foshay, for- 
mer superintendent of risks, became 
manager of selection; Dr. Austin D. 
Reiley, former assistant supervisor of 
» risks, promoeed to be supervisor of risks; 
Harry P. Gallaher, former assistant su- 
perintendent of the Bureau of Investi- 
gation, promoted to be superintendent of 
the bureau. . 

Dr. Foshay has been in the service of 
the company for twenty-nine years and 
Dr. Reiley has been thirty-two years in 
its service. 





JOINS AVIATION BUREAU 


Dr. Frederick L. Hoffman, statistician 
of The Prudential, has recently been ap- 
pointed director of Research of Aviation 
Business Bureau, Inc., 72 Wall street, 
New York City. Dr. Hoffman, in Feb- 
ruary, expects to make an extended ob- 
servation flight from Miami. He will 
first go to the Bahama Islands by air, 
returning to Miami and continuing from 
Miami to Havana, Santiago, Port au 
Prince, San Juan, Porto Rico, etc. Later 
Dr. Hoffman expects to make a still more 
extended flight to the West Indies by 
way of Panama, Central America, Yuca- 
tan and Havana. Dr. Hoffman is mak- 
ing what is thought to be the most ex- 
haustive study of aviation hazards for 
insurance purposes ever attempted in this 
or any other country. 





SIXTY YEARS WITH TRAVELERS 


J. Stanley Scott, secretary of the life 
department of the Travelers, observed 
his sixtieth anniversary of service with 
the Travelers on Wednesday, January 9. 
His desk at the office was a profusion 
of bouquets containing sixty blossoms 
each. He will be eighty-one years old 
in February. Mr. Scott has been asso- 
ciated with the Travelers longer than any 
other person. His service was begun in 
1869 when the Travelers was only five 
years old and was still occupying its first 
building in Hartford. His first duties 
with the company were those of an as- 
sistant bookkeeper. 





HOME OFFICE CHANGES 
The Prudential announces the follow- 


ing home office transfers: W. R. Perry, 
formeriy of Division H, is now in charge 
of Division F; W. H. Bettner has been 
transferred from Division F to Division 
L, and T. H. Lindner, Jr., who was for- 
merly in charge of Division L, has been 
made head of Division H. It has also 
been announced that assistant managers 
T. D. Miller and V. F. Pennell of the 
group department, were promoted to 


managers of their respective regions, 
D and E. 


AMERICAN BANKERS TO MEET 





Trust Co. Division Will Convene at 
Hotel Commodore, New York, 
Feb. 13 to 15 

The mid-year meeting of the trust 
company division of the American Bank- 
ers Association is to be held in Febru- 
ary on the 13th, 14th and 15th, at the 
Hotel Commodore, New York City. 
President Paul F. Clark of the National 
Association of Life Underwriters will be 
one of the speakers. 

Life- insurance trusts have always 
formed one of the main subjects dis- 
cussed at this conference, during the 
past few years, and will undoubtedly be 
featured this year. The meeting will 
probably be the occasion, as it was last 
year, for a more or less informal con- 
ference between the life insurance trust 
committee of the American Bankers As- 
sociation and the committee on co-opera- 
tion with trust companies and banks of 
the National Association of Life Under- 
writers. 





STEVENSON IN SCHOOL BOOK 

John A. Stevenson, manager of the 
Penn Mutual home office agency, has 
added to his laurels as an author by con- 
tributing two chapters to a new book 
for use in secondary and other schools, 
entitled, “Commercial Education in Sec- 
ondary Schools.” Mr. Stevenson’s chap- 
ters are, “Building the Commercial Cur- 
riculum” and “Salesmanship.” The editor 
is Prof. Harry D. Kitson of Columbia 
and the publisher Ginn & Co. 


DR. HUEBNER TO SPEAK 
Dr. S. S. Huebner, who is professor 
of insurance at the University of Penn- 
sylvania, will be the speaker at the next 
dinner meeting of the Life Underwriters 
Association of New York at the Hotel 
Astor on Tuesday evening, February 5. 
Dr. Huebner will talk on “Life Insur- 
ance: A Financial Program for Family 
and Business. The occasion will be 
known as “A Policyholders’ Meeting” 
and it is expected that some agents will 

invite their policyholders to attend. 








HULL TO SPEAK IN RICHMOND 

The monthly meeting of the Richmond 
Association of Life Underwriters will be 
held January 22. Roger B. Hull, man- 
aging director of the National Associa- 
tion, will address the meeting in the in- 
terest of the membership campaign 
which has just been launched. Richmond 
will be one of the first points he will 
visit in his trip around the country to 
boost the membership. 














BUSINESS OF 1928 


New Insurance........ $143,573,589 
Increase over 1927 6,083,386 
Insurance in Force... ..$1,113,810,563 
An Increase of...... 90,547,161 


Representing over 63% of the New Business 


New England Mutual Life Insurance Co. 


BOSTON, MASS. 








Northwestern Mutual’s New Scale 
The following tabulation gives the 1929 dividend scale of the Northwestern 
Mutual Life for various policy forms at five year periods based upon $1,000 of 


insurance at age 35. 


Plan Ordinary Life 


65 Life 30 Pay. Life 20 Pay. Life 10 Pay. Life 

End of _Divi- Net Divi- Net Divi- Net Divi- Net Divi- Net 
Iss’d Yr. dend Cost dend Cost dend Cost dend Cost dend Cost 
1929 ... wats 26.88 oa 30.10 re 30.10 &.guaiin 36.85 er 59.46 
1928 1 7.95 18.93 8.13 21.97 8.13 21.97 8.51 28.34 9.77 49.69 
1923 6 9.08 17.08 9.49 20.61 9.49 20.61 10.35 26.50 13.25 — 

1918 11 10.29 16.59 10.98 19.12 10.98 19.12 12.44 24.41 12.64 

1913 16 11.66 15.22 12.69 17.41 12.69 17.41 14.87 21.98 13.43 wees 
Plan Endt. at 65 40 Yr. Endt 35 Yr. Endt. 25 Yr. Endt. 15 Yr. Endt. 

End of Divi- Net Divi- Net Divi- Net Divi- Net Divi- Net 
Iss’d Yr. dend Cost dend Cost dend Cost dend Cost dend Cost 
1929 .. 2i5 2 34.56 Pe eo 28.62 Pee 30.81 wae 40.64 ren 68.21 
1928 1 8.38 26.18 8.05 20.57 8.17 22.64 8.72 31.92 10.26 57.95 
1923 6 10.06 24.50 9.30 19.32 9.58 21.23 10.84 29.80 14.38 53.83 
1918 11 11.95 22.61 10.67 17.95 11.14 19.67 13.26 27.38 19.21 49.00 
1913 16 14.14 20.42 12.22 16.40 12.92 17.89 16.10 24.54 rer ee 





ACACIA MUTUAL’S GROWTH 





President Montgomery Optimistic Con- 
cerning Outlook For Coming 
Year 

An optimistic statement on the out- 
look for life insurance and the impor- 
tance of protection in the welfare and 
progress of the country has been made 
by President William Montgomery, of 
the Acacia Mutual Life, of Washington, 
D. C. “Nothing touches the American 
family more closely than adequate pro- 
tection from want and nothing in our 
whole economic structure more certainly 
provides this protection than life insur- 
ance,” said President Montgomery. 

The Acacia Mutual paid for more than 
$56,000,000 new business last year, making 
the association’s insurance in force in 
excess of $300,000. The association also 
added $5,500,000 to its assets. 


ROOSEVELT FOR PENSIONS 





In Message to Legislature New York 
Governor Asks for Commission 
on Subject 


In his message to the New York Legis- 
lature on taking office, Governor Frank- 
lin D. Roosevelt recommended, among 
other features of the legislative program, 
that there be an immediate study by a 
commission of experts of the subject of 
old age security against want. The sub- 
ject of some form of old age pensions 


has been before the legislature in the 
past but without result. 





Roger B. Hull, managing director of 
the National Association of Life Under- 
writers, will talk over Station WNYC on 
Thrift on January 19, 








ITS MAME INDICATES ITS CHARACTER 


"RANGE 














1851 


happiness of its representatives. 


Pittsfield, Maceachusetts 





BERKSHIRE LIFE INSURANCE COMPANY 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


“Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 





1928 





18S1 
FRED. H. RHODES, President 















The Colonial Life Insurance Company of America 


Insurance in Force. 
Over ONE HUNDRED MILLION DOLLARS . 


A strong and progressive Company, affording. agents unusual money-making 
opportunities through a wide variety of Industrial and Ordinary policies adapted 
to the insurance needs of the whole family. 


OFFICERS 
E. J. Heppenheimer, President - - ’ 


pegs T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 


Home Office—Jersey City, N. J. 


. "Ro Disiwas} Secretary 
. C. Wise, Treasurer 
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Ualuing Shares Of 
cA Stock Life Gompany 


Wholly Different Procedure From That of Figuring Value of Stock of 
a Commercial Corporation; Factors Entering Into Calculation 
Peculiar to Insurance; Applying Method to Shares of Sun Life of 
Canada; When Both Participating and Non-Participating Business 
Is Written the Operation Is Further Complicated; Factors of Each 
Individual Company Must Be Known 


Arriving at the value of the shares of 
a stock life insurance company is a com- 
plicated process as shown in a recent 
analysis of the Sun Life of Canada stock 


made by the “Wall Street Journal.” The 
Sun Life’s statement as of the end of 
1927 showed a net surplus over liabilities 
and capital stock of $45,280,896; capital 
stock paid up was $1,500,000 making a 
total capital and surplus $46,780,896, ex- 
clusive of reserve funds. 

If this were the balance sheet of the 
ordinary commercial enterprise one 
might readily determine the “Wall 
Street Journal” points out, that here was 
a book value for the shares of $2,339. 
The investor learning that the shares 
were selling about $2,300, would con- 
clude that they were underpriced. 
Whether this conclusion is sound is a 
problem that may puzzle even a student 
of investments. The real difficulty, the 
financial paper says, is not so much one 
of actuarial calculation as the absence 
of certain essential factors. Earnings ac- 
cruing to the shares come from various 
branches of the company’s operations. 
Then one would have to know the 
amounts of all the different items enter- 
ing into the calculation of the sharehold- 
ers’ portion of the income. By way of 
illustration, shareholders of the Sun Life 
are entitled to the following: 

1. Interest upon the amount of paid- 
up capital and the amount standing at 
the credit of the shareholders’ account, 
calculated at the average net rate earned 
by the company on its total invested 
funds. 

2. A proportion of the profits actually 
realized upon investments in the relation 
which the paid-up capital and sharehold- 
ers’ account bears to the total invested 
assets. 

3. The profits derived from the non- 
participating branch of the insurance 
business. 

4. The 
branch. 

5. Five per cent. only of the profits 
derived from the participating branch. 
Figuring Participating Profits 
Policyholders receive 95% of the 
profits from the participating business. 
Shareholders’ dividends are paid only 
when actually allotted to shareholders’ 
account. The Sun Life balance sheet as 
of December 31, 1927, carries the item, 
“Shareholders’ account, including divi- 
lends due January 1, 1928, $946,565.” 
This is the amount standing to the credit 
of the shareholders’ account but it does 
not represent the earnings for the year. 
The “Wall Street Journal” continues its 

analysis as follows: 

Thus at the close of 1926, sharehold- 
ers’ account stood at $725,008 and at the 
end of 1927 at $946,565, an increase of 
$221,557. Dividends paid to shareholders 
in 1927 as shown in the statement 
amounted to $375,000. Therefore the net 
amount credited to shareholders’ account 
during the year was the sum of these 
two items, $221,557 and $375,000, or 
$596,557. On the 20,000 shares, which at 
the close of 1927 were but 75% paid, this 
was equivalent to nearly $30 a share. 
That, however, was only the profit of 
last year credited to shareholders’ ac- 
count; it does not necessarily designate 
a earning power of the shares for 


profits from the annuity 


Balance sheet at the close of last year 


showed a net surplus of $45,280,896. This 
represents the combined surplus of the 
participating, non-participating and an- 
nuity branches of the Sun Life’s activi- 
ties. From time to time a portion of the 
surplus of the non-participating and an- 
nuity branches may be transferred to 
shareholders’ account and not until then 
does it become available for distribution 
to shareholders. 

Obviously with the participating busi- 
ness forming the greater part of the 
company’s operations, the great bulk of 
the $45,280,896 surplus has been derived 
from that branch. As profits from the 
participating business are divided 5% to 
shareholders and 95% to policyholders, 
95% of this part of the surplus, if ulti- 
mately distributed, would have to go to 
the policyholders. A life insurance com- 
pany, however, never divides the whole 
of its surplus but always maintains a 
substantial amount as a contingency sur- 
plus. 


Determining Shares’ Earnings 

At the close of 1927 the book value of 
the shares, excluding the 
shareholders in special contingency re- 
serves, was approximately $640 a share. 
It is estimated that taking into account 
the emergency funds and deductions 
from market values the asset value of 
the shares would be about 37% greater 
or approximately $875 a share. But 
these latter items perhaps cannot be re- 
garded properly as available for distribu- 
tion and if they ever should be needed 
for the purpose for which they have 
been set-aside would not be available 
for distribution. 

Determination of the share earnings 
is a complicated matter because a con- 
siderable proportion of the increase in 
surplus comes from the increase in mar- 
ket value of stocks and bonds and these 
increases cannot be taken into account 
in the distribution of profits until either 
the profits have been realized-or the val- 
ues become firmly established. Also there 





Provident Mutual 


Life Insurance Company of Philadelphia 


Pennsylvania 





interest of, 





Founded 1865 


Agents entering the business find Provident “tools” 
exceedingly effective—New Disability Feature—Acci- 
dental Death Benefit—-New Retirememt Life Income 
Features—Special .Class Policies—Low Premiums — 
Low Net Cost—Prompt and Friendly Home Office 
Service—National Advertising—Direct Mail— Educat- 
ional Course—Health Preservation Service — Sixty- 
three Years’ Accumulation of Policyholders’ Good Will. 


Write for Information 
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is the problem of the surplus accruing 
from the non-participating branch of the 
company’s operations, which is not dis- 
closed and which is not credited to 
shareholders until actually distributed. 

With these reservations it may be fair- 
ly estimated that earnings a share in 1927 
from the participating branch, which 
forms by far the largest portion of the 
business, amounted to about $45. 

The recent high price level of $2,525 
a share obviously was not predicated on 
the dividends currently being paid or im- 
mediately in sight. It is based on the 
expected expansion in earning power in 
something of a geometrical progression. 

Of the total earnings accruing in 1927 
to shareholders the bulk, probably 65% 
or 75%, came from the profits from the 
participating business which, it has been 
pointed out, is the major part of the 
business and is where the rapid growth 
is taking place. With the Sun Life grow- 
ing more rapidly than ever before, it is 
calculated that its business may double 
in another four years which would mean: 
doubling the amount available to the 
shareholders from the participating busi- 
ness. If it should double again in the 
succeeding four .years, there would be 
another doubling of the profits accruing 
to the shares. That is, in 1935 the earn- 
ings accruing to the shares from the 
participating ‘business wonld be four 
times what they were in 1927. 


Why the Demand for the Shares 


That, rather than book value, is the 
basis of the demand for the shares de- 
spite the relatively modest dividends be- 

















Organized 1845 


SECURIT Y— 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 











ing paid. Whether such an expectation 
will be realized, it has at least the merit 
of being a reasonable conclusion based 
on past performances. 

Under the charter clarification plans 
submitted to Parliament the Sun Life’s 
present 20,000 shares, of $2,000,000 par 
value, would be known as Class A stock 
but any additional shares which might 
be issued after approval of the proposals 
by Parliament would be known as Class 
B shares. No sale or transfer of any 
of the Class B shares except by legacy, 
inheritance or donation might be made 
without formal approval of the directors. 
As the Dominion Insurance Act requires 
that the participating policyholders shall 
be represented on the board to the ex- 
tent of one-third of its total member- 
ship, the interests of the policyholders 
under the authority sought are obviously 
fully safeguarded. 

Real value of the B shares would be 
established by resolution by the holders 
of that stock or by resolution of the di- 
rectors confirmed by unanimous vote of 
Class B holders after which, with the 
exceptions noted, the company should 
have the right to designate the purchas- 
ers of any B shares offered for sale, or 
sold without notice to the company, and 
at the price established at the last pre- 
vious meeting of the company. 

This plan would give to the company 
or to the directors control over the price 
for the shares. The purpose sought by 


- the guiding spirits of the company is to 


prevent its business and the interests of 
its policyholders from passing into the 
control of brokers or market operators. 





PHILADELPHIA LIFE DIRECTORS 

The Philadelphia Life have elected the 
following to the board of directors of 
the company: Ledyard Heckscher, vice- 
president of the Tubize Artificial Silk Co. 
of America, director of the Fidelity- 
Philadelphia Trust Co. and president of 
Ledyard Heckscher & Co.; Ralph L. 
Freeman, president of Lumbermen’s In- 
surance Co. and president of the Phila- 
delphia National Insurance Co.; Wm. C. 
Alexander, Jr., of the law firm of Foulk- 
rod, Sheppard, Porter & Alexander; 
Frank M. Hardt, vice-president of the 
Fidelity-Philadelphia Trust Co. Of spe- 
cial interest to the field men of the 
Philadelphia Life is the election of D. E. 
Edmondson of Danville, Pa., and James 
K. Stone of Philadelphia to the board 
of directors. George D. Edmondson, the 
father of D. E. Edmondson, was one of 
the first general agents identified with 
the Philadelphia Life and upon his death 
D. E. Edmondson assumed active charge 
of the agency at Danville covering the 
east-central Pennsylvania territory. Mr. 
Stone is vice-president of Ledyard 


Heckscher & Co. and is particularly ac- 
tive in organization work and unusuzlly 
interested in agency development. 
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Canada Life’s Earned 
Surplus At New High 


HAS HIGH INVESTMENT YIELD 








President McCarthy Reports 1928 Paid 
For As $166,690,588; Has $881,726,541 
In Force 





The Canada Life closed last year with 
a paid for business amounting to $166,- 
690,588, which was a gain over the pre- 
vious year of $20,198,587. The com- 
pany now has total insurance in force 
of $881,726,541, the net gain being $111,- 
744,359. The Canada Life reports an 
earned surplus amounting to $5,605,772, 
the largest earned surplus in the eighty- 
one years of the company’s history. The 
assets now total $157,069,484, which is an 
increase for the year of $16,488,807. The 
company enjoyed the remarkably high 
average yield on investments of 6.02%. 

Commencing on the company’s invest- 
ments President Leighton McCarthy 
said in his annual summary: 

“As the yields upon government and 
municipal securities have declined, we 
have continued to extend our purchas- 
ing of bonds into the public utility and 
industrial field, showing a distinct pref- 
erence for power and light securities, 
which industry is growing as previously 
referred to. We still continue to hold 
a very large proportion of government, 
government guaranteed, provincial and 
municipal bonds, perhaps to an extent 
greater than is the practice of most of 
the larger life insurance companies. 

“The enlarged investment powers 
granted to life insurance companies li- 
censed in the state of New York have 
opened up a source of investment in the 
form of preferred stocks of companies 
whose earnings comply with the strict 
requirements of that state, and we have 
taken advantage of this by careful selec- 
tion, with pleasing interest returns. 

“Our mortgage investments now total 
over $50,000,000, and through improved 
agricultural conditions are in a splendid 
state of liquidity, and contribute largely 
to the satisfactory earning power of our 
company.” 





LIFE INS. CO. OF VA. CHANGE 

The Life Insurance Co. of Virginia 
announced this week that it has decided 
to put double indemnity on Industrial 
policies effective as of January 1. The 
provisions wil cover all ages from eleven 
to seventy. The company does not do 
business in New York and therefore is 
not held to the age of’ fifteen as are 
The Prudential and other companies 
which had already decided to give In- 
dustrial policyholders this extra benefit 
and which do operate in New York. 


MORRELL AGAIN LEADS 


John Morrell led the entire field force 
of the Equitable Society in personal pro- 
duction last year, 1928, for the second 
year in succession. His paid business in 
1928 is in excess of $2,475,000. In 1927 he 
paid for $3,180,000 and in 1926 for $1,396,- 
000. Previous to joining the Equitable 
Morrell was in the advertising business. 
He is a specialist in the creation of life 
insurance estates. 








HOMANS DINNER 


The thirtieth anniversary of Sheppard 
Homans, of Prosser & Homans, with the 
Equitable Society, was celebrated at a 
dinner dance of the agency at the Hotel 
Roosevelt Wednesday night. President 
Parkinson and numerous other officers 
were there. 





IRELAND A VICE-PRESIDENT 

Stephen Ireland, superintendent of 
agencies of the State Mutual, has been 
elected vice-president of the company. 
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LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 
Established 1899 | 
HERBERT M. WOOLLEN, President 

















SUN LIFE SPECIAL BONUS 





Will Pay Additions During Year Above 
Regular Dividends on Maturing 
Policies 
The Sun Life of Canada will make 
additional distributions in 1929 above the 
regular dividends as follows: “On poli- 
cies ten years in force, maturing by 
death or (on ‘reserve dividend’ policies) 
by the expiry of the reserve dividend pe- 
riod, a bonus of 10% of the reserve, in- 
creasing yearly to 15% on policies in 
force twenty years or longer; on endow- 
ments, at maturity, a bonus of 10% of 
the face value of policies ten years in 
force, increasing yearly to 15% on poli- 

cies in force twenty years or longer.” 





J. A. MASON LEADS EQUIOWA 

James A. Mason, of the Hoey & EI- 
lison, led the field force of the Equi- 
table Life of Iowa in 1928 with a produc- 
tion of over a million, setting a record 
for the company. 
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NEW FRISCO MANAGER 





Karl L. Brackett Succeeds William B. 
O’Connor With John Hancock Mu- 
tual Life Insurance Co. 

Karl L. Brackett has been appointed 
general agent of the John Hancock at 
San Francisco, succeeding William B. 
O’Connor, who is retiring. Mr. Brack- 
ett has been agency supervisor in San 
Francisco under Mr. O’Connor for the 
past year. Before that he was for sev- 
eral years connected with the Penn Mu- 

tual Life in California. 





CHANGE AT MINNEAPOLIS 

The John Hancock Mutual has appoint- 
ed Lloyd J. Lynch general agent at 
Minneapolis. Mr. Lynch has been con- 
nected with the Massachusetts Mutual in 
that city for several years. He will have 
charge of organization work in the Min- 
neapolis territory. The Butts agency 
there will confine itself to personal busi- 
ness. 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent ccnnection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 








With the— 
—STEADINESS and STURDINESS 
of New England, coupled with age and 








conservation. 


UNION MUTUAL LIFE 
ANSURANCE COMPANY 
PORTLAND, MAINE 
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“IT’S A GOOD POLICY” 
MORE NEW POLICIES 


Retirement Income Policies 
(income to the insured) 


LOW COST PREFERRED RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights of all parties interested Z 
COMPLETELY REVISED PLAIN ENGLISH POLICY FORMS 


that will particularly appeal to the conscientious life underwriter. 
WRITE FOR INFORMATION 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 














Lloyd’s Risks Based On 
King George’s Illness 


PROPER SPECULATIVE COVER 





Practice of Issumg Insurance Turning 
on Monarch’s Death Two Cen- 
uries Old 





A permissible speculative insurance, 
which is legal, is that on a reigning 
monarch’s life. It is a case where an 
individual may effect a policy on an- 
other’s life without his knowledge or 
consent. It dates back at least two cen- 
turies when many leases were made to 
fall in on the death of the sovereign and 
thus enabled traders and merchants to 
build substantial business places the cost 
of which they could not undertake with- 
out some such guarantee. The Manches- 
ter Commercial refers to this class of 
business as follows: : 

“The serious illness of the reigning 
sovereign has always produced, in addi- 
tion to the personal anxiety of the whole 
nation, a pressing fear upon certain sec- 
tions of his subjects whose affairs would 
be very seriously affected in the event 
of his death. Those who have embarked 
on enterprises which would be ruined if 
the nation was plunged into mourning 
have a legitimate reason for insuring 
against the loss which would fall upon 
them if the King should die, and such 
insurances have been effected on very 
many occasions in the past. The pres- 
ent crisis is no exception. It is common 
practice for printers of prayer-books 
who may hold large stocks to insure 
against a change of sovereign rendering 
these stocks obsolete. " 

“But an even more acute possibility of 
heavy loss has to be faced by amateur 
and professional theatrical producers, or- 
ganizers of every kind of entertainment, 
caterers, and others who depend upon 
the fulfilment of their plans to reimburse 
them for their initial outlay. Little is 
now heard of purely gambling insurance, 
and in the present instance nothing at 
all. Although Lloyd’s was reputed to be 
prepared to insure anything at a premi- 
um, purely speculative insurances are 
now definitely discouraged, and a real 
interest must exist before insurance can 
be obtained. . 

“Lloyd’s has for centuries been the 
only market for insurances of this kind. 
Lloyd’s underwriters have always held 
the view that it is their duty, and the 
thing which they exist for, to provide 
insurance for those who really need it.” 


LEADING NEW YORK PRODUCER 
David A. Freedman was the leading 
*producer for the Equitable Society in the 
Metropolitan district, New York, in 1928. 
Freedman, who is with the Louis Lane 
Agency, has also established a new high 
record for himself. His total production 
was $1,625,251 in volume. In addition he 
placed about half a million excess busi- 
ness in other companies. 








CHANGES IN PENNSYLVANIA 

The Connecticut Mutual Life has con- 
solidated the Wilkes-Barre and Scranton 
offices under Walter S. Buck, general 
agent at Scranton, Pa. E. Robert Shan- 
non, formerly general agent at Wilkes- 
Barre, has become associated with S. K. 
Coffman in the Columbus _ general 
agency. 


UNDERWRITERS TO DINE 


Members of the Buffalo Life Under- 
writers Association will hold a luncheon 
on Friday, January 18, in the Hotel 
Statler. R. B. Coolidge, assistant gen- 
eral agent of the Aetna’s Cleveland di- 
vision, will be,the guest and speaker. 


METROPOLITAN PROMOTIONS 


The Metropolitan Life has advanced 
Dr. Donold B. Armstrong, assistant sec- 
retary, to be fourth vice-president. Dr. 
Thaddeus P. Hyatt, long in charge of 
the dental clinic of the home office, has 
been made assistant medical director. 
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handist.” Mr. Linton lost the debate as 
Mr. Sargent remained unconvinced. 

There was more variety in the attend- 
ance than at the other hearings as Man- 
acer Smith of the State Fund; Fourth 
Vice-President James Victor Barry of 
the Metropolitan Life; Vincent Whitsitt, 
counsel of the Life Presidents, and a 
number of others, not actuaries, at- 
tended. 


Take Roll Call of Company Positions 


The hearing started with Chairman 
Linton rehashing the needs for the new 
law in the opinion of the actuaries’ com- 
mittee, which has been studying the sub- 
ject. The new law would equalize load- 
ing margins between companies, he said. 
It would reduce the amount of term writ- 
ings. It would bring about more ade- 
quate control of acquisition costs and 
there are numerous factors in that cost 
other than commissions, he added. Much 
expense was beyond the control of the 
present law. The new law would bring 
order out of chaos. It would not cause 
a rate war, and so on. 

Commissioner Conway then called 
upon other members of the. committee: 
Messrs. Cammack, Aetna; Morris, Trav- 
elers; Henderson, Equitable; Moir, U.S. 
Life. All of them said they agreed with 
Linton. 

The superintendent then had a roll call 
of companies in the state, asking them 
whether they were for or against the 
amendments. First he asked the opin- 
ion of Ben S. Graham of the Brooklyn 
National Life. He was for the amend- 
ments. The Equitable Life Assurance 
Society said it was satisfied with the 
proposed amendments. “The Guardian 
Life declared that it had no decided opin- 
ion for or against. The Home Life was 
heartily in favor of the proposed expense 
law, Actuarv W. J. Cameron said. The 
Manhattan Life favored it, according to 
Actuary Stanley. The Metropolitan rep- 
resentative, J. D. Craig, thought the 
amendment would inure to the benefit of 
the business. 

The Mutual said it was in favor of a 
further study of the plan, a study said 
Mr. Sargent, “more from the practical 
field standpoint.” 

No New York Life Opinion Given 

Vice-President Pierson of the New 
York Life said the officers of the com- 
pany having the matter in charge were 
out of town at a convention. Charles W. 
Jackson of the Postal Life said he 
thought the amendments fair. President 
Dickenson of the Security Mutual voted 
in favor of the amendment. Henry Moir 
also voted aye. So did E. E. Cammack 
for the Aetna Life, and Actuary Wash- 
burn for the Berkshire. E. H. Hazlett, 
actuary of the Connecticut General, said 
he favored the changes and as he did so 
A. P. Woodward, associate general agent 
oi the company in New York and mem- 
ber of the underwriters’ committee, 
moved uncomfortably in his chair. The 
Equitable of Iowa reported -by letter in 
favor of the amendment. The Fidelity 
Mutual registered indifference. ‘“Heart- 
ily in favor of the new law,” was the 
comment of A. T. Maclean, Massachu- 
setts Mutual. George R. White, Penn 
Mutual, said that company was not en- 
thusiastic about the amendment. J. R. 
Larus, Phoenix Mutual, thought it highly 
desirable. J. F. Little, Prudential, said: 
“Our president wrote the Department a 
letter endorsing the amendments and I 
have reason to believe he has not 
changed his mind.” (Laughter.) 

_ William BroSmith said he was strictly 
in favor of the amendments. R. B. Rob- 
bins of the Union Labor Life said his 
company wrote mostly group insurance so 
would not benefit by changes, but he fa- 
vored the changes nevertheless, one rea- 


‘ son being that he had considerable to do 


Conway Hearing On Section 97 


(Continued from Page 1) 


with the action of the Department in 
writing amendments drafted when he was 
in the Department. W. A. P. Wood, 
Canada Life, said his company was on 
the fence. 

A sizzling letter was read from Charles 
Hommeyer of the Union Central in fa- 
vor of the amendments and toasting the 
underwriters’ association for opposing. 


Agents at the Bat 

The diamond was then turned over to 
the New York State Association of Life 
Underwriters, President Myrick going to 
the bat, assisted by Hitters A. P. Wood- 
ward and J. E. Flanagan. The associa- 
tion had its argument in printed fecm. 

In its statement the association denied 
that there is a growing tendency toward 
extravagance. It found as a result of its 
investigations: 

1. That the abuses cited to our committee 


were confined to a very few companies, rep- - 


resenting an extremely small percentage of the 
total business done. 

2. That the companies were living well with- 
in their expense margins, that they had been 
ever increasing their business without increasing 
their expense ratios and at the same time were 
reducing the cost of insurance to the public. 

“This all looks like a healthy picture 
which should not be tampered with,” it 
said. Continuing: 

“If gross premiums are generally re- 
duced the whole standard of compensa- 
tion to agents is automatically reduced. 
The department expects to see gross pre- 


miums reduced and that such reduction ° 


is anticipated by company officials is ad- 
mitted. It, therefore, follows that those 
underwriters who have invested time and 
money in organization work must receive 
a smaller return on their commitment 
than they expected when the investment 
was undertaken. Since the adoption of 
the Armstrong laws there has been little 
change in gross premium rates. In spite 
of the seeming anomaly the cost of in- 
surance to the public has steadily de- 
clined. The explanation is that ‘net cost’ 
and not gross premiums has determined 
what the public said. 

“If twenty-five years of past experi- 
ence are a guide to the future it can be 
ascertained that there is no relation be- 
tween company gross premiums and the 
cost to policyholders. While gross pre- 
miums may have been some factor in de- 
termining what the public pays it has 
been a negligible one as compared with 
the other factors entering into the cost 
of the insurance, and probably will re- 
main so. 

“The foregoing refers to those compa- 
nies transacting a participating busitiess. 
The companies doing a non-participating 
business operate differently and it is ad- 
mitted that they require a different 
standard in judging their operations.” 

The underwriters’ committee is egainst 
the legislature attempting to prescribe 
expenditures of insurance companies. 

Advocates New Committee 


“A total expense on the part of the 
companies doing business in this state is 
approximately 70% of the maximum 


— 
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amount permitted by the Armstrong law. 
This is not extravagance,” was a state- 
ment made. The report of the commit- 
tee concluded as follows: 

“Tt seems to us that the difference in 
theory and in practice between non-par- 
ticipating life insurance companies and 
participating life insurance companies re- 
quires some amendment to the law. 

“It seems to us that the extension of 
protection against sickness and accident 
in the form of disability provisions and 
double indemnity clauses requires some 
amendment to the law. 

“If it is advisable to make it easier to 
organize new mutual life companies, the 
underwriters are interested only to the 
extent of seeing that the same measure 
of safety is required of the new com- 
pany as it required of existing compa- 
nies. 

“We urge upon you.as we urged upon 
your predecessor in office, that you ap- 
point a new committee to study these 
problems and to frame legislation that 
will serve the institution of life insur- 
ance as a whole and not a small portion 
of it at the expense of other portions 
of it. This committee should represent 
practical men charged with company 
management, those who are responsible 
for the growth of the business and who 
know how and where extravagance, if it 
exists, can best be checked and how and 
where expenditures can best be made; 
and the committee should also include 
representatives of the underwriters who 
are actually carrying on the work of sell- 
ing of insurance, and subjecting the 
theory to the test of practice; and, last- 
ly, the committee should include some 
represenatives of the theoretical side of 
our business who can formulate an equa- 
tion expressing the changes agreed 
upon.” 

Some High Lights 

Some other high lights at the hearing 
follow: 

William BroSmith, Travelers, asked 
Vice-President Sargent to describe in 
detail just what the opposition of the 
Mutual was to the amendments. 

Actuary Hipp of the Department said 
the fundamental principle of Section 97 
is that acquisition cost should be regu- 
lated and the measuring rod which regu- 
lates the acquisition is not so important 
as that the regulation should be made. 

M. A. Linton said that 3% companies 
do not have to write within their own 
loadings under Section 97. 


Union Central’s Letter 
The Union Central’s reasons for fa- 
voring the amendment, as written to 
Mr. Conroy by Charles Hommeyer, vice- 
president, follow: 
1. Because the developments in the life in- 


, Surance business during the past two decades, 


in -our judgment, make advisable the changes 
proposed, in order to more adequately fit present 
day conditions. 

2. But perhaps first in importance—because 
the lack of any correlation between “acquisition 
costs” and “total expenses” under Section 97, 
leaves a wide loophole for evasion, amounting to 
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a practical nullification of this important section. 
Certainly it would be wise to correct this situa- 
tion before gross abuses occur, rather than to 
follow the proverbial practice of locking the 
barn door after the horse is stolen. 

3. Because in our opinion no convincing ob- 
jection has been presented that would offset the 
advantage of the considerations named. The 
plea to “let well enough alone” indicates an 
unwillingness to face the facts; furthermore, we 
are convinced that the amendments proposed will 
not affect adversely the companies or their 
agency forces that are at present operating both 
within the letter and the spirit of Section 97. 

I regard as unfortunate the position taken 
by the committee of New York Life Under- 
writers, particularly the wide publicity given to 
their action. I am convinced that their fears 
are as unfounded as much of their arguments 
seem fallacious. Not only does it indicate a 
lack of confidence in the attitude of the com- 
panies or their ability to cope with the situa- 
tion, but it also savors of a reactionary spirit 
out of harmony with the social and economic 
trends of the day. 





AUER’S $1,000,000 CASE 





Willard Regan’s Star Producer Places 
Business Line on A. S. Freed, Head 
of Paramount Cab Co. 


Sidney M. Auer, star producer of the 
Willard Regan Agency, Connecticut Mu- 
tual’in New York, recently closed a 
$1,000,000 business insurance case on Al- 
lie S. Freed, president of the Paramount 
Cab Corporation, in favor of the corpora- 
tion. This achievement by Mr. Auer 
again brings him into the limelight. He 
has been in full time life insurance pro- 
duction work less than five years and in 
his first full years in the business he 
paid for more than $2,000,000. His pro- 
duction ran high last year, too. 

A graduate of the University of Michi- 
gan in 1905, Mr. Auer came to New York 
and for eighteen years was engaged in 
manufacturing and merchandising enter- 
prises. He decided to go into life insur- 
ance and his quick success has attracted 
considerable attention in Connecticut 
Mutual circles. Mr. Auer devotes a large 
part of his time to business insurance 
and creation of estates on what he terms 
“a deferred funded plan.” 

Mr. Freed is the man who changed a 
taxicab from a vehicle to transport peo- 
ple from place to place to a luxurious 
motor car to be used as a matter of con- 
venience and pleasure. 





DISABILITY BENEFITS RULING 
Illinois Life Changes Its Practice With 
Regard to Issuing Policies on Lives 
Of Women 

The Illinois Life has recently made a 
new ruling affecting disability benefits 
for women. The new rulings are as fol- 
lows: 

To married women under age 17, a 
rate only will be allowed; at ages 17 to 
50 (B, D, E) the maximum amount of 
insurance issued will be $10,000; at ages 
50 to 60, a rate only. 

For single, self-supporting women, 
ages 17 to 50, the maximum “F” benefit 
will be $100 per month which mean§ a 
life insurance limit of $10,000. The in- 
come benefit shall cease upon the mar- 
riage of the insured. An extra premium 
of $1 per thousand must be added to the 
premium to cover the Income Disability 
benefit. When that benefit is discon- 
tinued by reason of the marriage of the 
insured. the premium charged for the In- 
come Disability benefit plus the $1 per 
thous2nd extra premium will be removed. 

In the matter of Toint Life Policies the 
“D” benefit only be granted to women 
insured under a joint life "olicy and the 
amount of the double indemnity will be 
limited to $10,000. 
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THE W. E. MONK APPOINTMENT 

The appointment of Wesley E. Monk, 
former Massachusetts Commissioner of 
Insurance, by the Massachusetts Mutual 
Life, will give wide satisfaction in the 
business, not only in recognition of Mr. 
Monk’s talents and abilities by one of 
the leading companies in the country, 
but also because insurance will continue 
to be graced by a man who preferred 
to sacrifice his job with the Common- 
wealth rather than to betray his prin- 
ciples. His courageous, obstinate and 
logical stand in favor of adequate com- 
pulsory motor insurance rates in his state 
will never be forgotten by the fraternity. 





BRITAIN’S P. O. INSURANCE A 
FAILURE 

The Postmaster-General of Great 
Britain issued an announcement on De- 
cember 15 that “no proposals for sav- 
ings bank insurances will be received 
after. December 31. Contracts already in 
existence will not be affected.” 

The Daily Telegraph says: 

The system in force has been to issue 
through the Post Office insurance poli- 
cies with a Government guarantee for 
sums from £5 up to £100 on the lives of 
persons between fourteen and sixty-five 
years of age, with various forms of pay- 
ment at the choice of the holder. If the 
proposer was a depositor in the Post Of- 
fice Savings Bank, and the balance in 
his account was sufficient, the premiums 
could be withdrawn therefrom; other- 
wise the Controller required the amount 
to be deposited. 

The original intention of the system 
was to accommodate people who desired 
to pay by fixed weekly instalments—that 
is to say, by ordinary postage stamps af- 
fixed in a premium book, with a quar- 
terly reckoning on presentation of the 
stamped page. Insurances not exceed- 
ing £25 could be effected with or with- 
out medical examination, and any insur- 
ant could surrender the contract after 
not less than two years, and receive pay- 
ment according to computation by the 
National Debt Commissioners, or else a 
paid-up insurance equivalent to the sur- 
render value. 

A well-known insurance expert, inter- 
viewed by a representative of “The Daily 
Telegraph” last night, said: “This deci- 
sion to close down may come as a sur- 
prise to many, considering that there 
has been so much talk and threat of the 
system being developed into a state busi- 
ness, which would, as all insurance au- 
thorities know, have been a disastrous 
and costly mistake. The fact is that the 
department is a failure, because, for one 
thing, the rates offered could not com- 
pare or compete with those of any first- 
class insurance company. For another 
thing, no enterprise of this kind could 
hope to hold its own in a highly special- 


ized field, where the best companies take 


so much trouble to get business for them-. 


selves on competitive and tempting lines. 
It is the old position of rivalry between 
a passive concern and active businesses 
highly organized by specialists, and the 
passive one has gone to the wall.” 





SURETIES AT DISADVANTAGE 
UNDER MINNESOTA LAW 
The Supreme Court declined to review 
the case of H. D. Brown and others v. 
A. J. Veigel, Commissioner of Banks of 
the state of Minnesota, involving the 
validity of the Minnesota statute relat- 

ing to state bank depositories. 

Brown and others were sureties on a 
bond securing state deposits in the 
Farmer’s State Bank of North Branch, 
Minn. The bank failed, and the sure- 
ties were threatened with suit on their 
bond. 

The Act of Minnesota in question pro- 
vides that the state may proceed either 
as a preferred creditor against the assets 
of the insolvent depository, or against 
the sureties, or against both, as the State 
Board of Deposits may deem advisable. 
It also provides that in case the state 
recovers the amount of the deposit from 
the sureties, then the latter shall not be 
subrogated to the claim of the state 
against the assets of the insolvent de- 
pository as a preferred creditor. This, 
the sureties maintained was contrary to 
the Federal Constitution. 


They brought suit against the Com- ° 


missioner of Banks in charge of the 
liquidation of the Farmers’ State Bank 
of North Branch, to compel him to pay 
over to the state the amount of its de- 
posits. The District Court of the state 
of Minnesota, where the suit was 
brought, held the act contrary to the 


Fourteenth Amendment of the Constitu- 
tion, but that was reversed by the Su- 
preme Court of Minnesota, and the 
sureties petitioned the Supreme Court to 
review the case. 





Yates Hickey, the New York state 
agent in Washington of the John Han- 
cock, was formerly in the oil brokerage 
business in Pennsylvania, where he was 
owner of the Girard Oil Co. While in 
this capacity he had a large group of 
salesmen handling his products for him. 
During the world war he served asa lieu- 
tenant. He has been on the northwest 


coast for one of the eastern life insur- 
ance companies for three years, becom- 
ing a leading producer in the Seattle 
agency. From this. company he went 
to the John Hancock, 
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Henry D. Appleton, deputy insurance 
superintendent of New York, in charge 
of the Albany office, celebrated his sev- 
entieth anniversary on Monday of this 
week. He received many congratula- 
tions. 

ra. eee 

Joseph S. Frelinghuysen, president of 
the Stuyvesant, has been elected a di- 
rector of the Hudson County National 
Bank of Jersey City. 

x * & 

Charles S. Chandler was elected presi- 
dent of the Board of Fire Commission- 
ers of Elizabeth. N. J., last week. 

* * x 


George Acton Davis, whose retirement 
from the chairmanship of the Peruvian 
Association, owing to ill health, was re- 
cently announced, is also retiring, for 
the same reason, from the chairmanship 
of the Provident Mutual Life Assurance 
Association, London. The London 
“Times” comments on Mr. Davis’ retire- 
ment as follows: ‘It would seem that 
Mr. Davis may be regarded as the doyen 
of life assurance chairmen. He was 
elected a director of the association in 
1886, and became chairman just thirty 
years ago, and during his terms of of- 
fice he has served the association well 
and has seen its business much develop. 
In 1886 the premium income was #118,- 
000, in 1898 it was £146,000, and last year 
it was £771,000. He is to be succeeded 
in the chairmanship by Owen Hugh 
Smith. who has been a director. for many 
years.” 


Colonel H. P. Dunham, Connecticut 
Commissioner, was recently elected 
president of a newly organized bank in 
his home town of Wethersfield, a Hart- 
ford suburb. The name of the bank is 
the Wethersfield Bank & Trust Co. The 
bank commissioner recently granted its 
petition for a charter. It will begin 
business in several weeks. 

as a 


Harold W. Letton of Chicago has been 
elected to membership in the Board of 
Trade of that city. He enjoys the posi- 
tion as the only fire insurance company 
executive holding a membership in this 
organization. It is the original grain 
trading board in this country and will 
shortly Jist securities. Mr. Letton is 
president and general manager of the 
Fire Insurance Company of Chicago, 
president of the Letton Fire Insurance 
underwriting organization, United States 
manager and attorney of the Netherlands 
and president and treasurer of the IIli- 
nois Investment Co. 

ee 5% 

Norman T. Robertson, president of the 
Germanic Fire of New York, left last 
Friday, January 11, for an agency visit 
to the Pacific Coast, where he expects 
to be for about one month. The Ger- 
manic Fire has just recently moved into 
its offices in the new Chanin building, 
Forty-second street and Lexington ave- 
nue, New York City. 

ere eae 

Harry. Gardiner, general agent of the 
John Hancock Life at 225 Broadway, 
New York City, is sailing for Florida 
January 26. He expects to return in 
March. 

a ae 

James A. Mets, vice-president, Pavonia 
Fire, Jersey City who has been ill for 
about a week with the grippe, has re- 
turned to his desk much improved. 

* * 


Richard H. Thompson, third vice-pres- 
ident of the Maryland Casualty, is now 
on a four months’ cruise around the 
world. He left New York last week on 
the “Resolute,” Hamburg-American Line 
steamer. Mr. Thompson will visit thirtv 
countries, acquaint himself with sixty- 
three cities, and cover more than 37,000 
miles. 

* ok x 

Edward B. Raub, Sr., vice-president and 
counsel for the Indianapolis Life, has 
been elected. president of the city council. 
His election, or rather a re-election, for 
he has been president for some months, 
came at a special meeting of the coun- 
cil. Mr. Raub as a Democrat. 


Edward D. Duffield president of The 
Prudential, was one of the principal 
speakers at the annual banquet of the 
Board of Realtors of the Oranges and 
Maplewood, Wednesday of last week. 








Hugh Lewis First 


The Western Union Telegraph Co. on 
Monday night of this week put into ef- 
fect a new service by which night letters 
can be sent for four cents a word from 
this country to various parts of Great 
Britain, including Liverpool. 

As Hugh Lewis, general manager of 
the Liverpool & London & Globe of Liv- 
erpool, figured in the first newspaper tele- 
phone interview between New York and 
London, The Eastern Underwriter doing 
the interviewing, beating the New York 
“Times” by two days of: such an inter- 
view (the latter’s interview being with 
the Crown Prince of Sweden), The East- 
ern Underwriter decided to send Mr. 
Lewis the first night letter wire under 
the new schedule so that Mr. Lewis 
might again be an inter-oceanic commu- 


Fo Get New Cable 


nication pioneer. The Eastern Under- 
writer’s message was filed on Sunday 
night so as to have plenty of leeway, and 
was the first wire of this nature to be 
delivered in Liverpool on Tuesday morn- 
ing. 

The Eastern Underwriter’s cable ‘0 
Mr. Lewis follows: 

“The Western Union tonight inaugu*- 
ates its new cheap rate night letter cabie 
service between America and Great Bri:- 
ain. Because you were’ first man inter- 
viewed for publication by newspap°r 
over London-New York telephone wire, 
it is fitting that you should be first to 
receive from a newspaper a message 
under this new service. “We extend best 
wishes to you as a great insurance m2n. 
and popular internationalist.” 
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Newspaper Chains to Enter Insurance 
Journalism 

Three of the big chains of trade pa- 

pers through the country are surveying 

the field of insurance journalism with 

the idea of entéring the insurance news- 


paper field. Several newspapers have 
been approached and offers made to buy 
them. 

All of these chains have large financial 
interests back of them, two of these in- 
vestment houses being Kidder, Peabody 
& Co., and Dillon, Read & Co. These 
bankers are on merging expeditions in 
various lines of business. It will not be 
surprising if one of the old-established 
insurance papers passes under chain 
control. 

i a 


The Housewarming of the New York 
Brokers 


If anyone had told me ten years ago 
that the brokers’ association of New 
York composed of the old-established 
houses, and now known as the Fire, Ma- 
tine & Liability Brokers’ Association of 
the City of New York, Inc., would hold 
a housewarming, serve refreshments, and 
extend the glad hand to visitors, I would 
have been hit for a goal because if there 
ever was an organization which was more 
secret, exclusive and backed farther 
away from reporters than thé local brok- 
ers’ association in the old days I never 
had encountered it. But the situation 
has changed. The brokers’ association 
is in handsome new quarters at 1 
William street, across the hall from the 
Insurance Society of New York, and on 
Thursday afternoon of last week it held 
a housewarming with turkey and ham 
sandwiches, pop and gingerale, welcom- 
ing committee and all that sort of thing. 
I did not notice Henry W. Marsh, Henry 
W. Lowe, Julian L. Lucas, and some of 
the other warhorses present, but John A. 
Eckert, W. Douglas Owens, Lyman E. 
Thayer, Fred S. Little, George P. Nich- 
o's, R. P. Dorland, M. B. Dutcher, C. L. 
BRussing, Arthur C. Smith, C. O. Pate, 
A. C. Hegeman, William Schiff and many 
other brokerage highlights were there 
in the capacity of social mixers. 

The reason why the brokers’ associa- 
tion has come out of its shell and is 
mixing socially with the fraternity in 
this manner is in part due to the fact 
that the members of this association are 
in a fight for their business lives; that 
they think brokers are not paid enough 
for their efforts in order that they may 
meet their very large overhead and thus 
make that respectable living to which 
their skill, experience, abilities and or- 
ganizations entitle them. It has a griev- 
ance and it wants that grievance aired 
and corrected. It is perfectly justified 
In getting all the publicity it can. So 
the brokers’ association has fallen in 
line with other associations and indi- 
viduals in the business who want to tell 
their story to the newspapers in order 
to influence public opinion, and in con- 

















sequence it has joined “the hand-out 
army” through having a spokesman who 
floods the newspapers with statements. 
This spokesman is an unusually clever 
man, C. S. Rosensweig. 

I was not surprised, therefore, when 
I saw most of the insurance reporters of 
the city at the brokers’ housewarming 
as guests, nor when after the handshak- 
ing and refreshments these reporters 
were handed out a two-page typewritten 
statement by Mr. Rosensweig, based on 
the commissions situation. This state- 
ment is printed elsewhere. 


I was rather surprised, however, when 


A. C. Hegeman, walking up to a group . 


containing a representative of The East- 
ern Underwriter, made the statement 
that The Eastern Underwriter was a 
companies’ paper and had never printed 
an editorial taking the side of the brok- 
ers in their struggle “for a fair living 
wage.” 

I am informed by the publishers of 
The Eastern Underwriter that it is not 
a companies’ paper, an agents’ paper, or 
a brokers’ paper, but is a newspaper 
published to interpret the true spirit of 
insurance. It prints the news about the 
companies, the agents and the brokers— 
even opens its news columns to their 
“propaganda” statements, making them, 
however, stand for their statements un- 
der quotations so that there will be no 
misleading of readers and, therefore, no 
journalistic deception. It does not take 
an editorial stand as to what commis- 
sions shall be paid fire, casualty, life or 
marine agents. That is a matter for the 
companies and their representatives to 
decide between them and, in the opinion 
of The Eastern Underwriter, is outside 
of an independent insurance newspaper’s 
sphere. 

The Eastern Underwriter is friendly to 
brokers, agents and companies alike and 
refuses to pick the chestnuts of any of 
them out of the fire. 
newspapers as a class are friendly to 
brokers shows their broadmindedness 
and fair play standards because brokers 
as a body have not been friendly to in- 
surance newspapers in the past. Most 
of them do not advertise; many do not 
subscribe to insurance newspapers; and 
they offer little encouragement in giving 
news. The very nature of their busi- 
ness makes them cold, if not antago- 
nistic, to reporters. Engaged in the 
hardest competition in the world, they 
desire their business movements kept as 
much under cover as possible.. If a 
broker loses a big line he does not want 
the world to know it; likewise. if he 
captures a large account he prefers se- 
crecv for that fact as well. If it were 
published other brokers would start gun- 
nine for the line immediately. 

There are manv arguments which 
newspaper advertising men could legiti- 
mately use to demonstrate that the brok- 
ers’ association should purchase advertis- 
ing space to present to the insurance 
fraternity its higher commissions’ propa- 


That insurance “ 


ganda. Instead, its members expect the 
newspapers to print this material over 
and over again as “news,” and this the 
newspapers ‘do. The Eastern Under- 
writer has printed innumerable columns 
of material furnished by the brokers’ 
association as Mr. Rosensweig has 
been issuing statements for months. Still, 
some of the brokers—Mr. Hegeman, for 
instance—are not satisfied. They not 
only want to crash the gate leading to 
the news columns, but they demand edi- 
torial support as well. 
* x * 


One Man Who Is Against Compulsory 
Insurance 


The Massachusetts compulsory insur- 
ance act has its odd results. George 
Wooley of Newton Highlands was ar- 
rested for driving a car without insur- 
ance when he drove to Northampton to 
visit a girl at Smith College. The judge 
fined him $100, which was considerably 
more than young Wooley had. Then, 
swears the Associated Press, the college 
girls came to the rescue. They passed 
the hat and collected enough to make up 
the amount of the fine. 

ee ae 


Clubs At Northern London Home Office 


Social clubs in British insurance offices 
cover a wide field. Take the Northern 
Assurance, for instance. Its clubs are 
Rifle, Cricket, Soccer, Rugby, Swimming, 
Ladies’ Hockey, Tennis and Staff Lunch- 


eon. 
* * * 


Want to Change Jobs 

There seems to be considerable rest- 
lessness in some of the home. offices in 
fire insurance. The head of one of the 
newer fire companies advises me: “We 
have had dozens of applications from 
various sections of the country asking 
for positions.” 

#25 >8 


The Auto Show at Grand Central 
Palace 


I fought my way through the crowds 
at the Automobile Show in New York 
last week and was more interested in the 
crowd than I was-in the show. The four 
entire floors of the big Grand Central 
Palace are given up to this annual ex- 
hibit containing the new models and the 
latest accessories, and why they flock 
there by the thousands for a week is not 
easy to explain. People are surrounded 
everywhere in America by motor cars. 
Then there are shiny new models which 
are seen in dozens of windows of auto- 
mobile salesrooms in the leading cities 
of America. Nevertheless, there is a 
tremendous interest in looking at new 
car styles and their colors at ihese auto 
shows. 

But the crowd has no particular dis- 
tinction that identifies it, thus differing 
from crowds that go to other events by 
the thousands. First I was astonished 
to see sO many women, but I was in- 
formed by a man at one of the exhibits 
that not only do women buy a surprising 
number of cars themselves but frequently 
take a look at the cars before the hus- 
bands buy them. 

The most. expensive car in the show 
is a Daimler, known as the Royal model 
and selling for $18,000. Its body is paint- 
ed red. The Englishman who had come 
over with the car and who seemed to 
be guarding it tenderly told me that the 
royal family had three or four Daimlers 
which were an exact duplicate of the 
model in New York. “Are the Royal 
cars also painted red?” I asked him. He 
seemed indignant. “No. They bear the 
royal colors of maroon with.a red stripe. 
Private cars cannot use the royal col- 
ors,” he said. One of the reasons the 
car was on display was to advertise the 
renting department of the car in Eng- 
land. The car was insured in England, 
the coverage extending until its return. 

Next space to the Daimler was the 
British Austin display, including the fa- 
mous Baby Six, a car smaller than any 
seen in this country. 

The official catalogue of the Automo- 


bile Show contained only two insurance 
ads. One of these was that of the Globe 
& Rutgers, New York, and the other 
Cromwell, Reid & Co., 51 West Forty- 
second street, New York. 


From the Grand Central Palace I went 
over to the Commodore Hotel where 
there is a display of automobiles in the 
lobby. It will give you some idea of 
the size of the Commodore lobby when 
you know there were ten cars in it, in- 
cluding the new Deusenberg valued at 
$14,000. Even with so many cars people 
seemed to be able to navigate around 
the lobby without any difficulty. I asked 
the chief house detective how the cars 
were brought into the hotel. He said 
that they came through the viaduct en- 
trance on the mezzanine floor. The 
doors were taken out and the cars were 
brought in without any difficulty and 
were then wheeled into the lobby down 
a runway which temporarily covered the 
stairs. 

There were automobiles in a number 
of hotel lobbies in New York which I 
did not see. The hotels were all crowded 
as this Automobile Show has brought 
people from all parts of the world. 

* * * 


Insurance Man Leaves Over $500,000 

A fortune of £108,755 ($543,775) was 
left by Alfred Cordery Thompson, of 
Weybridge, England, chairman of the 
Prudential Assurance Co., Ltd., of Eng- 
land. Mr. Thompson entered the com- 
pany’s service as a junior clerk at the 
age of thirteen. 

He was general manager when, at a 
critical moment of the war, the Pru- 
dential Co. placed their securities in the 
United States at the disposal of the 
British Government to maintain Brit- 
ain’s credit in obtaining the fulfilment 
of war orders. 


* * * 


Advising A Young Lawyer 

Recently, I was visited by a young 
law student of the University of Illinois, 
who came to William Street to pick up 
some tips as to what division of law 
he should practice. He had had four 
years academic training and was in his 
junior law term. 

I took him to call upon three of the 
most prominent insurance lawyers in 
town and in each office he was asked 
if he had a good head for figures and 
could grasp tax matters easily. The 
daily papers had just printed a story 
about some exceedingly large tax re- 
funds which the government had made 
and it was the opinion of two of the 
lawyers that a man in one of the legal 
offices must have earned a fee of at 
least $500,000 for the refund he had got- 
ten one of the big tobacco interests. 


The young man left a little dazzled 
as he had come to New York with small 
law college ideas about his profession and 
was rather amazed at the money slant 
which was given to his future. Two of 
the counsel seen advised him to tie up 
with the insurance business. The third 


suggested that he make a particular spe- - 


cialization of taxation, saying: 

“There has not been a difficult prob- 
lem coming over my desk in a year which 
has not had some taxation significance.” 

ee net 


Insurance Clerk to Movie Star’ 


Bramwell Fletcher, a young man of 
24, who looks 18, has achieved sudden 
distinction on the stage and screen in 
England without ever really “beginning.” 
Two years ago he was a London insur- 
ance clerk. He suddenly threw up his 
profession and went to Stratford-on- 
Avon with the Shakespeare Festival 
Company, playing not walk-on parts, but 
important juvenile roles. On the Mon- 
day after his return he was given a big 
part in Theodore Kimisarjevsky’s' pro- 
duction of Merejovsky’s “Paul I” at the 
Royal Court Theatre. Now he is play- 
ing the hero in the Strand film “SOS,” 
ry Leslie Hiscott is directing in Lon- 

on, 
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Auto Commissions Up; 
Rates Are Cut In East 


BIG MEETING HELD IN N. Y. 





Ordinary Territory Agents to Get 25% 
Except in P. D.; Rate Reductions 
To Be Announced 





The Eastern Automobile Underwriters 
Conference on Wednesday at one of the 
most largely attended meetings ever held 
officially voted reductions in rates and 
increased local agents’ commissions in 
ordinary territory from 20% to 25% on 
all lines except property damage. On 
the last named coverage the commission 
rate will remain 20%. The reductions 
en automobile fire, theft and collision 
rates will not be announced yet. 

Thus the Eastern Conference this week 
passed for awhile at least a severe 
crisis which threatened to disrupt its 
membership. On Wednesday the Con- 
ference voted a resolution of apprecia- 
tion to President Barbour, to Executive 
Committee Chairman Goodwin and to 
Rates and Forms Committee Chairman 
Catlin for the most efficient manner in 
which they have brought the Conference 
through a very trying situation. It is 
thought that the present program will 
go far toward making a strong automo- 
bile conference in the East. 

P. D. To Casualty Companies 

The new manual will be in agents’ 
- hands about February 15. By not rais- 
ing commissions on property damage 
covers the Conference accedes to the 
wishes of the casualty companies and the 
latter in turn agree to the collision com- 
mission increase by the fire companies. 
It is probable that most of the collision 
business will now gravitate to the fire 
companies while the casualty under- 
writers will control auto property dam- 
age insurance. ‘ 

Current changes in the Eastern Con- 
ference may now serve to bring in some 
of the non-member companies for the 
past differences in rates and commis- 
sions will be largely eliminated. The 
object of the majority of automobile un- 
derwriting companies is to create one 


large harmonious organization in the © 


East. This optimistic program will still 
have several obstacles to hurdle before 
it is completed. There are some dissent- 
ing units in the Conference and they 
will have to be brought into line dur- 
ing the current vear. Views differ on 
how drastic the fire, theft and collision 
rate cuts should be. 


HOME ASSETS $102,797,292 








Leading Unit of Country’s Largest Group 
Increases its Net Surplus 
$5,910,000 to $29,819,779 
The Home Insurance Co. at the close 
of 1928 had assets of $102,797.292, com- 
pared with $96,105,333 a year ago, or an 
increase of $6,691,959. This crossing of 
the one hundred million mark in assets 
is a splendid tribute to the progressive 
expansion of the Home under capable 
management. Net surplus is $29,819,779, 
compared with $23,909,990, while with the 
capital of $18,000,000 the present surplus 

to policyholders is $47,819,779. 


FARM COMMISSIONS 
The Farm Association in annual meet- 
ing in Chicago on Wednesday voted to 
assume jurisdiction over commissions on 
farm insurance. All excess and all bonus 
commission contracts are to be termi- 
nated December 31, 1929. 








Mrs. F. W. Pascoe Rutter, wife of the 
governor of the London & Lanchashire, 
died in England recently. 


Bassett’s Statement 
On Court Decision 


FIREMEN’S FINANCES SECURE 





Company President Says Test Case Was 
Made to Clear Up Doubt on Mean- 
ing of New York Law 





Neal Bassett, president of the Fire- 
men’s of Newark, on Wednesday after- 
noon issued a statement relative to the 
United States Supreme Court decision 
adverse to the Firemen’s in its controv- 
ersy with the New York Insurance De- 
partment over investments in stock of 
other fire iisurers. At all times, says 
Mr. Bassett, it was within the power of 
the Firemen’s to comply easily with the 
ruling of Superintendent James A. Beha, 
but the matter of the authority of the 
New York department to extend its pow- 
ers outside its own state being one of 
grave importance to the business of in- 
surance it seemed best that the decision 
of the Federal Court in New York be 
appealed to the highest court in the land. 

“Under the ruling heretofore adopted 
by the New York Insurance Depart- 
ment,” says Mr. Bassett, “it is held that 
a foreign fire insurance company may 
not have more than 50% of its net sur- 
plus invested in the stocks of other in- 
surance companies. Under the formula 
heretofore adopted by the New York In- 
surance Department for applying this 
ruling, the insurance stockholdings of 
an insurance company if in excess of 
50% of its net surplus (but not exceed- 
ing it) must first be deducted from the 
said net surplus as a non-admitted as- 
set, the remainder being net surplus ex- 
clusive of insurance stockholdings. 

“Thereafter: (pursuant to the ruling 
that 50% of the net surplus may be in- 
vested in insurance stocks) an equal 
amount of the net surplus over and above 
insurance stockholdings is taken from 
the previously non-admitted insurance 
stockholdings and added to the said net 
surplus. The amount thus ascertained 
then constitutes the net surplus within 
the state of New York. 


1928 Figures of Firemen’s 

“Predicated upon the January 1, 1928, 
condition of the Firemen’s plus additions 
thereafter made to its capital and surplus, 
the capital, surplus and surplus to policy- 
holders were on December 31, 1928, re- 
spectively as follows: capital, $13,500,000; 
‘net surplus, $21,477,774; surplus to pol- 
icyholders, $34,977,774. Under the here- 
tofore ruling of the New York Insurance 
Department this would give the Fire- 
men’s as of December 31, 1928, within 
the state of New York a capital of $13,- 
500,000; net surplus of $8,442,532, and a 
surplus to policyholders of $21,942,532. 

“For many years the laws of New 
York prohibited a domestic (New York) 
company from investing in the stocks 


(Continued on Page 24) 


Firemen’s Loses In 
U. S. Supreme Court 


NEW YORK LAWS ARE UPHELD 





Without an Opinion Highest Court Af- 
firms Decision Rendered by 
Federal District Court 





The United States Supreme Court on 
Monday of this week in a decision ren- 
dered without a written opinion upheld 
the constitutionality of the provisions of 
the New York state insurance law regu- 
lating the investments of non-domestic 
companies writing business in New York 
in the case of the Firemen’s of Newark 
against James A. Beha. The decision 
affirmed the refusal of the United States 
District Court in New York to issue an 
injunction restraining the New York In- 
surance Superintendent from declining 
to renew the company’s license to do 
business in New York. The appeal to 
the gua Court was argued on Janu- 
ary 7. 

The Supreme Court affirmed the lower 
court’s decision on the authority of the 
following cases: Meccano, Ltd., v. Wana- 
maker, 25 U. S. 136, 141; Chicago, Great 
Western Ry. v. Kendall, 266 U. S. 9%, 
100; Foster-Fountain Packing Co. v. 
Haydel, No. 68 decided October. 15, 1928. 

Insurance Superintendent Albert Con- 
way of New York, who succeeded Mr. 
Beha on January 1, has not yet issued 
any statement with regard to this vic- 
tory of the department. However, there 
was evident delight at the decision of 
the Supreme Court at the department 
headquarters. This decision affects not 
only the Firemen’s but will have far- 
reaching developments with regard to 
other companies doing business in New 
York state but with the head offices lo- 
cated in other states. 

Trouble between the Firemen’s. and 
the New York Insurance Department 
dates back to last March when then 
Superintendent Beha wrote to Deputy 
Insurance Commissioner C. A. Gough of 
New Jersey claiming that the Firemen’s 
was carrying among its assets too great 
a proportion of the securities of sub- 
sidiary fire companies and that this con- 
dition of pyramiding was something the 
New York law didn’t permit and which 
the New Jersey Department should seek 
to rectify. Mr. Beha contended that there 
was duplication of assets amounting to 
over $12,300,000, that the New York law 
did not permit insurance companies to 
buy other insurance securities to more 
than 50% of their surplus, and that the 
Firemen’s had impaired its capital struc- 
ture in the eyes of New York state by 
investing more than its entire net sur- 
plus in stock of other insurers. 

Gough Defended Firemen’s Finances 

Mr. Gough replied denying any inher- 
ent weakness in the financial structure of 
the Firemen’s and citing the practice in 
other states. He said the New York law 
with respect to control of insurance com- 
pany investments applied only to New 
York companies themselves and not -to 
outside insurers. 

Upon the refusal of the Firemen’s to 
comply with Beha’s position the latter 
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refused to renew the company’s New 
York license and application was made 
early in May, 1928, before the United 
States Federal Court in Southern New 
York for an order restraining the De- 
partment from refusing a license. John 
W. Davis, former ambassador to Great 
Britain and candidate for President in 
1924 on the Democratic ticket, appeared 
for the Firemen’s, contending that the 
New York department was placing a 
narrow construction upon Section 16, 
which applies to insurance company in- 
vestments. ; 

In the opinion of Mr. Davis, Section 
16, accurately interpreted, provides (1) 
that the minimum capital of a domestic 
company or a foreign company shall be 
invested in certain highly restricted se- 
curities; (2) that the residue of the capi- 
tal and the surplus moneys and funds of 
such corporation may be invested in a 
less restricted class of securities, includ- 
ing stocks or bonds of any solvent 
American corporation, but to this there 
is an exception that no more than 50% 
of such surplus funds may be invested 
in the stocks of an insurance company. 

it was, therefore, evident, he said, that 
since Section 16 deals with the invest- 
ments. of an insurance company it is 
dealing with gross assets, and under 
Section 16 gross assets consist of three 
component parts. They are (a) mini- 
mum capital; (b) residue of capital 
(which two make the outstanding cap- 
ital), and (c) the remaining surplus 
moneys and funds. 

The New York Department answered 
by upholding its own definition of the 
word “surplus” and placing upon it a 
much narrower meaning than that as- 
sumed by the Firemen’s. 

Federal Court Upholds Beha 

Holding that the word “surplus” as 
used in the New York state insurance 
law means funds that are left after de- 
ducting not only capital, but liabilities 
and a part of the unearned premiums, 
the United States District Court for the 
Southern Division of New York in July 
denied the motion of the Firemen’s for 
the injunction to restrain Beha from 
cancelling the company’s license to write 
fire insurance in New York state. 

Following are sections of the court’s 
opinion which have now been affirmed 
by the Supreme Court in Washington. 

Conformity of Investments 

“Section fifty-six of the New York In- 
surance Law was intended to require 
general conformity in investments be- 
tween foreign and domestic insurance 
companies. Although the financial posi- 
tion of all companies, domestic and for- 
eign, is subject to the Superintendent’s 
examination and discretion, the law cer- 
tainly imposes upon him some absolute 
limitations. In saying that the invest- 
ments of foreign companies must be of 
the same ‘general character’ as those 
of domestic, it did not indeed lay upon 
him a rigid rule, but it did, we think, 
authorize his insistence upon the samie 
proportion between holdings of stocks in 
other companies and safer investments. 
A straight limitation on domestic com- 
panies could scarcely have been intended 
to go along with extreme latitude to- 
wards foreign. There could be no con- 
ceivable policy either as regards domes- 
tic companies, or policyholders in ger- 
eral, which would dictate such a discrimi- 
nation. What were thought safe invest- 
ments for domestic would be prima facie 
the same for foreign companies, since 
it can hardly be that the state of New 
York would rest greater confidence i1 
the judgment of other insurance super- 
intendents than in her own. We start, 
therefore, with what we regard as a dec- 
laration of policy, fortified by the some- 
what redundant provision of Secticn 
twenty-seven affecting alien companics. 

“The plaintiff insists that though this 
be so, Section sixteen as it now stands 
proves that just such a discrimination 
was intended. Subdivision one of that 
section limits the investment of the cash 
capital of domestic companies, and _ sub- 

(Continued on Page 28) 
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Cohe “World Credit Insurance Situation 


Glose International Co-operation Between Suropean Credit Jnsurers 


cAn Outstanding Feature; Situation In A Number Of Nations 
By MARTIN GOLDSCHMIDT 











The Author 


Dr. Martin Goldschmidt, well- 
known German authority on credit 
insurance, is reviewing that form of 
insurance in a number of countries, 
in a series of articles in “Wirtschafts- 
dienst,” a German economic weekly, 
from which series The Eastern Un- 
derwriter reprints part of the data 
reviewing the credit situation in some 
of the most important countries. 


























Credit insurance is developing rapidly 
in most of the industrial countries of the 
world, especially of Europe. Great Brit- 
ain, France, Germany, Italy, Spain and 
Japan are concentrating their efforts 
largely in South America. A hard strug- 
gle for business is to be expected for 
that continent, which will also show its 
results for exporters in the United 
States and the demands on their credit 
underwriters. 

Credit insurance premium income in 
Europe for 1927 was around $8,000,000— 
an increase of 200% over 1924. About 
80% or 90% of this figure represents 
delcredere insurance (guaranteeing for- 
eign or domestic drafts). The premium 
income for this type of business in the 
United States is about $5,000,000 at pres- 
ent. A development of this line is to be 
expected in the United States as the 
export part of the business becomes 
more important for the country as a 
whole and as, supported by credit in- 
surers, European concerns are enabled to 
extend to their foreign customers better 
terms and longer credits which, espe- 
cially in South American markets, will 
force American exporters to grant the 
same terms. 

Close international co-operation be- 
tween European credit insurers is one 
of the outstanding features in the de- 
velopment of European credit insurance, 
and has largely contributed to the steady 
growth of their business on a safe basis. 
The next meeting of the International 
Credit Insurance Association will be held 
in Berlin this Spring. The results will 
be watched with close interest by 
American credit insurance carriers. The 
Situation in several countries follows: 


Great Britain 


{n Great Britain there is so far only 
one company in the field: the Trade In- 
demnity, Ltd., London. It is capitalized 
w:th- £250,000, and its premium income of 
£127,511 shows no material change 
acainst the two preceding years. 

‘n 1927 the British Surety Insurance 
Co., Ltd., was founded with a capital of 
£50,000 and has recently announced that 
it Is going to write credit insurance. De- 
tails regarding this line of its business, 
however, have not yet come forth. 

The government export credit insur- 


ance of the Export Credits Guarantee 


Department of the Board of Trade shows 
an increase of business. It has cost the 
state much money however, so far about 
/0% of the premium income was paid 
out for claims. It is the intention to 
cut. down the overhead (nevertheless a 
branch office was opened at Manches- 
ter) to increase the rates, and to look 
around for reinsurance. This, however, 
has turned out to be extremely difficult, 
as under the plan payment to the as- 
Sured is made when the debt becomes 
due, whereas the private insurance com- 


panies only pay the loss ascertained after 
actual insolvency. 

Finally, it should be mentioned that 
some of the large British insurance com- 
panies write sometimes so-called “bill of 
exchange insurance policies,” which give 
to a bank discounting drafts, in case of 
protest, for any reason whatever, pro- 
tection up to 90% of the amount of in- 
voice, and bind themselves to pay 
amounts so becoming due within thirty 
days, including interest. All rights are 
then assigned to the insurers who, how- 
ever, have no right of redress against 
the insured himself. 

This ideal protection is generally only 
given for inland business or for exports 
to the United States and Canada, and 
is not likely to assume greater propor- 
tions. 

Czecho-Slovakia 


The _ Kreditversicherungs  Anstalt, 
Prague, a subsidiary of the Hermes of 
Berlin, took up the line late in 1927. 
Figures have not as yet been published 
aa business seems to be developing 
well. 

The plan of a state export insurance 
scheme, following the example of Ger- 
many, has been taken up again. A com- 
mittee of government representatives 
and insurance experts, one of which is 
the manager of the Kreditversicherungs 
Anstalt, are working out a scheme defi- 
nitely based on plan “A” of the Ger- 
man scheme. The bill providing for the 
creation of the state institution will 
probably be submitted in January or 
February of 1929. 

Holland 


The two Dutch credit insurance com- 
panies have increased their premium in- 
come by about 50% during the year 1927. 
The Nederlandsche Credit Verzekering 
Maatschappij, Amsterdam, an Anglo- 
German enterprise sponsored by the 
Hermes (Berlin) and the Trade Indem- 
nity (London) is writing credit insur- 
ance exclusively. The Vaderlandsche 
Assurantie Maatschappij of Rotterdam, 
which belongs to the German “Elberfeld” 
or Vaterlaendische group, is also writ- 
ing some other lines on the side. 

The government export credit insur- 
ance®§cheme is not a success. The share 
covered of any debt is only 40% and it 
seems that the somewhat bureaucratic 
methods of the “Nederlandsche Bank” in 


connection with which the government “ 


committee is handling this business. also 
explain part of the lack of popularity of 
the scheme with Dutch manufacturers 
and exporters. 

Belgium 

The state insurance scheme introduced 
by the law of August 7, 1921, has had 
very little success and was not very 
popular particularly on account of the 
obligation to publish all dates and names 
in connection with the transaction. By 
a new law passed in August, 1926, pre- 
miums were reduced by more than 50% 
and the publicity feature abolished. The 
coverage is' for 55% of the amounts of 
invoice. It is now the intention to in- 
crease the total amount for which ex- 
port credits may be guaranteed by the 
government to 600,000,000 frs. 

There are no domestic companies in 
Belgium, underwriting credit insurance. 
The Vaderlandsche Assurantie Maat- 
schappij of Rotterdam, however, has a 
branch office in Brussels. (This is a 
subsidiary of the German Vater- 
laendische group.) This company is 
getting most of the business to be had, 


and some risks are being placed in Lon- 
don with the Trade Indemnity through 
brokers. 

The Belgians have contemplated for a 
long time establishing a national com- 
pany. But it seems to take quite as 
long in Belgium as in other countries to 
put into reality some unanimous resolu- 
tions of the chambers of commerce. 

Denmark 


At present there is only one company 
in the field, the Forsikringsaktieselskabet 
Norden of Copenhagen, which is writing 
several lines of insurance. It was 
founded by Danish interests, but later 
on bought out by the German group of 
the Vaterlaendische. It has now a capi- 
tal of 3,000,000 D.Kr. 

For about a year Danish insurance 
companies have been considering the 
question of establishing a company to 
specialize in credit insurance. It seems 
that this intention is to materialize in 
the near future, as according to recent 
reports 80% of the capital required has 
been subscribed. It is said that the 


_ Anglo-German combine, Hermes (Ber- 


lin) and Trade Indemnity (London) are 
trying to gain influence in this new com- 
pany; another battlefield in the great 
struggle between the Allianz-Munich 
group and the Vaterlaendische group. 

The Danish government created in 
1922 a kind of export guarantee scheme. 
It is an agreement with a number of 
banks under the leadership of the Guar- 
anty Trust Co. of New York, represented 
in Copenhagen by Danish bankers, 
under which export drafts up to an 
amount of 45,000,000 D.Kr. may be re- 
discounted with the guarantee of the 
Danish state. Generally 65% to 75% of 
the amounts of invoices are said to be 
covered. So far premiums received 
—after deduction of losses and expenses 
—have left a margin from which reserves 
for the future have been put back. 

Switzerland 

Direct credit insurance is written in 
Switzerland at present only by one com- 
pany, the Eidgenoessische Versicherungs 
A. G., Zuerich (also known as the Fed- 
eral) whose business in this line has 
been. steadily increasing during the last 
few years. This company is writing a 
large business in other lines, especially 
fire and marine. The percentage of the 
credit insurance premiums has risen 
from 4.5% in 1925 to 114% in 1926 and 
12.5% of total premium income in all 
lines, in 1927. 

land 


Polan 

The Polish State Export Institute is 
preparing with the assistance of experts 
the foundation of a credit insurance com- 
pany with a capital of 6,000,000 Zloty, to 
be subventioned by the state. The in- 
tention is to foster trade with the Bal- 
kan countries and through a special 
fund, also with Russia. 

Of the shares 2,400,000 are to be taken 
by the state; 1,500,000 by bankers and 
1,000,000 by the insurance companies and 
the interested circles of commerce and 
industry shall take the remaining 1,100,- 
C The incorporation of the company 
is expected in the near future. 


en 

In 1927 the Nya Forsakringsaktiebo- 
laget “Hansa” of Stockholm, has had 
about the same premium income as for 
the foregoing year. Early in 1928 it 
transferred its entire credit insurance 
business to the new Svenska Kredit 
Forsakringsaktiebolaget of Stockholm, 
which it has established for this. pur- 
pose in co-operation with the Anglo- 


German group: Hermes, Berlin and 
Trade Indemnity, London. The Sven- 
ska Kredit took up business last summer. 

The credit insurance business of the 
Forsakringsaktiebolaget “Fylgia” Stock- 
holm was about the same in 1926 and 
1927. The company reports that the 
credit insurance business has brought 
especially heavy losses in 1927, but later 
on important recoveries were made. 

In November, 1928, the insurance com- 
panies Gota of Stockholm, Atlantica of 
Gothenburg and Gauthiod of Gothenburg 
have founded the Almanna- Kreditfor- 
sakrings Aktiebolaget at Gothenburg. 
Business will soon be taken up. It 
seems likely that this new company is 
linked up somehow with the German 
Vaterlaendische group. 


pain 

By decree of August 6, 1928, an ex- 
port insurance institution with consid- 
erable government participation has 
been created. The policies will be very 
much like the German export credit poli- 
cies. The capital of the company is 6,- 
000,000 pesetas for the present, of which 
amount 2,000,000 pesetas are taken over 
by the Banco de Credito Exterior (capi- 
tal 150,000,000 p.) which was created by 
the same royal decree, and which will 
work under state supervision and man- 
agement. The remaining 4,000,000 p. are 
taken over by the insurance companies. 

Spanish export transactions are being 
insured exclusively up to 75% of amounts 
of invoices. Losses are reimbursed by 
the state which pays 50% of ordinary 
losses and 100% of extraordinary (politi- 
cal) risks. The state correspondingly 
participates in the premiums. The com- 
pany is free of dues and taxes in con- 
nection with the foundation. The state 
participates in the net profits if more 
than 8% dividend is being paid. The 
state guarantee is limited with ten times 
the amount of the capital plus received 
premiums and profits. South American 
trade in the first line is to be promoted. 

France 

There are now four private companies 
writing credit insurance in France: 

L’Urbaine-Credit, established by the 
well-known Urbaine Fire Insurance Co., 
together with the Anglo-German group, 
Hermes-Berlin & Trade Indemnity-Lon- 
don, has increased its premium income 
by almost 80% without showing a profit, 
on account of the unsecure situation in 
connection with the stabilization of the 
French currency. 

Also La National Compagnie d’Assur- 
ances Credit et de Reassurances, Paris, 
has had to suffer from these conditions 
and has therefore used the utmost care 
in accepting risks during 1927. The pre- 
mium for this year is therefore about 
36% less than for the foregoing year. In 
1928, however, conditions improved -and 
the company followed a more aggressive 
policy resulting in a considerable in- 
crease in business. This company is 
writing especially guarantees with in- 
demnification at date when the insured 
debt is due (writing up to 75% of amount 
of invoice). It is very interesting to note 
that the company in its last report states 
that this system brought smaller losses, 
as the collection was done by the ¢om- 
pany itself at an early date, and not by 
an insured perhaps extending credits or 
being rather slow in attempts to collect. 
Consequently smaller reserves may be 
carried by the company for this type of 
business, than for the other system under 
which only actually ascertained losses are 
being paid after insolvency has been de- 

(Continued on Page 42) 
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Brokers to Fight On 
For 15% Brokerage 


CRITICIZE EXCHANGE ACTION 








Says Contraction of Congested District 
Is Some Help But Relief Doesn’t 
Go Far Enough 





Action of the New York Fire Insur- 
ance Exchange in contracting the so- 
called congested district in the Borough 
of Manhattan of New York City is a 
step in the right direction, according to 
the committee on operating costs of the 
Fire, Marine & Liability Brokers’ As- 
sociation. However, the brokers claim 
that this move fails to meet their full 
request and for this reason cannot be 
accepted as a proper solution of the New 
York City. brokerage situation. 

The brokers still stand for the re- 
storation of the 15% minimum brokerage 
rate on ordinary business in this con- 
gested district. The special committee 
of the New York Fire Insurance Ex- 
change did not accede to the full wishes 
of the brokers because it believed that 
the restoration of the 15% minimum 
rate might act as a precedent for like 
treatment in the congested districts of 
other excepted cities and because it 
would be impossible to secure the re- 
quired unanimous consent of all ex- 
change members present at a meeting 
to_a change in the brokerage rules. 

In meeting these objections the brok- 
ers’ association, through its committee 
on operating costs, says: 

Brokers’ Answers To Objections 

“As to the first reason advanced by 
the exchange committee, we submitted 
the following: 

“That the probable effect upon other 
cities of proper and much needed change 
in New York City is not a valid reason 
for refusing to make the change. That 
consideration of likely precedent have 
not motivated company board decisions 
in other centers. That the preferential 
treatment accorded other territories has 
never been urged by New York City 
brokers as a reason for like consideration 
here. 

“That the New York City brokerage 
situation has been free from any friction 
since the exchange was established thir- 
ty years ago. That even now our re- 
quest for restoration of the minimum 
15% brokerage in the ‘congested district’ 
rest wholly upon the definitely proven 
need for higher remuneration. 

“That New York City produces a vol- 
ume of fire premiums equal to about 
10% of the net premiums written 
throughout the country. (In this no ac- 
count is taken of the great volume of 
premiums produced by New York brok- 
ers on property located elsewhere in the 
United States). 

“That the New York Citq brokerage 
situation is unique and requires special 
consideration. And that a ‘congested 
district’ in its true sense does not exist 
in New York City. 


Oppose Unanimous Consent Rule 


“As to the second reason advanced by 
the exchange committee, our contentions 
were: 

“That the interjection of the ‘unani- 
mous consent rule’ as a reason for re- 
fusing to grant the revision is indefens- 
ible. A rule by which even one vote 
would defeat the acknowledged wishes of 
the general membership of the exchange 
should not be employed against brokers, 
who are not parties to the exchange 
agreement—who did not shape the agree- 
ment, and have no means of changing 
it. Speculation as to the original rea- 
son for the presence of the rule in the 
exchange agreement, or its service in 
preserving the integrity of the exchange 
and the stabilization of the local con- 
ditions, is not material nor relevant to 
the solution of our problem. 

“Our association is committed by eco- 
nomic necessity to the principle of a 
minimum brokerage rate of 15% on fire 
business, and the committee on operat- 


Kremer and Smith 
N. A. Vice-Presidents 


OTHER PROMOTIONS ARE MADE 








J. J. Connor Made Secretary and Treas- 
urer; L. C. Lewis Promoted to 
Marine Secretary 





John Kremer, formerly secretary, and 
T. Leaming Smith, formerly marine sec- 
retary, have been elected vice-presidents 
of the Insurance Co. of North America. 
John J. Connor, formerly treasurer and 
assistant secretary, becomes secretary 
and treasurer. Ludwig C. Lewis, who 
was assistant secretary, becomes marine 
secretary to succeed Mr. Smith. 

There are now five vice-presidents of 
the North America. They include John 
O. Platt, Sheldon Catlin and Galloway 
C. Morris, re-elected and the new elected 
vice-presidents, Mr. Kremer and Mr. 
\Smith. President Benjamin Rush and 
the other officials of the North America 
were all re-elected at the meeting of the 
board of directors last week in Phila- 
delphia. 

John ‘Kremer was special agent of the 
North British & Mercantile in the Mid- 
dle Department field before he joined 
the North America in 1910, becoming sec- 
retary in 1918. He is also secretary of 
the Alliance and the Philadelphia Fire 
& Marine and vice-president and general 
manager of the National Security Fire of 
Omaha. T. Leaming Smith is a native 
of New York City, was graduated from 
Princeton, joined the company in 1908 
and has been marine secretary since 1917. 
Mr. Connor has been with the financial 
department of the North America for 
many years and was elected treasurer 
and assistant secretary in 1918. 





ing costs is hereby directed: to continue 
negotiations for the elimination of the 
present 10% brokerage rate in New York 
City and elsewhere.” 


FRANKLIN FIRE CAPITAL 





Directors Recommend Addition to Capi- 
tal of $1,500,000 and to Net 
Surplus of $6,500,000 
Directors of the Franklin Fire of 
Philadelphia last Thursday recommended 
to the stockholders that the capital of 
the company be increased from $1,000,000 
to $2,500,000 by the declaration of a stoék 
dividend of $500,000 and the issue of 40.- 
000 new shares of a par value of $25 
each, share for share to present stock- 
holders at the price of $200 a share. This 
would produce new surplus of $7,000,000 
and add $6,500,000 to the company’s pres- 
ent surplus even after the stock dividend 
has been taken into consideration. 
Stockholders will meet on March 13 to 
vote on the proposition. It is urged that 
rights to subscribe to the new stock 

expire on April 15. 

As of December 31, 1928, the Franklin 
had assets of $12.934,433 and net surplus 
of $4,074,921. When the new financial 
prograin is put through the company will 
have assets of about $21.000,000 and net 
surplus of $10,500,000. The company will 
celebrate its one hundredth birthday on 
April 22 of this year and as a member 
of the Home Insurance Co. group it be- 
longs to the largest fire insurance or- 
ganization in this country. 





E. T. CAIRNS CHAIRMAN — 

Edward T. Cairns, vice-president of 
the Fireman’s Fund, has been elected 
chairman of the new general agency com- 
mittee of the Board of Fire Underwrit- 
ers of the Pacific. Edwin Parris, Pa- 
cific Coast manager of the Niagara, is 
vice-chairman of the committee. 





N. Y. BLUE GOOSE DINNER 
The’ New York City Pond of the Blue 
Goose will have a dinner at the Planters 
Hotel on Greenwich street on the eve- 
ning of Monday, February 4, according 
to Most Loyal Gander W. V. A. Keeler. 
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N. Y. Suburban Agents 
Meet Here January 24 


REGIONAL SESSION AT ASTOR 
Agents From Seven Counties To Take 
Up Instalment Premiums, Fire Rates, 
Brokerages And Other Matters 





The New York State Association of 
Local Agents, Inc., has fixed Thursday, 
January 24, as the date for the region: j 
meeting to be held at the Hotel Astor 
for local agents in the New York su- 
burban area. This area includes West- 
chester, Dutchess, Orange and Rockland 
Counties in the Hudson River Valley 
and Queens, Nassau and Suffolk Counties 
on Long Island. Frank L. Gardner, of 
Poughkeepsie, former president of both 
the New York State and the National 
Associations, will be the chairman of the 
meeting. 

The program, which follows, includes 
a wide range of vital and timely sub- 
jects to be discussed by men well ac- 
quainted with these topics. 

Meeting called to order at 10 a. m. by 
Chairman Gardner. 

Agency qualification laws, talk by 
Ward H. McPherson, of Buffalo, former 
president of the New York State Associ- 
ation. 

Discussion of instalment payment plan 
for automobile insurance premiums. 

Addresses by Albert Dodge, president 
of the State Association and by Walter 
H. Bennett, secretary-counsel of the Na- 
tional Association. 

There will be a luncheon at 12:15, at 
which there will be a speaker. 

The afternoon session will open at two 
o’clock with a discussion of compulsory 
automobile liability laws by a speaker 
to be announced. 

Discussion by agents on fire insurance 
rules, rates and forms. 

Discussion of agency costs, their jus- 
tification and their relations to present 
brokerage payments. 

Discussion of finance corporations as 
mortgages. 


SEABOARD F. & M. IS READY 








Company Under Management of Frank 
& DuBois Will Have Capital of 
$1,000,000 and $1,500,000 Surplus 
Within a short while, the Seaboard 
Fire & Marine, which has completed its 
organization, will begin operations. It 
will be under the management of the 
well-known office of Frank & DuBois 
and will be closely associated with the 
Yorkshire. The entire stock of the Sea- 
board has been underwritten by the 
banking house of Rutter & Co. of New 
York and has been sold to give the new 
fire company a capital of $1,000,000 and 
a net surplus of $1,500,000. There are 
100,000 shares of stock of a par value of . 

$10 each. 

Officers of the Seaboard Fire & Ma- 
rine are Ernst B. Boyd, president; Stew- 
art H. Davey and Frank B. Martin, vice- 
presidents, and Harold W. Rudolph, sec- 
retary. 





French Insurance Taxation 


Underwriters in the United States are 
not the only ones to complain about the 
high taxation imposed upon them, as the 
following compilation made by “L’As- 
surance Moderne” shows: 

Fire insurance companies in France 
(excluding foreign companies) have paid 
the following taxes: 


Stock Companies Francs 
POE ceca cuier twa 10,901,305 
| Se ER Or 23,337,351 
LL Ae ES pea ee 28,390,827 
WS c2\. ce ct cap ee nem 200, 
BOTS cue owacigure 51,584,000 
TOE) Sic Geis vis eee bac es 76,500,000 
|e RS RSPR Sap ve 107,000,000 
1, aE RAE RU oer 123,500,000 
WOE Ut. eee aed 141 277, 373 
1924 (incl. mutuals). . 208,033, 691 

7; .. 215,996,825 
1926 7 .. 317,100,515 
1927 Pe .. 372,052,640 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 


NEAL weraerin? pyr JOHN KAY, Vice-President and Treasurer 
H. HASSINGER, Vice-President WELLS T. BASSETT, Vice- President 


JANUARY IST, 1928, STATEMENTS 








ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
SURPLUS . 


























ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 
ORGANIZED 1853 
THE GIRARD F. & M. INSURANCE COMPANY 
OF PHILADELPHIA, P 
$6,000,966.28 $2,930,594.84 $1,000,000.60 “uP 070,371.44 $3,070,371.44 
ORGANIZED 1854 
MECHANICS INSURANCE CO. 
OF PHILADELPHIA, PA. 
$4,828,245.29 $2,820,808.68 $600,000.00 $1,407,436.61 $2,007,436.61 
ORGANIZED 1866 
NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$4,907,721.63 $2,557,216.60 $1,000,000.00 $1,350,505.03 $2,350,505.03 
ORGANIZED 1871 
SUPERIOR FIRE INSURANCE CoO. 
OF PITTSBURGH, PA. 
$4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 
ORGANIZED 1870 
CONCORDIA FIRE INSURANCE CoO. 
OF MILWAUKEE, WIS. 
$5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 
ORGANIZED 1886 
CAPITAL FIRE INSURANCE CO. 

OF CONCORD, N. 
$760,298.04 $375.00 $300, 000. 00 $459,923.04 $759,923.04 
TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 

$27,594,166.15 -EASTERNDEPARTMENT = =— $95,684 405,78 
WESTERN DEPARTMENT Newark, New Jersey PACIFIC DEPARTMENT 
cghmagae ene CANADIAN DEPARTMENT 00 Supnems Seiiien 
Chicago, Illinois 461-467 Bay Street Sam Francioco: Célifeens 
H. A. CLARK, Manager Toronto, Canada 7“ —— ocnee 
pws Managers MASSIE. & RENWICK, Limited, . W. & E. G. POTTER, 
JAMES SMITH JOHN R. COONEY Managers Managers 
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Central Bureau Is 
Making Good Progress 


MOWRY SUBMITS HIS REPORT 





Volume of Unpaid Earned Premiums 
on Fire and Casualty Lines Is Cut 
Down in New York Area 





The Central Bureau, formed to curb 
the “free insurance” evil on fire policies 
and since expanded to cover casualty in- 
surance, has submitted its annual report 
to the New York Fire Insurance Ex- 
change. Benj. R. Mowry, manager of 
the Bureau, who has achieved splendid 
results, says that in entering upon its 
third year the casualty companies joined 
the Bureau a year ago, their first re- 
ports being received on April 10. At 
the same same time the operations of the 
Bureau were also extended to cover 
automobiles and the allied lines, so called, 
written by the fire companies. The only 
classes not at present covered are fidel- 
ity and surety, accident and health, and 
inland marine. When these remaining 
few classes are finally brought in, the 
entire insurance business’ of Greater 
New York will have been covered by 
the Bureau. 

About 1,200 reports are now being re- 
ceived monthly embracing approximately 
13,500 entries, of which around 60% are 
fire and 40% casualty items. While the 
number of fire items predominates, the 
amount of the unpaid earned premiums 
reported by the casualty companies runs 
about 75% of the total for all compa- 
nies. 

“The number of items and _ the 
amount of unpaid earned premiums re- 
ported,” says Mr. Mowry, “and posted 
during the year were as follows: 


Number of Amount of Unpaid 





Items Earned Premiums 
re 94,376 $408,873.81 
Casualty .. 43,476 $863,936.65* 

Totals ..137,852 $1,272,810.46 


*April to December. 
All Monthly Reports In 


“The Central Bureau has never failed 
to get in every required monthly report, 
properly made out and notarized, or to 
entirely complete the month’s postings 
and filings before the next month’s re- 
ports were due. About 4,000 letters were 
sent to brokers asking them to explain 
the failure to collect certain earned pre- 
miums reported during the year and to 
state whether they had replaced’ the 
business in the same or in any other 
company as of the same or of a later 
date. 

“Approximately 200 matters were re- 
ferred to the New York State Insur- 
ance Department and as a result of the 
Bureau’s activities at least 150 brokers 
have been summoned to appear there. 
The hearty support of the State Depart- 
ment has been most gratifying. 

“Unscrupulous assureds are certainly 
having a more and more wholesome re- 
gard for the Central Bureau as they 
realize it ‘means business’. 

“Since the casualty companies com- 
menced reporting in April last, written 
advices have been received of the pay- 
ment of approximately $150,000 in cas- 
ualty earned premiums alone that were 
previously reported as unpaid. The fire 
companies, unfortunately, do not as a 
tule report payments to the Bureau and 
as reporting offices are not obligated to 
advise the Bureau of the payments of 
items previously reported, no estimates 
can be made, of course, of the total 
amount collected by all companies on 
these long overdue items as a result of 
the Bureau’s operations, but from the 
many favorable comments we have heard 
regarding the marked improvement in 
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the collection of earned premiums we 
are sure the amount must be very large. 

“The Bureau is being run at a very 
small expense to the companies. The 
total estimated yearly cost is $16,000, of 
which one-half is borne by the casualty 
companies. 

“The ‘free insurance evil’ is still a most 
serious one right here in Greater New 
York. In the opinion of your manager 
the total unpaid earned premiums on 
New York City business alone have 
amounted to $2,000,000 or $2,500,000 an- 
nually. There are still far too many 
policy writing offices that are not ’mak- 
ing a serious enough effort toward the 
elimination of the enormous waste 
caused by ‘Not Wanted’ policies. The 
success of the Central Bureau depends 
upon the whole-hearted co-operation of 
all.’ 





Bassett’s Statement 


(Continued from Page 20) 


of other insurance companies, although 
the laws of other states did not (and 
do not) prohibit insurance companies of 
other states from freely investing there- 
in. In so doing they followed the al- 
most century old practice of Great Brit- 
ain and other European countries. The 
companies of other states and countries 
investing in the stocks of other insurance 
companies were freely admitted to the 
state of New York, and their invest- 
ments in insurance stocks were not ques- 
tioned. 
Insurance Stock Ownership Profitable 
“Apparently the first purchases of the 
stocks of American insurance companies 
were made by British companies and it 
is unquestionably true that the practice 
of American insurance companies in in- 
vesting in the stocks of other insurance 
companies was superinduced by the 
practice of their foreign competitors, 
both because of its being sound business 





practice and profitable, and also because 
of the natural desire of American com- 
panies to protect the integrity of Amer- 
ican ownership of its own insurance in- 
stitutions. 

“Some years back the state of New 
York began to liberalize its insurance 
laws in the matter of investments in in- 
surance stocks. This seems unquestion- 
ably to have been commenced through 
a desire to put the New York companies 
on a parity with the companies of for- 
eign countries and other states. 

“The liberalization of the New York 
laws in relation to the investment of an 
insurance company in the stocks of oth- 
er insurance companies continued and in 
1925 the law was amended to read as at 
present. 


Beha First Superintendent To Complain 


_ “It does not appear that prior to the 
incumbency of Superintendent Beha any 
insurance superintendent of New York 
attempted to apply the law which clearly 
relates to domestic (New York) compa- 
nies to the companies of other states 
or countries. Superintendent Beha, how- 
ever, in his various annual reports in 
relation to fire and marine business of 
companies admitted to do business in 
the state of New York placed a foot- 
note in his report on certain individual 
companies whose investments in the 
stocks of other insurance companies ex- 
ceeded 50%.” 

Telling why the Firemen’s-Beha dif- 
ferences were taken into court after the 
whole matter had gained wide publicity, 
Mr. Bassett said: 

“In order that such a public reflection. might 
be met publicly to the end that there could 
be no misconception as to the absolute financial 
soundness of the Firemen’s investment policy, 
the Firemen’s took the matter into court. It 
also desired in the broad interest of insurance 
as well as its own interest, to have settled by 
court decision the question of whether Section 
16 of the New York law, which expressly re- 
lates to New York companies, applied as was 


contended by Superintendent Beha to foreign 
companies.” 
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Rich, Buck And Pollard 
Join The Letton Office 


NEW COMPANY SECRETARIES 





Rich General Manager of Adjusting Co, 
Now; Buck with Transcontinental; 
Pollard in the South 





President Harold W. Letton of the 
Fire Insurance Co. of Chicago, now or- 
ganizing with $5,000,000 capital and sur- 
plus, and president of the Letton Fire 
Insurance Organization, announces thé 
appointment of S. M. Buck, D. Maury 
Pollard and Clarence A. Rich as secre- 
taries of the organization. 


Clarence A. Rich is the present gen- 
eral manager of the Underwriters Ad- 
justing Co. in Chicago. For many years 
Mr. Rich has held a prominent place in 
the fire insurance business throughout 
the country. He went with the Under- 
writers Adjusting Co. as general man- 
ager in September, 1922, and under his 
leadership the company has made rapid 
progress. Prior to his going to Chicago 
Mr. Rich was for many years New York 
state agent for the National of Hart- 
ford, leaving to become a partner in the 
Armstrong-Roth-Cady local agency in 
Buffalo, which he discontinued in 1922; 
when he joined the Underwriters Adjust- 
ing Co. 

S. M. Buck, up to January 1, was man- 

ager of the Transcontinental, one of the 
National of Hartford group, before which 
he was agency superintendent in the 
home office in charge of business in Can- 
ada and the middle Atlantic states, and 
prior to that state agent in Virginia, and 
state agent for the National group in 
Texas, his native state. He is one of 
the outstanding younger underwriters of 
the country, and is forty-three years of 
age. 
D. Maury Pollard is a member of the 
Texas fire insurance family which has 
been identified with the business since 
his father, Captain R. L. Pollard, became 
state agent for Trezevant & Cochran, 
many years ago. D. Maury Pollard was 
engaged in local and state agency field 
work before becoming state agent for 
the Prussian National and the Nether- 
lands, and was later made executive spe- 
cial agent for the southeastern states for 
the Letton organization. He has held 
high offices in the Texas Pond of the 
Blue Goose and has been District Dep- 
uty Grand Gander. 





PETTIGREW SUCCEEDS RICH 


Thomas A. Pettigrew has been ap- 
pointed «general manager of the Under- 
writers Adjusting Co. of the Western 
Insurance Bureau at Chicago succeed 
ing Clarence A. Rich who has resigned 
as of February 1 to become secretary of 
the Fire Insurance Co. of Chicago. Mr. 
Pettigrew joined the Adjusting Co. at its 
formation in 1919, was made general ad+ 
juster in 1922 and assistant general man- 
ager the following year. 





AETNA PROMOTES LEPPER 


The Aetna (Fire) and the World Firé 
& Marine have appointed William T: 
Lepper as adjuster for the home office 
territory, consisting of Connecticut and 
Western Massachusetts. Mr. Lepper is 
a native of New Haven and joined the 
Aetna in 1914 as a clerk. He was later 
transferred to the accounting department 
and for the past twelve years has becn 
identified with the loss department, four 
years of which have been spent in ad; 
justment work. 





SVEA AND HUDSON CHANGES - 
The Svea’ and Hudson have divide 
their New England field by making John 
J. Duane special agent for Connecticut 
and western Massachusetts with head: 
quarters at: Hartford and leaving the 
eastern part of the New England for 
Special Agent H. V. Phillips of Boston. 
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NEW YORK. CHICAGO ‘ SAN FRANCISCO 





INSURANCE IN INDUSTRY 


ISUALIZE a vast retail department store—where oné may purchase necessities and 


luxuries from every corner of the globe. Such concentration of merchandise was 
undreamed of just a few generations ago. 


Have you ever stopped to realize that insurance makes this centralization possible? 
Fire Insurance — Marine Insurance — Transportation — Rent — Explosion — Windstorm — 


Sprinkler Leakage — Use and Occupancy and Profits. | These and other forms protect, raw. 


materials and manufacturing operations. Insure continuity of output. Pay anticipated 
profits. Safeguard credits. Without insurance protection, unexpected catastrophes would 
break beyond repair many links in the chain of commerce. 


Is it any wonder that buyers of insurance protection are demanding the best? Demanding 
financial strength to withstand the greatest catastrophes? Demanding quick, courteous loss 
adjustments? Anticipating this growing demand for the soundest insurance, agents should, and 
can do so to their advantage, recommend strong stock fire insurance companies —like the 
AMERICAN EAGLE. 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
Aa EIGHTY MAIDEN LANE, NEW YORK.NY. 


ERNEST STURM. Craimman oF tne Boano. 
PAUL L.HAID, Presivent. 


CASH CAPITAL—ONE MILLION DOLLARS 


“AMERICA Fort” 





DALLAS 
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New England Exchange 
Holds Annual Meeting 


HAS 285 ACTIVE MEMBERS NOW 





Lovejoy Expresses No Fear of Quiz Into 
°F “es Rates, Holding Present Sched- 
ule Is Just and Fair 





The New England Insurance Ex- 

change now has the largest membership 
in its forty-six years of existence, there 
being 285 active and 203 honorary mem- 
bers, President H. R. Worthley reported 
at the annual meeting held last Saturday 
in Boston. The following were elected 
then to the executive committee for this 
year: J. D. Smart, first vice-president ; 
H. F. Hill, H. C. Seydel and H. P. War- 
ren. J. L. Sandison was made chairman 
of the committee succeeding G. M. Love- 
oy. ‘ 
‘ The following were elected to active 
membership in the exchange: C. B. Aus- 
tin, special agent for the Aetna at Hart- 
ford; L. R. Blanding, special agent for 
the Home at Manchester, N. H.; L. B. 
Burkert, special agent for the Commer- 
cial Union at Manchester, N. H.; A. W. 
Jurgens, special agent for the Great Am- 
erican at Portland; E. A. Larner, general 
agent of the Central Fire at Boston; O. 
L. Perry, special agent of the American 
at Portland; T. W. Keany, special agent 
of the American at Boston, and L. G. 
Howell, assistant manager of the farm 
department of the Home at Worcester. 

K. M. Vreeland, assistant secretary ot 
the Scottish Union & National was elect- 
ed an honorary member. t 

Chairman Lovejoy of the executive 
committee reported at length on the work 
of the exchange in legislative and rating 
matters, giving attention to the matter 
of protection warranties. Maine stable 
and barn rates, summer dwelling ratings 
and the question of rate investigations 
by the legislature. Of the latter propo- 
sition, Chairman Lovejoy said: 

“Most of you are familiar with the 
agitation which developed after the Mas- 
sachusetts Governor’s inaugural address 
early in January, 1928, for the appoint- 
ment of a commission for the purpose 
of investigating fire insurance rates. The 
matter dragged along for over six 
months, the secretary devoting a very 
considerable amount of time in the prep- 
aration of data and attendance at com- 
mittee hearings. The bill was killed in 
the Senate and no investigation for this 
past year was ordered. 

“Any investigation is to be deprecated, 
as we are satisfied it will serve no useful 
purpose, although entailing considerable 
expense on the part of the exchange, the 
companies and the public. If, however, 
an investigation is held, we confidently 
expect, with the entire territory of Mas- 
sachusetts rated, as it is, under the ap- 
plication of the analytical schedule, we 
are in a position to explain and defend 
our rating methods before any fair- 
minded tribunal.” 





R. A. CORROON A DIRECTOR 


R. A. Corroon, of Corroon & Rey- 


nolds, has been elected a director of the 
Independence Fire and the Independence 
Indemnity of Philadelphia. While the 
Corroon & Reynolds interests are seek- 
ing control of the Independence Indem- 
nity, it has been considered likely that 
ownership of the Independence Fire will 
continue with the present stockholders. 





agents. 





Agents Wanted Where Not 


NEWARK FIRE INSURANCE COMPANY 
Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 








Represented 





NEW FRELINGHUYSEN UNITS 





American Home and American Constitu- 
tion Formed with $2,500,000 Capital- 
Surplus for Each 

Two more fire insurance companies 
have been organized with close connec- 
tions with the J. S. Frelinghuysen Gen- 
eral Agency, Inc., and the Globe & Rut- 
gers. They are the American Home Fire 
Assurance Co. and the American Consti- 
tution Fire Assurance, each having paid 
in capital of $1,000,000 and surplus of 
$1,500,000. They will write fire, marine, 
automobile and allied fire lines under the 
management of the Frelinghuysen office. 
Through more than 1,200 present agency 
connections with other companies the 
new units are expected to secure a large 
volume of profitable reinsurance at the 
outset. The G. & R. will hold 21,500 
shares out of a total issue. of 50,000 
shares of each company. 

The boards of directors of the two 
new companies are identical and include 
among others: J. S. Frelinghuysen, H. E. 
Bilkey, W. F. Watson and W. F. Diefen- 
bach, all officers of the Stuyvesant; 
Frank C. Ferguson, president of the 
Hudson County National Bank of Jersey 
City; Edwin C. Jameson, president of 
the G. & R.; Reeve Schley, vice-presi- 
dent of the Chase National Bank; C. E. 
Rollins, Jr., of Rollins, Burdick, Hunter 
Co., Chicago; A. H. Swayne, vice-presi- 
dent of the General Motors Corporation; 
I. M. Uppercu, president of the Uppercu 
Cadillac Corporation. 





FIRE LEAD IS THREATENED 

The growth of casualty insurance as 
an important item in the income of the 
average local agent is shown in the per- 
centage distribution of premium income 
by the Giberson Insurance Agency of 
Alton, Ill. In 1926 fire insurance ac- 
counted for 35% of the income. Last 
year it was only 28%. Automobile pre- 
miums were 26% in 1926, 24% in 1927 and 
25% last year. Compensation and liabil- 
ity premiums increased from 8% in 1926 
to 12% in 1927 and 18% in 1928. 


SE 
SCHOOL BLANKET POLICY 





Jersey Town Adopts New System; In- 
creases Fire Coverage With Premium 
Slightly Higher 

The Belleville (N. J.) Board of Educa- 
tion, after a survey of several months, 
adopted a blanket fire policy last week 
for the covering of the school buildings. 
The old system of insuring the buildings 
necessitated 165 different policies, which 
aggregated $965,000 insurance for the 
buildings valued at $2,155,500 and for 
which a premium of $20,018 was paid 
yearly. 

Under the new system the insurance 
will be increased to $1,832,175 with only 
a 10% increase in premiums, or $22,- 
067. The old plan meant the renewal 
of policies each year. The blanket sys- 
tem will run for a period of five years. 





T. J. SOUTHERLAND PROMOTED 

Thomas J. Southerland, Virginia spe- 
cial agent for the Great American, has 
been promoted to agency superintendent 
in charge of the company’s Southern de- 
partment. He will enter actively upon 
his new duties January 22. He has been 
supervising Virginia for the Great Am- 
erican since September 1, 1920, with 
headquarters at Richmond. For a year 
or more previously he had been special 
agent in Virginia for the American Al- 
liance. He started his insurance career 
as an examiner for the Southern depart- 
ment of the Royal. In his new position 
he succeeds Llewellyn Freeman -who has 
been assigned to other duties. Mr. 
Southerland will make his headquarters 
in New York. He is originally from 
Oxford, N. C. 


NIAGARA ASSETS GAIN 

The Niagara Fire of New York shows 
assets at the end of last year of $28,- 
374,879, a gain of nearly $4,000,000 over 
1927. Of this gain $2,000,000 was paid 
in by the stockholders when the capi- 
tal was increased from $3,000.000 to $5,- 
000,000. Net surplus in 1928 gained 
nearly $1,850,000 and is now $10,000,000. 





Newark Fire Losses 
Show 1928 Increase 

$346,000 HIGHER THAN IN 1827 

Figures Released This Week By Under- 


writers Protective Association; 


July Worst Month Of Year 








There was an increase of about $46,000 
in fire losses for the year 1928 over that 
of the previous year, according to figures 
released by the Underwriters Protective 
Association of Newark this week. The 
figures for the year’s fire losses just 
passed total $1,467,797, while those for 
1927 amounted to $1,121,054. The monthly 
figures for both years are shown in the 
following table: 








1927 
PUNE oie Sk aust cuales KA ce Owe $106,207 
WEOGREY eae 5b oS eRe nee aa e Cate 123,045 
WUNUEEN ~.6. 010 Os.c apeleae cen cain gataeatee' 116,670 
(OES AR oor an a ety pentane tab 181,679 
Re re ete ee oer res 53,417 
REO E Te r ee  e $8,225 
PUN: or toa s pw ee eG snes a Sata tedioe tae 79,975 
Ce Pee OTe PEs Per arte 36,576 
PROUNIEENGS oo CRS esc etc ious sear ae 98,336 
GUNES Cavtide dae ner e-Pnicwe wk eae ee ees 48,324 
WOOO 25 pie once cheeses anecdes 74.839 
OCCU aoa a aah sins oceanic Dees eo 143,761 
DOO, tees See ceed edar ees $1,121,054 
1928 

Lf eRe Re Ot are Coe ORE LE ore pee $100,017 
TRE ROR are ais bia as: 45s eels Ee a rae 115,485 
EMG Gt as eae cig 49.05 ae pak ead Ra 42,912 
go | ips a ae a 168.448 
OPS Silo uve con 66.236 
TONE Sieh Oko tae 144.445 
BANGS) s aizigtestiow ses 213.292 
RR OS Saisie. cxaete aateré abun oe Guere e 83.364 
SPTTRNOR ha. Pais siete a-a's celery sa oe 121.447 
RICLOUES EMI i ie ek co bercw cece 68.315 
INONEMIOE CUBE) © ick. OcBtiia se bien ae 172,171 
PCCERUEE, BUREN s.55 Ca Sen's coc so aeed 171,645 
TORE 5a «fo Sedat cee ees $1,467,797 





FIRE RATES CUT IN CONN. 


Fire rate reductions of 10% on build- 
ings and 5% on contents have been pro- 
mulgated by the New England Insurance 
Exchange under twenty-two tariffs in 
Connecticut, rated under the analytic 
system. The districts benefited are 
Stafford, Norwich, Bridgeport, Green- 
wich, Middletown, Stamford, Housatonic 
Valley, North and South Putnam, Win- 
sted, Hartford county, north and east; 
Danielson, Danbury, New Britain, Nor- 
walk, Waterbury, Farmington Valley, 
Torrington, Wallingford and Naugatuck 
Valley. The Exchange has also promul- 
gated a reduction of about 10% in fire 
rates on one and two family dwellings 
and on private garages of one-story with- 
out basement for all Connecticut, effec- 
tive Monday of this week. 





PARTY FOR R. T. STEWART 

Robert T. Stewart. assistant general 
agent of the North British & Mercan- 
tile, who last Friday completed twenty- 
five years of service with the company, 
was guest of honor at a party given for 
him by his associates on Friday even- 
ing at the Elks’ Club in Newark. Jeweled 
cuff links were presented to Mr. Stew- 
art after he had been victimized wit! a 
number of useless and perishable re- 
minders of the occasion. General Agent 
Percy Ling paid some high tributes to 
Mr. Stewart upon his successful work 
as a field and home office man. ‘he 
presentation speech was made by Cha:n- 
cey S. S. Miller, publicity director, and 
the arrangements were planned and car- 
ried out by Charles Weller, manager of 
the brokerage and service department, 
who also acted as toastmaster. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
| CORtlandt 8300 
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The Atna Insurance Gmpany 
The World Fire and Marine Insurance Company 
The Century Indemnity Company . 





These offer the utmost protection against 
those hazards which tend to hinder the prog- 
ress of the individuals that make up a nation 
far greater than Ancient Rome atits height. 
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division two enlarges these somewhat in 
favor of foreign. The enlargement is, 
however, ‘guarded, and of a kind that 
avoids any real difference in substance. 
Except for subdivision two, we cannot 
find elsewhere any intent to separate the 
treatment or foreign and domestic com- 
panies, except subdivision eleven. That, 
however, like subdivision two, was a spe- 
cial privilege accorded certain foreign 
companies. So far as it shows anything, 
the section as a whole indicates a dis- 
position consonant with the policy de- 
clared in Section fifty-six. The joint 
purpose of both appears to be to define 
the investments of domestic companies, 
and to rely upon the general section to 
insure conformity by foreign companies 
except for any differences which may be 
expressed. 
Meaning of “Surplus Funds” 


“The case, outside of constitutional 
considerations, therefore turns upon what 
is required of domestic companies. The 
plaintiff says that the phrase, ‘surplus 
funds,’ in the second sentence of sub- 
division four means all the assets after 
deducting the share capital of the com- 
pany and its deposit with the defendant. 
This is the meaning of the phrase, “the 
residue of the capital and the surplus 
money and funds,” as used in subdivision 


three, and we acknowledge the force of. 


the verbal argument, reinforced.as it is 
by the phrase with which subdivision 
four begins—“no such funds.” However, 
“surplus,” at least if taken alone, would 
under sound accountants’ practice mean 
what was left after deducting not only 
capital, but liabilities and a part at any 
tate of the unearned premiums. A part, 
though not the whole of such premiums, 
was regarded as liabilitv in People ex rel 
M. F. Ins. Co. v. Commissioners, 76 
N. Y. 64, for tax purposes, and Section 
117 treats all unearned premiums as lia- 
bilities when dividends are to be de- 
clared. Certainly it does much violence 
to the term to limit deductions to capital 
alone, excluding not only contingent lia- 
bilities mnder outstanding policies, some 
of which are sure to become absolute, 
but even sustained losses as well. 

We agree that “surplus funds” is more 
equivocal than “surplus” and that the 
matter is not demonstrable either way, 
but the history of the provision together 
with the defendant’s construction of it 
answer anv doubts we might have. Un- 
til 1923 the prohibition had been abso- 
lute against fire insurance companies, 
and it was in that vear extended only so 
far as to allow them to invest in the 
shares of other companies. if there re- 
mained of their true surplus after de- 
ducting such investments 50% of their 
capital. This was a curious provision and 
might in some cases be more liheral than 
the defendant’s construction of the Act 
of 1925; but to suppose that the legisla- 
ture meant in one step to pass from it to 
a permission to all companies to invest 
half their assets—after deducting capital 
—in the business of other companies sub- 
ject to the same risks as themselves av- 
nears to us extremely unlikely. Despite 
its context we prefer to read “surplus 
finds” as comprising onlv what is left 
after deducting capital, liabilities and un- 
earned premiums, or at least so much of 
these as established actuarial experience 
would show to be reasonably sure to be- 
come absolute. 


Two Constitutional Questions 

Thus we conclude that the deferdant has not 
heen shown to have misunderstood the statute, 
and ffie constitutional questions must be an- 
swered. The first is that the defendant has 
annlied the law unequally singling ovt the plain- 
ti® alone of foreign companies as subject to his 
ruling. The bill micht perhaps hare supported 
euch nroof, if it had been offered, hut it was not. 
In any event such an allegation. if disputed at 
all. could hardly be the basis for — .emporary 
injunction. 

The second constitutional ground is that the 
statute if it requires as a condition upon the 
grant of the plaintiff's license that it conform 
its investments in New Jersey to the provisions 





New York Investment Laws Upheld 


(Continued from Page 20) 


of the New York law respecting domestic cor- 
porations, attempts to control its operations out- 
side New York and thus to exercise an extra- 
territorial power. If so, then any other New 
the assets and liabilities of a foreign insurance 
companies to the same regulations as domestic 
in respect of their solvency would be unconsti- 
tutional, unless it could be complied with by fon- 
duct taking place only in New York, which 
it seldom could. For example, a state might 
not prescribe the necessary proportion between 
the assets and liabilities of a foreign insurance 
company, or the amount of its cash capital, as a 
=— to its doing business within its bor- 
ers. 

“The authority for so extraordinary a propo- 
sition is thought to be found in cases like West- 
ern Union Co. v. Kansas 16 U. S. 1, in which 
a state statute levied a tax upon a foreign cor- 
poration based upon the value of its property 
elsewhere, and in cases like N. Y. Life Ins. Co. 
v. Head,- 234 U. S. 149, and Aetna Life Ins. 
Co. v. Dunken, 266 U. S. 389, in which local 
statutes prescribed the effect of contracts made 
beyond their borders. A similar instance is 
Fidelity & Deposit Co. v. Tafoya, 270 U. S. 426, 
in which the company was forbidden to employ 
non-resident agents to wnderwrite policies cover- 
ing risks within the state. The doctrine that a 
state’s power to exclude foreign corporations is 
limited to constitutional conditions is indeed 
well settled, but its extension to such a case 
as this would not only result absurdly but would 
deny its well recognized authority. Most states 
compel a foreign insurance company to make 
some deposit as a condition of doing business, 
and the necessary securities or funds are seldom 
already at hand within the state where the new 
business is to be done. This has ben lawful 
for sixty years, Paul v. Virginia, 8 Wall. 168, 
Nutting v. Mass., 183 U. S. 553. Were it not, 
a state would be stripped of power to protect its 
citizens from the incursions of any irresponsible 
companies who might choose to prey upon them. 

“Perhaps the power may be limited by the 
purpose and the fitness of the measure to ac- 
complish it; but whether that be true or not, 
when so limited, it is not further circumscribed 
by the indirect effects of its operation. As we 
have said, scarcely any condition can be im- 


‘ posed touching the financial stability of a for- 


eign corporation which will not involve some 
results elsewhere; it is enough that these be an- 
cillary to the accomplishment of genuinely local 
purposes connected with the company’s prospec- 
tive business. Otherwise each state could set 
the standard of security for the rest of the 
union, an intolerable limitation upon the auton- 
oinv of each community. 

“The motion for a preliminary injunction is 
denied and the stay is dissolved. Je view of 
the allegations in the bill or the defendant's 
arbitrary discrimination, it cannot be dismissed. 
Motion to dismiss denied.” 


BURKE WITH CREDIT CO. 








Formerly With Southern Department of 
Northern He Will Handle Fire Cover 
Report Problems 

Norman D. Burke has joined the Re- 
tail Credit Co. of Atlanta, Ga., and is 
associated with H. B. Harmon, superin- 
tendent of fire and casualty lines, in the 
operating department. Mr. Burke’s work 
will be in the field principally where he 
will work in contact with the fire insur- 
ance companies and their representatives. 
He has had a splendid background of 
insurance experience, having been for 
eleven years supervisor in the Southern 
department of the Northern of London. 
and for ten years in the field as special 
agent, first for the Phoenix and then for 
the Caledonian. Prior to that Mr. Burke 
was in the loss department of the Liver- 
pool & London & Globe in New Orleans. 
His home is in Atlanta. 

Mr. Burke has been secured by the 
Retail Credit Co. in order to broaden the 
facilities of the organization for serving 
the fire insurance business. He will as- 
sist other members of the Credit Co. 
in their reports for fire insurance com- 
panies and attend to situations demand- 
ing the judgment of one well-trained in 
insurance. 





CELEBRATES 90TH BIRTHDAY 

The Shrewsbury Mutual Fire of Eat- 
ontown, N. J., celebrated its ninetieth 
birthday last week. The company was 
formed in 1838 for the purpose of insur- 
ing farm buildings. The officials claim 


that since its inception the company has | 


never levied an assessment upon its pol- 
icyholders. The officers of the company 
are as follows: Henry Allen, president; 
Sidney JT. Beers. vice-president :. George 
C. Hopping, treasurer; Harry Campbell, 
assistant treasurer, and James N. Wol- 
cott, secretary. 


INSURANCE MEN ON COMMITTEE 


Knapp, McKay and Tonry, New York 
Assemblymen, Who Know About 
Rates From Business Experience 


The New York Assembly Committee 
on Insurance as named by Speaker Mc- 
Ginnies contains three new members 
from last year. Paul L. Boyce, a lawyer, 
succeeds Rogers of Herkimer. Hunt of 
Queens, a merchant, succeeds Hofstad- 
ter of New York, who was elected to 
the Senate, and Knapp of Sullivan Coun- 
ty, whose business is insurance, succeeds 
Ferguson of Oneida, who did not return 
to the Assembly. All of the new mem- 
bers are republicans. The balance of 
the committee, all old members, consists 
of Stone of Onondaga, lawyer, chairman; 
Merriam of Schenectady, lawyer; Ged- 
ney of Rockland, a lawyer; Garnjost of 
Westchester, a lawyer; McKay of Mon- 
roe, lawyer, all republicans. The three 
democratic members of the committee 
are the same as last year: Tonry of 
Kings, realty and insurance; Conroy of 
New York, a lawyer, and Dineen of New 
York, a lawyer. 








LEDBETTER’S EASTERN TRIP 


E. R. Ledbetter, president of the Okla- 
homa Insurors, who has been confined to 
his home with influenza for several 
weeks, has recovered and this week vis- 
ited the home office of the Aetna (Fire). 
While in the East he plans to take up 
the matter of the Ponca City bank plant, 
with the secretary-counsel of the Na- 
tional Association, Walter H. Bennett of 
New York. Upon his return home in 
about two weeks he will call a meeting 
of the executive council with the Ponca 
City local board for the purpose of fur- 
ther considering the matter. 





HEAR ABOUT FIRES 


Members of Binghamton Fire and Cas- 
ualty Insurance Club were guests at the 
Binghamton Police Trainnig School last 
week and heard Junior Captain Edmond 
P. Sheahan, instructor, discuss “Fires 
and Accidents.” Seventy persons were 
in attendance at the session. 





J. Howard Wells of Louisville, Ky., 
special agent for the: Hartford Fire, and 
Miss C. Vaughn Atz of New Albany, 
Ind., were married in Versailles, Ky., this 
week. They will live in Louisville, Ky. 


J. Campbell Haywood 


ADJUSTER 
for STATE of CONNECTICUT 
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Moderate Charges 
Tel. 221-4 Washington 
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INSURANCE STOCKS 


PIRATE 


FRANK L. BROKAW & CO 


Incorporated 


Frank L. Brokaw Walter J. Nichols 
Howard C. Hill Stockton C 


149 BROADWAY, NEW YORK 
Hanover 1176 











THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 18528 


Charles W. Higley, President 


HOME OFFICE 
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34 Pine St. 

New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 
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State Court Sustains 
Standard Fire Policy 


AMERICAN OF NEWARK WINS 





Wisconsin Supreme Court, Reversing De- 
cision, Holds to Letter of the In- 
surance Contract 





Insurance companies won a victory in 
the Wisconsin Supreme Court last week 
when it was announced that the former 
legal rule of construing provisions of 
an insurance policy stringently against 
the company had been abrogated as the 
result of the enactment of standard fire 
policies law. The decision declares that 
the “standard fire policy” embodied in 
the statutes becomes a part of the “pub- 
lic policy of the state” and places the 
insured and the insurer on an equal le- 
gal basis. 

The opinion written by Justice Chris- 
tian Doerfler, of the supreme court, in- 
dicates that the rule announced by the 
court is a departure in legal annals, but 
declares that a changed condition aris- 
ing from the enactment of “standard 
fire policies’ makes a revision in the 
viewpoint of construing these fire poli- 
cies imperative. 

Details of the Loss 


C. J. Struebing, a farmer of Dodge 
County, Wisconsin, took a small fire pol- 
icy with the American of Newark. The 
standard policy provided that a written 
consent must be obtained from the com- 
pany by the insured to take on any 
additional insurance. Without the con- 
sent of the company Struebing took an 
additional policy with the Theresa Mu- 
tual Fire. Later, within sixty days, he 
failed to pay his assessment made by 
the mutual and under its rules the mu- 
tual policy was suspended. Then a fire 
occurred. The Theresa Mutual refused 
to receive his past due assessment after 
the fire. After some delay, pending an 
investigation, the American refused to 
pay on the policy claiming that it was 
relieved of liability because a policy had 
been taken with the mutual concern 
“without written consent.” The lower 
court held the American liable but the 
supreme court reversed the case and dis- 
missed the action. 

Contention was made by the insured 
that by his failure to pay his assessment 
in the mutual company, he had in fact no 
policy with the mutual and therefore the 
original policy with the American was 
revived and in force. This brought the 
provisions of the standard fire policy 
adopted by Wisconsin in 1917 into di- 
rect issue, resulting in a ruling by the 
court liberalizing the former harsh rules 
of construction applied to insurance com- 
panies. It pointed out that the Wiscon- 
sin standard fire policy law had been 
placed on the statute books at the be- 
hest of the Wisconsin insurance com- 
missioner, and that this action made the 
standard policy from one of “public pol- 
icy.” Before the enactment of the stand- 
ard law, policies were drawn by the in- 
surer and were stringently construed 


against the company which had drafted 
the form. 





DIRECTORS RE-ELECTED 

The Importers & Exporters has re- 
elected the following directors: E. P. 
Earle, M. L. Heide, Jesse Spier, A. Va- 
lensi and J. Valensi. The Mohowk Fire, 
Tunning mate of the Importers & Ex- 
Porters, has re-elected these directors: 
F. S. Bacon, Edward C. Delafield, J. F. 
Farrell, G. H. Kinnicut, Fred. J. Leary 
and Jesse Spier. 





HARDWARE UNDERWRITERS 


The United States Supreme Court has 
eclined to review the case of Hardware 
nderwriters and National Hardware 
€rvice Corporation against the United 
tates, involving the question whether 
the Hardware Underwriters were a re- 
Ciprocal or interinsurance exchange and 
as such was entitled to a refund of tax- 


€s it paid- under the Revenue Acts of 
1917 and 1918, 


d 








110 FULTON STREET 








Exclusive selling agent 


THE EASTERN UNDERWRITER 


Subscriptions are now being taken for 
THE SECOND EDITION OF 


THE LAW RELATING 
TO 


AUTOMOBILE INSURANCE 


Joun Simpson 
Adjusters, Brokers, Special Agents will find The Law 
Relating to Automobile Insurance a most valuable 
addition to their equipment. 


NEW YORK 














CROP INSURANCE CONSIDERED 





Secretary Jardine Reports to Senate 
Conditions Under Which It Would Be 
Consistent With Governmental Policy 


Secretary of Agriculture W. M. Jar- 
dine has recently reporetd to the Senate, 
in response to a resolution on the ques- 
tion whether Federal insurance of the 
farmer against climatic hazards beyond 
his control would- be consistent with 
sound governmental and economic policy, 
that it would be only “if a sound actua- 
rial basis for such insurance be found, 
if private initiative should nevertheless 
fail to meet this need, and if there should 
be reasonable grounds for assuming that 
farmers would readily avail themselves 
of Federal crop insurance on a basis that 
would not unduly imperil the safety of 
public funds involved.” 

The first function of the Federal Gov- 
ernment with regard to crop insurance, 
according to Secretary Jardine, is to se- 
cure the necessary factual basis. He 
pointed out that on existing information 
it is impossible to say “whether such 
insurance is practicable or under what 
conditions it should be insured.” 





HEADS ESSEX CLUB 


At the annual meeting of the Essex 
Club of Newark held last week, John R. 
Hardin, president of the Mutual Benefit 
Life, was elected president. Stewart A. 
Young, O’Gorman & Young, was made 
secretary. Robert O’Gorman’s term as 
governor was extended for another term. 


SPECIAL AGENTS NAMED 


Cobb, Miller & Stebbins, general agents 
at Denver, Colo., for a number of fire 
and casualty companies, have appointed 
Henry F. Collins as special agent for 
southern Colorado and New Mexico for 
the firm. He has been manager of the 
branch office of the Mountain States In- 
spection Bureau, at Albuquerque, New 
Mexico. W. S. Jones, for several years 
with the United States F. & G., has 
been named special agent for the firm 
for the casualty department in the moun- 
tain states territory. 


L. C. LARSON ADVANCED 


Lawrence C. Larson, who has been 
state agent for the Eagle, Star & British 
Dominions for Illinois, Indiana and Ken- 
tucky, has been appointed superintend- 
ent of agencies for the company. He 
started with the Western department of 
the Liverpool & London & Globe in 
1912, later went with the Westchester 
and afterwards with the Phoenix of Lon- 
don before joining the Fred S. James & 
Co. organization. 








NEW AGENTS’ AD SERIES 
The public relations department of the 
National Board of Fire Underwriters, 
of which W. W. Ellis is manager, is dis- 
tributing a new series of advertisements 


for local agents. The individual notices 


are based upon the sayings of famous 
men and should aid local agents materi- 
ally in their advertising program. Mat- 
rices for the illustrations in the new 
booklet will be sent agents free of charge. 





National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1928 


CAPITAL PAID IN......eeeee-s.05 





ceccececcccccscssess $ 3,000,000.00 


RESERVE FOR ALL LIABILITIES..............202- veces 26,849,875.91 
NET SURPLUS ; 14,528,817.16 
CONTINGENT x :. _1,800,000.00 
MET bikeshanccedaia ey OR, Ss eedaaeee seeee 44,075,693.07 
TOTAL SURPLUS TO POLICYHOLDERS................- 18,525,817.16 
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Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


———$—<— 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 








London To Try New 
Fire Alarm System 


KNOWN AS 





“CLOSED CIRCUIT” 


Similar in Many Respects to a Private 
System in Use in America; to Cut 
Number of Alarms 








A new and improved fire alarm sys- 
tem is about to be put on trial in Lon- 


don, England. Known as the. “closed cir- 
cuit system,” it has been prepared by 
the general post office and, as an experi- 
mental measure, twenty-six fire alarms 
are to be connected under the new con- 
ditions. 

At present these alarms are linked with 
the headquarters station. Under the new 
system they will be connected with the 
Whitefriars fire station, as well as with 
headquarters, thus giving a double warn- 
ing. 

Reporting to the L.C.C. on the merits 
of the new device, the Fire Brigade Com- 
mittee say: 

‘The new system, besides possessing 
other advantages, is so designed that a 
call cannot be given on the occurrance 
of an electrical fault, as a genuine call 
will give a code signal by visable and 
audible means, that a breakdown in the 
apparatus will be immediately notified to 
the officer of the watch at the fire sta- 
tion and need not wait for the daily test 
at present carried out by firemen sent out 
for the purpose, that line faults may be 
immediately remedied in a temporary 
manner from the fire station pending 
permanent repair, and that fire-alarm 
calls will be received simultaneously by 
the local station and the superintendent’s 
station instead of having to be transmit- 
ted to the latter by telephone from the 
local station.” 

The cost of providing the experimental 
installation is estimated at $15,000. 

The new system is much on the same 
lines as a private system which has been 
in vogue in America for some years, and 
which has also been used at Manchester, 
Birmingham, and other important pro- 
vincial centers in this country. It is de- 
signed to obviate the large number of 
calls due to alarms being out of order, 
which are constantly received at all Lon- 
don fire stations. 





EARP SUCCEEDS CARPENTER 


The Glens Falls has appointed Forest 
M. Earp as special agent for Illinois, 
outside of the Chicago suburban terri- 
tory. His headquarters will be in Pe- 
oria. Mr. Earp succeeds Chester G. 
Carpenter, who has resigned to engage 
in business for himself. Mr. Earp has 
had large experience with the company 
as special agent in Cook county under 
Manager Chester M. Hayden and is fully 
equipped to render excellent service to 
his agents. 





CHANGE NAME 


It has been announced that the Fire 
Assurance Corporation of New Jersey, 
with home offices in Hoboken, will 
change its name to the Palisades Fire In- 
surance Co. This change has been nec- 
essary, according to the insurance de- 
partment of the state, as all companies 
organized in the state must have the 
name “insurance” embodied in the title 
of the company. 


MUTUAL NOW STOCK CO. 


The Selected Risks of New Jersey, for- 
merly a mutual company, has been 
changed to a stock company. The re- 
ported capital at the time it made ap- 
plication to make the change was re- 
ported as being $200,000. It has been 
decided that the capital will be $100,000 
with a surplus of a similar amount. 








Park Agency ,Inc., New York City, 
selling insurance of all kinds, has been 
chartered at Albany with $5,000 capi- 
tal. Adolph Sonnenthal, William L. 
Stout and Lillian Key are directors and 
subscribers. 
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Gonran Ginally Geis GFraternity 
“co Look At His $9,000 Model 


Standpipe Manufacturer Argued for, Years Asking Rate Reduction; 
Engineers, Raters and New York Insurance Department Men 


Have Now Seen His Device 


William F. Conran, manufacturer of 
pipe, valve-sprinkler and other fire fight- 
ing devices, and more particularly inven- 
tor of a hydraulically and manually op- 
erated inside standpipe system designed 
to discharge water from nozzles at any 
desired story of a building, the risers 
being capable of vertical motion and ro- 
tation, has finally succeeded in getting a 
crowd from the New York_ Insurance 
Department, the New York Fire Rating 
Organization, and the engineering divir 
sion of the National Board of Fire Un- 
derwriters over to his building in Ferry 
street, New York, so that they could see 
a model of the device at work. They 
visited his place one day last week. 

It is some model, too, as it cost Con- 
ran $9,000. Although tall it can be put 
into a big automobile and driven through 
the streets. : 5 

Behind it is an interesting history. 

A Mechanical Genius 


Conran was a plumber with a genius 
for mechanics, and a fascination for fire 
departments and equipment. Eventually 
he became a manufacturer of pipe, valve 
and other fire fighting devices. Some 
years ago he invented his hydraulic 
standpipe. It is perfectly simple. The 
standpipe runs vertically through the 
building with a nozzle and hydraulically 
operated valve on each floor. On the 
first floor is a control box by which one 
man can easily operate any valve and 
let loose a stream of water to flood the 
floor. Z 

His reason for inventing the device was 
the failure of street water towers to 
shoot a stream above a sixth floor and 
to make the stream operative on any 
floor for any considerable area. 

Having invented his device he went 
with it to the Underwriters’ Laborato- 
ries, Chicago, where it took a long time 
to have it o.k.’d. But a long report with 
recommendations finally came through in 
1917, Fire insurance bodies move slowly 
and it was not until May, 1925, that the 
New York Fire Insurance Exchange pro- 
mulgated a rate reduction for the Conran 
standpipe. Conran did not think the 
rate reduction was enough nor did he 
like one or two other features of the 
ruling, so he asked for a reconsideration. 
Asking and getting it were two different 
things. Many months went by. 

Finally the Board of Standards & Ap- 
peals of New York adopted some new 
rules for standpipes, among other things 
making provision for pumps to be put 
on various floors to relay water. 

Conran decided that the best way he 
could bring his standpipe to the atten- 
tion of fire chiefs, underwriters, engi- 
neers and others, and also to prove that 
he was entitled to the rate reduction, was 
to erect a model. He found difficulty in 
explaining it as most people can’t visual- 
ize from conversation. The model was 
a masterpiece. It consisted of a twelve- 
story building on a small scale and also 
of the street water tower on a small 
scale—a replica of those used by the fire 
department—and he was able to demon- 

strate that the water from the auté:- 
bile tower cannot go above six-story 
buildings, and also showed the limitation 
of the stream. The model also illustrated 
how easy it is to work his device no mat- 
er what floor the fire is on, simply by 
manipulating a small control box on the 
first floor. 

The attention of underwriters and 
readers to the perils in upper stories of 
tall buildings was demonstrated most 


forcibly by the Sherrv-Netherlands fire 
and then in December by the Rockefeller 


Church fire. With these two fires in 
mind Conran decided that the time was 
ripe to invite the fire insurance and 
rating fraternity as well as the New 
York Insurance Department to see his 
model operate, and when seen by The 
Eastern Underwriter on Tuesday of this 
week he was happy. 
Talks of Fires in Tall Buildings 

In discussing the tall building situa- 
tion, he said: 

“Forty years ago buildings averaged 
six stories in height and they were using 
the 65-foot water tower on the street. 
Today the average size of the big build- 
ings is thirty stories, but the water tower 
is still the same and is absolutely non est 
above the sixth floor. Also aerial ladders 
are the same size. There is an awful 
lot of talk of the forty and fifty story 
building hazard, but the real tragedies in 
New York in the future will be in the 
twenty-story loft building full of com- 
bustible material. The street water tow- 
er will not stop such catastrophes and, 
furthermore, there is danger of the very 
hot heat wave hopping from a twenty- 
sory building a block or so to the fifty- 
story buildings and cause an awful lot of 
damage.” 

Mr. Conran’s standpipe is in several 
buildings of large area at the present 
time. He became best known to under- 
writers during the administration of Su- 
perintendent Phillips when he charged 
discrimination against his sprinkler by 
the New York Fire Insurance Exchange. 
He went to the Supreme Court and won 
out until he got to the Court of Appeals. 
This litigation ran for several years and 
attracted a good deal of attention. 

“That old fight is long forgotten,” he 
said. “I believe in putting up a good 
scrap and then when the issue is de- 
cided not to continue to carry a chip on 
one’s shoulder.” 





MUTUALS OUT OF NAT’L BOARD 

Mutual fire insurance companies are 
now out of the National Board of Fire 
Underwriters under the new ruling re- 
stricting membership to stock companies 
after January 1. Forty-eight mutuals are 
removed from the actuarial bureau and 
five in the arson bureau. The Ohio 
Farmers and the Farmers Fire of York, 
mutual in form, will remain because they 
are active in all of the board’s depart- 
ments and because of their ways of do- 
ing business. The financial loss to the 
board will be small, the mutuals having 
contributed less than 4% of the $225,000 


expended annually by the actuarial bu- 
Teau. 





LOCAL AGENTS’ AD CAMPAIGN 
_ Local agents of Akron, Ohio, follow- 
ing on the heels of the Insurance Club 
of Canton, have perfected their arrange- 
ments for tying up with the display ad- 
vertising of the public relations commit- 
tee of the National Board of Fire Un- 
derwriters. The agents will conduct a 
co-operative campaign in local Akron pa- 
pers. Twenty-one agents are participat- 
ing and the copy and disvlay to be used 
are being prepared by J. W. Longnecker, 
advertising manager of the Hartford Fire. 
This copy, intended to back up and add 
an element of local interest to the cam- 
paign, is planned to put the agents 
squarely into the picture in Akron. 





Milton H. Grannatt, of the Liverpool 
& London & Globe, will give a talk on 
some fire insurance topic in connection 
with the program for Indiana Insurance 
Day, to be celebrated Tuesday. January 
22, at the Claypool Hotel in Indianapolis. 





SPECIALS SEE MOVIES 





Enjoy Scenes of England, France, Bel- 
gium and Switzerland at Monthly 
Dinner Meeting 
The members of the New Jersey Spe- 
cial Agents’ Association enjoyed a trip 
through England, France, Belgium and 
Switzerland last Monday evening at the 
monthly dinner-meeting ,held in the 
Elks’ Clubhouse, Newark. The trip was 
taken by moving pictures, given under 
the auspices of Charles W. Kay of the 
Cunard Steamship Co. The trip started 
on board of one of the company’s ships, 
showing it as it left the pier in New 
York and the various sports enjoyed by 
the passengers during the voyage. Ar- 
riving at London points of interest were 

then shown of the four countries. 

After the meeting it was announced 
that Thomas R. Short, special agent for 
the American Underwriters, and John A. 
Lance, special agent for the Netherlands, 
had been elected members of the or- 
ganization. It was also announced that 
Clarence A. Ludlum, Jr., had resigned 
from the organization, due to the facet 
that he had been made president of 
Bender & Simmons, general insurance 
agency, with headquarters at 11 West 
Forty-second street, New York. R. E. 
Sherwood who was to have addressed 
the members was unable to be present 
on account of a cold. Leon A. Watson, 
rating expert, Schedule Rating Officer of 
New Jersey, was the guest of the eve- 
ning. 





VIRGINIA FIRE RATE INQUIRY 





Commissioners Hyde of Missouri and 
Swain of South Carolina May Be 
Witnesses for the State 


“Commissioners Hyde of Missouri and 
Swain of South Carolina will probably 
be asked to testify at the Virginia fire 
rate probe before the state corporation 
commission after the hearing is resumed 
January 29, according to Wilbur C. Hall, 
representative in the Virginia House of 
Delegates, who offered the resolution that 
started the inquiry into fire rates and 
resulted in their being placed under con- 
trol of the corporation commission. 

Mr. Hall indicated that another wit- 
ness will be Dr. J. A. C. Chandler, who 
headed the Chandler legislative commis- 
sion which made the initial inquiry into 
the rates. A statistical expert will also 
probably be called, he said. That would 
likely wind up the evidential portion of 
the case for the people, he indicated. The 
companies have practically concluded 
presentation of their side. 





OHIO FARMERS AGENTS MEET 


Present day agency problems were dis- 
cussed at the thirty-eighth annual agents’ 
convention of the Ohio Farmers, held at 
the home office at Le Roy, Ohio, this 
Tuesday and Wednesday. P. K. Tad- 
sen, local agent at Port Clinton, Ohio, 
led the discussion. Walter H.. Hilliard 
is president of the agents’ association. 
F. Hawley, president of the Ohio 
Farmers, addressed the convention Tues- 
day afternoon. Charles M. Newcomb, 
of Cleveland, made a talk at the, ban- 
quet in the evening. 





FIRE COMPANY DIVIDENDS 

The New York Fire, American Equi- 
table and the Knickerbocker have de- 
clared regular quarterly dividends re- 
spectively of 6, 7 and 714%, payable 
February 1 to stockholders of record 
January 21. These companies are mem- 
bers of the Corroon & Reynolds group. 





LIEN HOLDERS LOSE SUIT 


The United States Supreme Court has: 


declined to review the case of Young 
& Glenn, Inc. v. New York and Cuba 
mail Steamship Co., involving the ques- 
tion whether under the circumstances of 
the case certain lien holders were en- 
titled to a lien insurance fund without 
the necessity of proving their claims. 


Bip 
Business 


Every issue of Nation’s 
Business Magazine, in 
1929, will carry our ad- 
The copy will 


discuss some misunder- 


vertising. 


stood facts on insurance 
—and offer our agents | 
a new contact with Big 


Business — with the lead- 


ing men in all types of 
industry. 














CAPT. ED. JONES RETIRES 


Capt. Ed. Jones, veteran Virginia spe- 
cial agent for the Hartford Fire, with 
Richmond headquarters, has retired from 
active service. He went with the Hart- 
ford thirty-six years ago when the old 
Central City Fire of Selma, Ala., of 
which he was secretary, was reinsured 
in that company. His career in the in- 
surance business dates back to 1878. For 
quite a while he has been a great suf- 
ferer from asthma, and it is his plan to 
seek out some climate more suitable to 
this ailment than he has found Richmond 
to be. Mr. Jones will be succeeded in 
the Virginia field by Thomas S. Prescott 
and L. J. Smith, with headquarters at 
Richmond, who have been working un- 
der Mr. Jones’ supervision. Both of 
these men are skilled in fire prevention 
engineering. 





SPRINKLERED RISK SERVICE 

Sprinklered risk service in Virginia is 
being materially improved. L. L. Honey- 
cut, secretary of the sprinklered risk 
committee of the Southeastern Under- 
writers’ Association, was in Richmon 
last week conferring with officials of the 
bureau there in regard to the improve 
ments that are being put into effect 
Service rendered by this bureau to 
agents is distinct and separate from that 
given by the Virginia Rating Bureau. 
Under the new rating law which went 
into effect last summer, sprinklered risks 
remained under supervision of the S. § 
U. A. while the other risks were dt 
vorced entirely from it. 





REINSURANCE PURCHASE 


The American Phenix Corporation, 
owner of the Re-Insurance Corporation 
of America, has purchased control of the 
Underwriters’ Funding Corpor:tion, 
which owns the Underwriters Re-!nsut 
ance Co. Horace R. Wemple is pres 
dent of both reinsurance companies 2 
they will henceforth be operated as rut 
ning mates. 
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Smoke & Cinder Club 
Now 23 Years Old 

IT HAS A LARGE MEMBERSHIP 

Formed When Specials Were Marooned 


in Snowstorm; Object is Sociability 
and Education 








Field clubs are not easy to keep going 
in the East as there are some associa- 
tions of special agents which hold lunch- 
eons which have as few as a dozen pres- 
ent. The Smoke and Cinder Club of 
Western Pennsylvania is not one which 


has had any difficulty in sailing along 
successfully and its dinners are widely 
attended. : 
The club, which has a membership of 
about 120, was organized in 1906 and got 
its name from Louis Weiderhold, Jr., who 
figured that no one has a better ac- 
quaintance with smoke and cinders than 
field men have. At the time specials 
of Western Pennsylvania were at Cam- 
bridge Springs, Pa, and a big snow 
storm brought about boredom. The club 
resulted. Col. F. K. Patterson was the 


first president. The committee which. 


drew up the constitution and by-laws 
consisted of Fred W. Kiefer, chairman; 
Hubert W. Chapman and Smith M. Wil- 
son. Chapman is now with the Spring- 
field; Kiefer is with the North British 
& Mercantile, and Wilson is with the 
Great American. 
Original Objects of Club 

The object of the club was described 
as encouraging its members in cultivat- 
ing and advancing themselves in the 
field work of the various fire companies 
represented by them; also “to tell each 
other how the work is to be done, and 
to do as little of it as possible them- 
selves; to further the spirit of sociability 
among the fraternity, and to furnish an 
excuse for coming together as often as 
possible for the purpose of having a high 
old time.” 

All of the objects have been accom- 
plished, but the club has had its serious 
moments, too, and has had many educa- 
tional addresses. 

The club adopted the following mot- 
toes: 

All work and no play, 

Hurries old age and _ brings 
little pay. 

— for the night is coming; 
ut 

Don’t work day and night. 

These mottoes, of course, were more 
or less facetious, but the one which has 
counted most has been, “Fair Play.” 

The first ladies’ night was quite an 
event: members furnished the entertain- 
ment, all being called upon to speak, 
sing or do something to help make the 
Occasion a success, which it was. These 
ladies’ nights were popular for years. In 
the old days Fred W. Kiefer and his 
wife did much for the entertainment 
Cuan J. A. Strouss also assisting 
a lot. 

Dodge Controversial Questions 

Tn the early years annual outings were 
Started. Originally they were held at 
the various golf clubs near Pittsburgh. 
They are still being held. 

Several times during the early years 
numerous problems of a controversial 
nature came up for discussion, but 
eventually that trap was evaded as the 
members as a whole discouraged the 
_ ogre and now sociability is the key- 

e. 

The present officers of the Smoke & 
Cinder Club are Carlton Timberman, 
President; William Van Idenstine, vice- 
President; Irving W. Spear, secretary, 
and Frederick A. Ulam, treasurer. 





VIRGINIA F. & M. AGENTS MEET 

Virginia agents of the Virginia Fire 

arine assembled in Richmond Tues- 

day from all ‘parts of the state for a 

One-meeting to discuss the relationship 

o! the agents to the home office and va- 
lous insurance problems. 


NASSAU COUNTY AGENTS MEET 





Adopt Co-operative Advertising Plan; 
Travelers Instalment Plan Is 
Opposed Unanimously 
The Nassau County Insurance Agents 
Association held its January meeting on 
Tuesday at the Wheatley Hills Golf 
Club at East Williston, L. I. George A. 
Kuhirt is president of the association 
which has a membership of about sev- 

enty-five agents in Nassau county. 

About forty members were in attend- 
ance. Eight new members were ad- 
mitted and the present membership is 
seventy-five. The association adopted a 
co-operative advertising scheme, cover- 
ing the entire county and a full page ad- 
vertisement will be published in twelve 
leading Nassau county papers. Further- 
more, a lengthy discussion took place on 
the instalment payment plan as devised 
by the Travelers and as a result the 
members went on record unanimously as 
being absolutely opposed to this plan and 
are instructed to advise their respective 
casualty companies accordingly. 

The next meeting will be held on Feb- 
ruary 19, at 12:30 P. M. at the Rock- 
ville Country Club in Rockville Centre. 





CONWAY TO ADDRESS AGENTS 


Insurance Superintendent Albert Con- 
way of New York, William J. Ward, su- 
burban division manager of the New 
York Fire Insurance Rating Organiza- 
tion, and Vice-President G. F. Michel- 
bacher of the Great American Indem- 
nity have been added to the list of 
speakers for the regional meeting of the 
New York State Association of Local 
Agents, Inc., to be held at the Hotel 
Astor in New York City on Thursday, 
January 24. Reports on county boards 
will be made by the following: E. I. 
Hatfield, Dutchess; George A. Kuhirt, 
Nassau; A. C. Wallace, Orange; James 
L. Brownlee, Jr., Queens; James A. Kil- 
by, Rockland; A. C. Edwards, Suffolk, 
and E. Paul Schaefer, Westchester. 
More complete details of the program 
appear in an article on Page 22 of this 
issue. 





PHILA. SOCIETY OFFICERS 


The Insurance Society of Philadelphia 
met Monday and re-elected J. Sanderson 
Trump, president; Harry F. Ries, vice- 
president; Joseph H. Williams, secre- 
tary; H. Wilbur Brown, treasurer, and 
the following as members of the execu- 
tive committee: Paul Hertel, Harold V. 
Smith and William G. Andes. Augustus 
H. Reeve was elected a new vice-presi- 
dent and John P. Frazier and Harold K. 
Robinson were elected new members of 
the executive committee for two years. 
The society will hold its annual banquet 
at the Penn Athletic Club in Philadel- 
phia on next Monday night. 





J. W. WESTWOOD’S NEW POST 


J. Wallace Westwood has been ap- 
pointed special agent for the Pacific, 
Bankers & Shippers and the New Jersey 
of the Meserole group, for New York 
state exclusive of the metropolitan and 
suburban areas. He was formerly spe- 
cial agent of the Travelers Fire in the 
Buffalo area. His new headquarters will 
be at Canandaigua, N. Y. 





BRASCH WITH FRENKEL & CO. 


Gustav Brasch has joined Frenkel & 
Co. as manager of the marine depart- 
ment succeeding the late Arthur Hadley. 
Frenkel & Co. has been in business for 
about fifty years. 





ELMIRA, N. Y. HAZARDS 

Conditions in Elmira, N. Y., with re- 
gard to supervision of storage and sale 
of flammable materials and explosives 
are not reassuring according to inspec- 
tors of the National Fire Protection As- 
sociation . Inspection work done by fire- 
men is of little value, it is said. 


























Not a Peddler... An 


Insurance Advisor 


EF the two types of agents, policy peddlers and 
insurance advisors, those belonging to the lat 

ter class are always welcomed by clients and prospects 
They believe in studying the individual problems of 
each customer and mastering the exact details of every 


coverage. t 1 rt rt r rt t r 


Wherever there is a need for protection they 
point it out and show just how some form of insurance 


can be applied. r 7 r 7 r r r 


They present the facts and let the policies sell 
themselves. + r 1 r 1 ’ r r 


The success of these insurance “advisors” is due in 
great part to their willingness to seek in turn the ad- 
vice and cooperation of the company. This organiza- 
tion takes pride in its affiliation with such a body of 


men and its ability to work with them at all times. 
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Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St. New York, N. Y. 


Pacific Coast Dept., San Francisco, Calif. 
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Report on St. Louis Loss, Recently 





“Windstorm Hazards Are Largely 
Questions Of Building Construction 


Issued, Shows Underwriters May 


Control Claims Through Inspection of Property; Well-Built 
Buildings Withstood Tornado With Little or No Damage 


Fire insurance men im the East have 
been reading with much interest the re- 
port issued recently by the joint com- 
mittee of the Engineers’ Club of St. 
Louis and the St. Louis Chapter of the 
American Institute of Architects on les- 
sons to be learned from the disastrous 
St. Louis tornado of 1927. Although the 
facts of the disaster are a matter of 
history this report contains a list of rec- 
ommendations for better construction of 
buildings to guard against excessive 
windstorm losses in other parts of the 
country. This report of thirty-two pages 
is replete with actual illustrations of the 
storm and daily weather maps. : 

By far the most complete destruction 
was caused by the effect of partial 
vacuum at the core of the tornado. This 
sudden reduction of normal pressure led 
with respect to poorer types of buildings 
to the pushing out of entire walls, allow- 
ing floors and roofs to drop. 

How tornado insurance losses may be 
reduced through better construction is 
shown in the following excerpts from the 
St. Louis report commenting upon the 
vast amount of poor construction brought 
to light by this storm: 

Extracts From the Report 


“The committee dwelt at some length 
upon the desirability and necessity of 
anchorage of all wood construction to 
masonry or other materials. Such 
anchorage not only protects the wood 
portions, but in addition ties the entire 
building together, making it act more as 
a unit, with a corresponding increase in 
stiffness. Having obtained a unit with 
all portions stiffened by virtue of this 
tying together and anchorage, the unit is 
better able to withstand any unusual 
forces such as occur in a tornado. 

“It will be noted that modern con- 
struction in earthquake districts of Cali- 
fornia and Japan recognizes this require- 
ment and in several cases the additional 
cost of anchorage has been found to be 
cheap insurance against expensive de- 
struction. 

“The committee was impressed with 
the fact that any building in the direct 
path of the tornado will probably not 
entirely withstand the tremendous 
stresses to which it would be subjected. 
To guard against all damage from the 
full force of a tornado is economically 
impossible; to prevent the greater part 
of the damages due to high wind veloci- 
ties is not only simple, but comparatively 
inexpensive. Much of the destruction 
caused by the tornado was due to faulty 
construction. The explosive force of the 
contained air naturally acts on the weak- 
est part of the structure, and if the 
windows blow out and the walls have 
reasonable strength, the structure stands 
with little damage to its walls and roof. 
If, however, the walls are so poorly 
built that the windows present greater 
resistance than the walls themselves, the 
walls are blown out to relieve the pres- 
sure. 

“In a great many buildings walls were 
torn out at the top story. Many of these 
collapses extended to the first story, in- 
dicating a lack of wall anchors at the 
floor below the roof. Numerous wall 
anchors are essential for joists where 
they rest upon the wall, as well as where 
they parallel it. 

Fallacy of Thick Brick Walls 

“We have innumerable examples of 
the fallacy of calling a wall three half- 
brick in thickness a 13-inch wall. In 
practically every case we have an 8-inch 
wall, more or less bonded, with a brick 

facing standing conspicuously alone, with 





practically no tie to the backing wall. In 
a number of cases where headers were 
used between the face and the backing 
wall, they occur so infrequently as to be 
of little value as a tie; and where run- 
ning bond was used for facing and a 
clipped diagonal course for a tie, this 
occurred so infrequently and was so 
poorly executed that the diagonal tooth- 
ing remains intact or is broken short 
where contact has been secured by ad- 
hesion of the mortar. 

“In nearly all cases it is noticeable that 
the vertical joint between backing and 
face brick had not been filled with mor- 
tar. There were a number of walls, pre- 
sumably bonded every sixth course, 
where the brick had been so poorly laid 
that the bond instead of projecting into 
the lining wall was merely a bat in the 
facing. The survey of the district showed 
the following defects: 

(a) Bonding—The lack of good bond- 
ing between facing and backing of ma- 
sonry walls. 

(b) Workmanship—The lack of good 
workmanship in the manner of filling the 
horizontal and vertical joints with mor- 
tar. 

(c) Quality of Materials—The use of 
poor mortar. 

(d) Anchorage—The lack of sufficient 
anchors between masonry and adjoining 
parts of the building, such as stud par- 


titions, floor and roof construction, 
porches, windows, etc. 
R dations 





“The mortar for use in all masonry 
work above the grade line should not be 
inferior to one composed of one part 
Portland cement, one part lime putty 
and four parts clean sand. In an aver- 
age brick house the additional cost of 
using cement mortar would be an excep- 
tionally good investment. 

“Header courses should be used for 
bonding walls where possible, and diag- 
onal bonding brick be prohibited. The 
use of metal wall ties should be limited 
to types approved by the building com- 
missioner. The diagonal bonding brick 
have practically no value in bonding the 
facing to the wall but there are some 
types of metal wall ties that have been 
found efficient. 

“Tf any wall is built of brick and hol- 
low tile, the strength of the bond be- 
tween the brick and tile should be equal 
to that required by the building code 
for brick walls. This would also apply to 
a combination of stone and brick, or terra 
cotta and brick or any other materials, 
or to walls containing an air space be- 
tween the outer and inner face of the 
wall. 

“Flue linings should be used in all 
chimneys to help make them more rigid. 

“Light structural steel frames should 
be so connected as to constitute a rigid 
framework complete in itself. Each in- 
dividual element of enclosure supported 
on such frames, whether wood or steel 
joists, corrugated iron asbestos shin- 
gles, rib-lath, or precast cement tiles, 
should be securely fastened to the indi- 
vidual structural members. 

“Materials used as fillers, such as span- 
drel walls, non-integral decks, decorative 
elements, ornamental railings, etc., should 
be effectively and permanently anchored 
to these frames, and when such filler ele- 
ments are individually of light weight 
compared to their exposed superficial 
area, the anchorage should be individual 
for each such element. 

“It is recommended that joists laid 
parallel to walls be anchored every six 
feet to the walls and anchors should ex- 
tend through the second or third joist. 





Progress in Standard 
Hose Thread Reviewed 


35 STATES NOW AT~ WORK ON IT 





U. S. Chamber of Commerce Urges Local 
Board to Speed Completion of This 
Phase of Loss Reduction 





More widespread use of the national 
standard thread for fire hose couplings 
is urged by the insurance department of 
the United States Chamber of Commerce 
in a bulletin on this subject issued yes- 
terday from Washington. The Chamber 
states that with the use today of motor- 
ized fire apparatus the lack of standard 
couplings is a severe handicap to the ex- 
tinguishing of large fires when calls for 
assistance have been made to neighbor- 
ing cities. 

At the present time thirty-five states 
are enrolled in this work of standardiza- 
tion. Of the 8,000 cities and towns in 
this country having fire ‘protection in the 
way of hydrants and fire hose over half 
of them use the National Standard 
Thread. 

Of the remainder seven-eights have 
threads that can be readily altered so 
as to be interchangeable with the stand- 
ard. The work of conversion has now 
been successfully completed in about 
thirty cities of over 100,000 population, 
among which are Boston and Fall River, 
Mass.; Hartford and New Haven, Conn.; 


Indianapolis, Ind.; Trenton, ‘N. J.; 
Washington, D. C.; Baltimore, Md.; 
Kansas City, -Mo.; Columbus and 


Youngstown, O.; Grand Rapids, Mich.; 
Memphis, Tenn.; Dallas and Fort Worth, 
Tex., and Seattle and Spokane, Wash. 
Legislative bodies in four states have 
passed bills making it mandatory that all 
public fire protection equipment shall be 
equipped with the National Standard 2% 
inch fire hose thread. 

Thus it is seen that after half a cen- 
tury of effort the results obtained in a 
short period of eight years havé brought 
the desired goal of nation-wide uniform- 
ity in the indispensable fire hose threads 
within comparatively easy reach. 


A Field for Local Chambers 


“In any community in which the Na- 
tional Standard has not yet been adopt- 
ed,” says the bulletin, “the fire preven- 
tion committee of the local chamber of 
commerce may logically sponsor a move- 
men) to change the threads so that they 
will “conform to the National Standard. 
This activity has been recognized in the 
Inter-Chamber Fire Waste Contest as 
one for which credit is given and conse- 
quently any committee doing work in this 
field will be given due recognition for it 
in the contest. Inquiry on the part of 
the local committee will soon develop 
whether or not the municipality has 
adopted the National Standard Thread or 
some so-called local standard. If the 
city is not safeguarded by the use of the 
standard the subject might be taken up 
with the municipal officials for the nec- 
essary authorization to get the work of 
conversion actually under way. The cost 
of standardizing the existing fittings in 
the average city is negligible. 

“The final adoption of the National 
Standard Thread and the changing over 
of existing equipment to conformity with 
the standard will not alone insure for 
all time in the future the matching of 
the fire hose fittings of a community. 
This can only be accomplished through 
constant vigilance which begins with 








Further stiffness in buildings can be ob- 
tained by anchoring all interior parti- 
tions of any material to the masonry 
walls. Partitions should also be tied to- 
gether at their intersections. 

“In conclusion, and disregarding any 
explanation of tornado action, the indis- 
putable teaching of the disaster is the 
importance to all buildings of integral 
bonding throughout all parts, from the 
individual bricks of a wall to the com- 
pleted structure.” 


careful inspection of all the threads of 
each new lot of fire hose and fire hy- 
drants as they are purchased. It is ob- 
vious that this inspection must be more 
than a casual examination of the threads 
and the screwing on of an old mating 
part to the new coupling or nipple. Hard- 
ened steel models or gages are available 
at moderate cost through the use of 
which newly purchased equipment may 
be tested before acceptance. Through 
this means absolute uniformity will be 
insured. 
Situation Prior to 1920 

-“After the Boston fire of 1872 a thread 
somewhat coarser than the present Na- 
tional Standard was extensively adopted 
in eastern Massachusetts. Other sec- 
tions of the country, little realizing that 
they were dealing with a subject of coun- 
try-wide importance, went at this prob- 
lem independently. New York City se- 
lected a much smaller and finer thread 
which through more general use became 
a local standard in nearby New Jersey 
and New York State municipalities. 
Philadelphia, departing widely from the 
general practice, introduced a snap cou- 
pling which was afterwards brought into 
use by a number of cities and towns in 
that section of the country. Baltimore 
used a screw coupling of unusually large 
diameter and Washington the same as 
that in eastern Massachusetts. The ex- 
treme West, following the precedent set 
by San Francisco, adopted an interme- 
diate thread. 

“The only logical solution for correct- 

ing this inexcusable situation was arrived 
at nearly 25 years ago by the National 
Fire Protection Association through its 
Committee.on Hose Couplings and Hy- 
drant Fittings, of which the late F. M. 
Griswold, chief inspector of the Home, 
was for ten years chairman. The co- 
ordination of efforts on the part of na- 
tional fire fighting, water works, and fire 
protection associations, resulting in the 
adoption and widespread endorsement of 
the “National Standard Fire Hose 
Coupling Screw Thread,” was largely due 
to Mr. Griswold, and the notable 
achievements in recent years are a fit- 
ting memorial to the valuable service 
he rendered. 
_ “The chaotic conditions so long exist- 
ing in the fiield were not materially im- 
proved, however, until the work of car- 
rying on this standardization movement 
was taken up by the National Board of 
Fire Underwriters through its Commit- 
tee on Fire Prevention and Engineering 
Standards.” 





W. A. SPENCER PROMOTED 
The board of directors of the Retail 
Credit Co. meeting last week in Atlanta, 
Ga., promoted W. A. Spencer from junior 
vice-president to vice-president. Mr. 
Spencer is in charge of the New York 
metropolitan offices located in the Gray- 
bar building in New York City, and has 
served the company for sixteen years in 
every capacity from mail clerk up. He 
has held managerial positions in several 
large cities in the United States and 
Canada. He will now have full charge 

of the company’s affairs in the East. 


NORSKE LLOYD CREDITORS 

The Norske Lloyd, which has so far 
paid 20% to European creditors, is now 
waiting for $700,000 from Norway which 
amount, together with others received in 
the meantime, would enable them to pay 
another 15 or 20%. Norwegian interests 
claim 12,000,000 N. Kr. and British com- 
panies 14,000,000 N. Kr. 


KURBYWEIT STATE AGENT 
Victor Kurbyweit, division engineer of 
the America Fore Companies in the 
Middle Department, has beén made siate 
agent for the group in Maryland, with 
headquarters at Baltimore. 











JOINS CHAMBER OF COMMERCE 
J. T. Dargan, Jr., president, Public 
Fire; Joseph S. Fein, New Jersey siate 
manager Jefferson Standard Life, and 
Harry Green, president, Motorists Cas- 
nalty, have been elected members of the 
Newark Chamber of Commerce. 


ae ae 






TR 


Se 


* 


'>o Of om eOo ft 


<—~dO 


logs i—- mcks ee ds h et 7 as «6S 


read 


ypted 

sec- 

that 
-oun- 
prob- 
y se- 
read 
came 
ersey 
lities. 
n the 

cou- 
t into 
ms in 
imore 
large 
ne as 
le ex- 
nt set 
erme- 


rrect- 
rrived 


service 


- exist- 
lly im- 
of car- 
vement 
yard of 
ommit- 
neering 


ED 
Retail 
\tlanta, 


eived in 
1 to pay 
nterests 
sh com- 


=NT 
ineer of 
in the 
de state 
ad, with 


[ERCE 

Public 
ey state 
ife, and 
sts Cas- 
rs of the 





January 18, 1929 


See a SN 
[Automobiles 
3 ? = tf 








Page 33 














“MARINE & AUTOMOBILE DEPARTMENT | 








Shipping Bureau 
On Vestris Problems 


NEW CONSTRUCTION RULES 





Sea Safety Conference Will Have to 
Consider Openings in Hulls and 
Watertight Compartment Doors 





In a leading editorial in this issue, the 
“Bulletin” of the American Bureau of 
Shipping takes up the question of guard- 
ing against future disasters of the type 


which overtook the ill-fated “Vestris.” 


While much of the editorial is devoted 
to questions of curbing loss of life at sea 
in the future the inherent safety and 


construction of a vessel itself is a matter 
which must be discussed at the confer- 
ence to be held in London this year. 
The American Bureau of Shipping says 
in part: 

“It is not generally known except to 
persons engaged in the shipping business 
that the ‘Vestris’ was designed in 1912 
and completed in 1913, just prior to the 
adoption of the rules by the first Inter- 
national Conference. Her design repre- 
sented at that time what was considered 
good practice. While it would be a very 
rash statement to infer that had she been 
built in accordance with the rules pro- 
mulgated in 1914, the thought will be in 
the minds of many people that’ such an 
accident might not have ooccurred if 
these rules could have then been avail- 
able and followed. 

“This great calamity has had a de- 
pressing effect on the shipping business 
throughout the world and the present 
state of mind of the traveling public en- 
gendered by the loss of the ‘Vestris’ will 
undoubtedly result in severe financial 
losses for some years to come. 

“The main effort of shipowners and 
ship designers is to make each ship in 
itself a lifeboat of the highest qualifica- 
tion, in order that resort will not have 
to be taken to boats, life-rafts and other 
buoyant apparatus for the saving of life 
should a ship go down, but in spite of 
all precautions ships will occasionally 
founder, the chances of which are fortu- 
nately becoming less and less every year. 
Conditions do not now exist, nor will 
they in all probability for some time to 
come, when it will not be necessary to 
equip all ships with efficient means for 
escaping from shipwrecked craft. The 
average size of ship is constantly in- 
creasing and the means for lowering 
boats of the ordinary type, in safety, 
from these high-sided vessels causes an 
Mcreasing amount of attention to be 
ey to life-saving equipment of this 
ind. 

“The matter of openings in the hull 
as the result of the experience with the 

estris’ will undoubtedly be given in- 
tensive attention, as will also the sub- 
division of the ship into watertight com- 
Partments. 

“The matter of omission of doors in 
Watertight bulkheads will form another 
questton for serious debate. On United 
States Naval vessels bulkhead openings 
are now entirely omitted and the ap- 
Plicability of this method to merchant 
ships, while forming a somewhat differ- 
ent problem, should be given the gravest 
consideration, with the one object of 
Making the ship itself a lifeboat which 
cannot be sunk under any known condi- 
tions of ship accidents.” 


CRAVENS MADE DIRECTOR 


James Cravens, of Cravens, Dargan & 
‘\0., general agents in Texas for the 

merican Equitable, has been elected a 
director of that company. 





HANOVER SELLS HOME OFFICE 





Goldman, Sachs & Co. Buys Building on 
Pine Street; Fire Company to 
Move North 

The Hanover Fire has sold its home 
office building at 34-36 Pine street, to the 
banking firm of Goldman, Sachs & Co. 
The company has occupied this building 
tor nearly half of their corporate exist- 
ence, having erected it for their use in 
1893. The recent expansion and general 
growth of the Hanover made necessary 
sarger and more modern offices, the lo- 
cation of which will be announced later. 

The sale was negotiated on a cash 
basis. ‘there is considerable historical 
interest in this transaction, as this build- 
ing was one of the first steel frame 
buildings erected in New York of the 
“skyscraper” class. The Hanover is the 
last of the larger companies to forsake 
the district which was once the insurance 
center of the country and will probably 
locate now somewhere in the newer cen- 


ter a few blocks north of the old loca- 
tion. 





H. N. MANN HEADS MARINE DEP’T. 


A marine department has been added 
to the agency of Hansen & Rowland at 
‘Yacoma which will be under the super- 
vision of Harold N. Mann, formerly as- 
sociated with the American Insurance 
Agency, Seattle. The new department 
wil have full charge of all marine and 
allied lines, including registered mail, par- 
cel post, aircraft, ocean and inland ma- 
rine. Mr. Mann has been connected with 
the marine division of the American In- 
surance Agency for about a year and a 
half and is well qualined for the new 
appointment. 





ALBANY INSURANCE COMMITTEE 

There are two changes in. the New 
York State Senate committee on insur- 
ance as compared with last‘year. Fred- 
erick J. Slater, of Rochester, succeeds 
James L. Whitley, of that city, Repub- 
lican, who did not return to the legis- 
lature this year and Charles E. Russell, 
Democrat, succeeds John A. Hastings, 
both of Brooklyn. B. Roger Wales, 
Binghamton, is chairman. Other mem- 
bers are the same as last term. © 





COLLISION RATES UP 


Automobile insurance collision rates 
will be increased about 25% in Canada, 
according to. the Canadian Automobile 
Insurance Underwriters’ Association. 
This increase is essential because of the 
unprofitable underwriting results experi- 
enced during 1928. Canadian rates are 
lower than those prevailing in the United 
States. 


Hugh Lewis Upon 
American Progress 


CITES VIEWS TO THE BRITISH 





Sees Foreign Expansion of Our Industry; 
Prohibition Has Been an Aid Here; 
His Insurance Reactions 





Hugh Lewis, general manager of the 
Liverpool & London & Globe, who re- 
turned recently to the company’s home 
office from his trip to the United States, 
was interviewed by the Liverpool “Post 
and Mercury” upon America’s prosperity 
and the lessons the U. S. A. has for the 
world. He finds in this country friendship 
and good will for England and he is im- 
patient with the light-headed efforts of 
trouble mongers to make mischief be- 
tween two great peoples. 

Upon American prosperity, Mr. Lewis 
said “their energy is prodigious, and 
their amazing organizing and industrial 
capacity is the wonder of the world.” 
After telling of the building of enterprise 
here Mr. Lewis turned to a discussion of 
—- development in the foreign 
field. 

“In the home trade America has had 
heavy recourse to the instalment system 
and to other ways strange to us old- 
fashioned folk,” said Mr. Lewis. “The 
question remains how far this instalment 
market can be further stimulated to pro- 
duce a sufficiency of new purchasers. Be 
all this as it may, the American motor 
industry realizes full well that, in the 
main, further expansion must more than 
—_ depend on increased overseas mar- 

ets. 


American Expansion Abroad 


“The statement is also true of other 
industries which hitherto have rested se- 
curely on the home market, and Great 
Britain will assuredly find intensified 
competition internationally. | understand 
that General Motors sold to foreign deal- 
ers not less than 13% of their output in 
the first half of 1928. In forcing the de- 
velopment of overseas trade, America’s 
high protection wall will add to her dif- 
ficulties. She will meet low wages and 
finished technique and her own high 
wages and high standard of living may 
handicap her. We shall see. It may 
need all her organizing genius to break 
fresh ground. 

“Bearing on this point, I believe, as 
things are today, the U. S. A. consumes 
over 80% of its own production, taken 
throughout. It would seem that their 
manufactured output is bound to be in- 
creasingly and rapidly.greater than they 
can themselves absorb, in which event 
this problem of exports to foreign coun- 
tries will assuredly be intensified.” 

Questioned about prohibition in Am- 
erica, Mr. Lewis believes that the great 
majority of the people here favor it, es- 
pecially in the West. 

“The difficulty of ever overturning pro- 
hibition has been shown by the fact that 
it was proposed in 1917 by a Congress 





APPLETON & COX, Inc. 


8 South William Street, New York 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admited Assets, $6,034,982.98 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $9,771,118.88 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,363,929,39 











WRITE FOR OUR AGENCY PROPOSITION 





that was elected before the United 
States entered the war, and prohibition 
was ratified by forty-six states, in near- 
ly all of which the vote was decisive 
and the majority overwhelming. For 
myself, whilst I believe prohibition is 
taking toll of the upper classes, I also 
believe it has made a_ revolutionary 
change for the better in the less affluent 
strata of American society. If I have 
any other conviction on the subject it is 
that prohibition has been of immeasur- 
able benefit to industry, and since we are 
looking for explanations of American 
prosperity, we must not, in my judgment, 
leave this factor out of account. It is 
not only a question of harder and more 
intelligent work, but that wages are 
spent more productively than previously.” 
Insurance in U. S. A. 

Dealing with insurance affairs in Am- 
erica, Mr. Lewis said: “In short, British 
companies are holding their own and are 
treated with good sportsmanship—I was 
going to say even in a fraternal manner, 
by their powerful American competitors. 
For the rest, our history of service and 
enterprise in that country continues to 
stand leading British companies in good 
stead in their relations with the agents 
and trading public, and we are very well 
served by our able American officials. 

“We can hardly, I think, look for much 
increase in premium income in 1928, 
either in the fire, casualty, or maritime 
branches—life insurance British compa- 
nies do not transact in the U. S. A.; but 
losses, unless disaster overtakes us in the 
closing days of the year, should not be 
so burdensome, perhaps, as in some years 
we have known. Expenses of manage- 
ment and costs of procuration of busi- 
ness continue a difficult problem. 

“It will be found that many very ably- 
managed American companies continue 
to show a heavy improvement in Stock 
Exchange security values, owing prin- 
cipally to a large percentage of well-se- 
lected investments in stocks, and to that 
extent, and owing to that particular form 
of enterprise, they are for the time be- 
ing less dependent on strict underwriting 
results than their British confreres. 

“The American casualty companies 
also have substantial investment in 
stocks, though the percentages are not 
so heavy, relatively, as in the case of the 
fire companies, the average of seven lead- 
ing offices being 23%, against 77% in 
bonds. This condition makes competi- 
tion in the fire and casualty field more 
trying, but it remains true that profits 
can only be secured over a term of years 
by sound underwriting procedure unin- 
fluenced by the course of stock markets.” 





NORSKE GLOBE LIQUIDATION 

-The Norske Globe on December 4th 
paid a fourth dividend of 10%, which 
brings the total payments made to 45% 
on the total debts of 3,800,000 Norwegian 
Crowns. British companies are creditors 
to the extent of £60,000. ‘“‘Norges Han- 
delstidende” thinks there will be a fur- 
ther dividend of 7 or 8%. 





IMPROVING BURGAS HARBOR 
The Bulgarian government has appro- 
priated 3,500,000 lewa for improvements 
of the port of Burgas, one of the most 
important outlets of the country to the 
Black Sea; 4,000,000 lewa have been set 
aside for quaysheds, and another 4,000,- 
for seamarks, lighthouses, etc., on 
the Danube and on the Black Sea coast. 





AGENTS ENDORSE A. A. A. PLANS 


The board of directors of the New 
York State Association of Local Agents, 
Inc., met last Saturday in Syracuse and 
endorsed the bill to be introduced short- 
ly in the New York legislature at Al- 
bany, with the support of the American 
Automobile Association to curb road ac- 
cidents. This bill embodies the ideas 
in the safety responsibility plan of the 
A. A. A. and does not provide for a com- 
pulsory liability insurance law, such as 
in effect now in Massachusetts. 
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L. O. Faulhaber Retires 
From Newark Agency 


NOW WITH AMERICAN PATENT 





Faulhaber & Heard Continues for Life 
and Fire Lines; Casualty Goes Into 
Constitution Ind. New Branch 





Several important changes were made 
this week by Faulhaber & Heard, promi- 
nent Newark agency which was formed 
in 1925 by Louis O. Faulhaber and Will- 
iam N. Heard. Foremost among these 
changes is that Mr. Faulhaber has sold 
out his interest in the agency to Mr. 
Heard and will devote his time to the 
American Patent Protection Corporation 
of New York in close association with 
Charles H. Remington, its president. His 
son, Edwin V. Faulhaber, also retires 
from the agency. . ; 

The Constitution Indemnity of Phila- 
delphia enters the picture, having ap- 
pointed Mr. Heard as its branch man- 
ager for New Jersey and it is through 
this branch office that all the casualty 
business heretofore handled by Faul- 
haber & Heard will be placed. At the 
same time Mr. Heard becomes the presi- 
dent of the agency and under his guid- 
ance it will continue to write fire and 
life insurance in the companies it rep- 
resents. 

George W. Phillips, for many years 
associated with Mr. Heard when he was 
with the Actna Life & Affiliated Com- 
panies, has been elected vice-president 
of Faulhaber & Heard. Alexander S. 
McNear, also a close associate with Mr. 
Heard, is the new secretary-treasurer. 
William Todd continues as office man- 
ager. Henry N. Ely and Carlton W. 
Pierson, special agents of Faulhaber & 
Heard, are now associated with the Con- 
stitution Indemnity in a similar capacity. 

Mr. Heard has for many years been 
an active figure in Newark casualty cir- 


cles. For ten years he was connected 
with the Newark office of the Aetna 


Life & Affiliated Companies as its man- 
ager, which post he held when he re- 
tired in 1925 to go into partnership with 
Mr. Faulhaber. He started his insur- 
ance career with the Fidelity & Casualty 
as a special agent. 

Mr. Faulhaber, now with the Ameri- 
can Patent Protection’ Corporation, has 
been one of the most popular casualty 
men in Newark and his many friends 
will regret his leaving the agency field 
there. For years he was general agent 
of the Employers’ Liability. And prior 
to that connection he was general agent 
for the Casualty Company of America. 
His first casualty connection was with 
the Fidelity & Casualty. Mr. Faul- 
haber is a past president of the Casualty 
Underwriters’ Association of Northern 
New Jersey. 





MARYLAND CASUALTY GROUP 


The Maryland Casualty has taken out 
a group life policy with the Metropoli- 
tan Life covering its employes both at 
the home office and in the field. The 
company pays the premium. The policy 
covers 2,000 employes. 


Van Winkle Elected 

Ist V.-P. of Commercial 
W. R. GRIFFIN MADE SECRETARY 
W. A. Herr Named Ass’t. Treasurer in 


Addition to Duties as Comptroller; 
Other Officers Re-elected 
i 





The Commercial Casualty at its annu- 
al meeting on Wednesday elected Win- 
ant Van Winkle first vice-president and 
general manager, succeeding J. Horace 
Shale, who resigned some months ago. 
William R. Griffin was promoted to the 


post of secretary and elected a member 
of the board of directors while William 
A. Herr was elected assistant treasurer 
of the company in addition to his present 
duties as comptroller. All other officers 
were re-elected. 

Mr. Van Winkle has been with the 
Commercial Casualty for sixteen years, 
having started as manager of its per- 
sonal accident and health department. 
He was elected secretary in 1915 and in 
January, 1927, was promoted to the post 
of vice-president. He started his casu- 
ality career in 1900 with the United States 
Casualty as assistant manager of person- 
al accident and health, resigning this 
position to join the Norwich & London 
as its assistant United States manager. 
Later he was made secretary and gener- 
al manager of the Union National Ac- 
cident, which post he left to join the 
Commercial. 

Mr. Griffin has been associated with 
the Commercial since 1914, being at that 
time manager of its Newark office. Later 
he came into the home office as manager 
of the liability and compensation de- 
partment. His early training was ob- 
tained in the liability department of the 
Aetna Life & Affiliated Companies’ New 
York office. 

Mr. Herr has been with the company 
since 1914 as comptroller and head of its 
accounting department. He was former- 
ly assistant statistician and assistant 
chief accountant of the General Acci- 
dent. 





BEST YEAR IN HISTORY 





Pres. Burns of Maryland Casualty Points 
to Premium Gains in Annual Report; 
Also Increase in Assets 

The annual report of F. Highlands 
Burns, president, Maryland Casualty, 
showed that the company’s premiums for 


the past year were larger than any pre- 
vious year in its history, being $32,230,- 


‘000 gross; $30,333,000 after deducting re- 


insurance, an increase of $870,000 and 
$930,000, respectively, over 1927. Assets 
increased $2,628,000. Taxes were 25% 
on the capital. The regular dividend of 
18% was paid during the year with an 
extra of 2% in December. 

Last year the insurance department of 
Maryland made its periodical examina- 
tion of the company as of December 31, 
1927. This report gives the Maryland 
Casualty $1,993,000 more surplus than it 
claimed in its statement of that date. 
$1,250,000 of this was under “reserve for 
contingencies” which the department does 
not allow as a special reserve. 


Leaders to Confer on 
Nat’l] Bureau’s Future 


JESSE S. PHILLIPS CHAIRMAN 





First Step Will Probably Be to Circular- 
ize Chief Executives for Their 
Frank Opinion 





Although it will be some months be- 
fore any action is taken, it is known that 
the future of the National Bureau of 
Casualty & Surety Underwriters is in 
the hands of a reorganization committee, 
headed by Jesse S. Phillips, president of 
the Great American Indemnity, who was 
general manager of the bureau before his 
present connection. Other companies 
represented on this committee are: 
Aetna Casualty & Surety, Globe Indem- 
nity, Maryland Casualty and the Royal 
Indemnity. 

As yet the reorganization committee 
has not met to consider what steps to 
take for the National Bureau’s future 
stability, but the course it will probably 
take will be to send out a preliminary 
questionnaire letter to the chief execu- 
tives of all bureau companies asking 
them to give their views frankly on the 
situation. If this is done it is expected 
that the responses received will guide 
the committee’s action to a large extent. 

It is quite definitely known that the 
sentiment is not to strengthen the bureau 
to such an extent that it will be changed 
into a virile body with great govern- 
mental power. This function belongs to 
the Association of Casualty & Surety 
Executives which was formed for the 
specific purpose of providing a central 
organization empowered to act on im- 
portant problems. 

Opinions may differ on having a num- 
ber of companies belonging to certain 
divisions of the bureau but not to others. 
On the face of it, however, it would seem 
to be much more desirable to have the 
General Accident, for example, a mem- 
ber of the Bureau’s burglary department 
than to have that company out of the 
Bureau altogether. There is not a unani- 
mous opinion that a company should be 
wholly within or outside the bureau; nor 
that the membership should be compelled 
for both the parent company and its 
subsidiary. 

Resignations Magnified 

Those close to the Bureau feel that 

the recent resignations from its member- 








ship have been magnified to such an ex- 
tent that they seem to .assume serious 
aspects. To be true, the Travelers with- 
drawal created a stir but the resignations 
which followed the Travelers’ action 
were not caused necessarily by it, but 
mostly by localized conditions which can 
be ironed out. Furthermore, it is safe 
to say that even the presidents of those 
companies that have resigned are still 
confident of the Bureau’s future. It is 
only necessary to quote in this instance 
the following comment, made by the 
chief executive of one of these compa- 
nies: 

“We believe the future of the National 
Bureau of Casualty & Surety Underwrit- 
ers is almost as secure today as it has 
ever been. Pending resignations from 
the Bureau cause concern but its main- 
tenance or something to fill the place it 
occupies in the casualty and surety busi- 
ness, is absolutely essential for the safe 
conduct of the business. 

‘Not only are the officers and stock- 
holders of insurance companies interest- 
ed in the safe conduct of the business 
but for the safety of the public high 
standards and uniform non-discriminaa- 
tory rates must be maintained. There 
is no other method by which the insur- 
ing public can be assured of indemnifica- 
tion when accidents happen.” 


ENTERS CONNECTICUT 








Commissioner Dunham Admits Standard 
Surety & Casualty Co. Now in Five 
States; Will Enter Others Soon 

The Standard Surety & Casualty has 
been admitted to Connecticut, and will 
shortly enter several other states. In ad- 
dition to Connecticut the company is in 


New York, New Jersey, Maryland and 
Maine. 





HONOR BEHA AND CONWAY 

James A. Beha, former insurance st- 
perintendent of New York state, and Al- 
bert Conway, the new superintendent, 
were guests of honor at a dinner of the 
Association of Casualty & Surety Exec- 
tives Tuesday night at the Waldorf-As- 
toria Hotel. A large gathering of casual- 
ty leaders was on hand. 





U. S. F. & G. PREMIUM GAINS 

The United States Fidelity & Guaran- 
ty had a premium income of $42,072,- 
000 last year, a gain of about $1,500, 
000 over 1927. i 
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Bankers Indemnity 
Enters Surety Field 


APPOINT GEORGE W. DONNAN 





Company to Become Member of Surety 
Association and Towner Bureau; 


Importance of the Move 





The Bankers Indemnity of Newark has 
entered the fidelity and surety field and 
has appointed George W. Donnan, for- 
merly with the General Casualty & 
Surety of Detroit, as its assistant secre- 
tary in charge of this branch. The com- 
pany’s participation in the surety busi- 
ness will be country-wide and it is now 
applying for membership in the Surety 
Association of America and the Towner 
Rating Bureau. This step, the Bankers 
Indemnity feels, is an important one, in- 
asmuch as it rounds out the organization 
as a multiple line casualty and surety 
carrier. 

Mr. Donnan comes to the Bankers In- 
demnity with fifteen years’ experience 
in the business, having started with the 
National Surety. He obtained some valu- 
able training as chief examiner of surety 
companies in the New Jersey Depart- 
ment of Banking and Insurance, follow- 
ing which he connected with the General 
Casualty & Surety as manager of its 
bonding department. He is regarded as 
a seasoned underwriter, possessing at the 
same time both claims and agency de- 
partment training. 

The Bankers Indemnity is now in its 
third vear and closed 1928 with $2,500,000 
in premium volume, a gain of about 100% 
over the preceding year. 





RECEIVERSHIP REFUSED 





Stockholder’s Charge Against Lincoln 
Interstate Holding Co. Not War- 
ranted in Opinion of Court 
Vice-Chancellor Malcolm Buchanan of 
Trenton this week refused to appoint a 
receiver for the Lincoln Interstate Hold- 
ing Co., of Newark, which is the holding 
company for the Jefferson Fire and Re- 
liance Casualty. The vice-chancellor’s 
opinion came as the result of a com- 
plaint by Emil Stein of Elizabeth, owner 
of 600 shares in the company, who, in 
asking for a receiver, charged that the 
directors of the company had violated 

their obligations of trust. 

Upon hearing the opinion Harry C. 
Thompson, president of the Lincoln In- 
terstate Holding Co., said in part: 

The decision of Vice-Chancellor 
Buchanan was awaited with absolute con- 
dence inasmuch as we knew that there 
was nothing in the complaint which could 
justify adverse action against the com- 
pany. Our only surprise arose from the 


i fact that any stockholder should ques- 


tion the good faith and integrity of the 
Omcers and directors by a court action, 
especially as in recent newspaper adver- 
tisements and in personal communica- 
tions to all stockholders we invited the 
stockholders to make an inspection of 
all the company’s records as to any mat- 
pi which might relate to their inter- 
s. 

“Those familiar with the affairs of the 
Lincoln Interstate Co. do not need to be 
told that the best interests of the stock- 

olders have been conserved and pro- 
moted and that conditions past and pres- 
ent justify their continued confidence in 
Meg anagement. e are particularly 
peed that, the court has given at this 
po a decision so favorable and so tho- 
Razhly satisfactory to us, as it will un- 
wwubtedly have many good effects, 

mong them the quieting of certain un- 
Warranted assumptions created among 


Some of our stockholders by idle and 
Misleading rumors.” 





Henry I. Brown of Henrv W. Brown 
be Co., and Theodore B. Brown have 
Fire elected directors of the Sylvania 


Los Angeles Agrees “With Joyce 
hat St Is Young Man’s Paradise 


William B. Joyce certainly made a hit 
in Los Angeles when the National Surety 
took an advertisement in a New York 
newspaper, advising young men in insur- 
ance offices to go West if they were am- 
bitious to succeed in a big way in the 
insurance business. He declared that the 
Boulder Dam proposition was so impor- 
tant and of such magnitude that within 
twenty years after the completion of the 
dam California would be the largest 
state in the Union. The Eastern Under- 
writer sent a wire to Chairman Joyce 
who is at his Beverly Hills, Cal., home, 
asking for a further statement. He re- 
plied as follows: 

“Tt is my opinion, now that the 
Boulder Dam is to be built, that Los 
Angeles will be one of the biggest cities 
in the world. Heretofore, I have always 
been afraid that the time would come 
when this city would not have enough 
water for its inhabitants, but with the 
Colorado River harnessed, it is my con- 
viction that nothing is going to stop the 
growth of this community. 

“Already California is the fifth state 
in the Union, and Los Angeles is the 
fourth largest city! 

“There will be more contracts let in 
California in the next ten years than 
have ever been let here, and more than 
any other city in the nation, if I am any 
good as a forecaster. 

“Under these circumstances, if I am 
right, there should be the greatest ef- 
fort put forth by our associates in this 
territory, greater than has ever been put 
forth before. 

“Already many large manufacturing 
institutions, operating heretofore mostly 
in the East, are coming here for the 
purposes of establishing their manufac- 
turing industries, and a great many other 
business institutions who have confined 
their operations to the East heretofore, 
are coming here in countless numbers, 
and the effect of this Boulder Dam will 
be to give a greater impetus to this form 
of development of California than has 
ever taken place in the past.” 





The Eastern Underwriter then asked 
some Los Angeles authorities to com- 
ment on what Mr. Joyce had said. The 
city editor of the Los Angeles “Times” 
replied as follows: 

“When William B. Joyce made the 
statement that Los Angeles is the fourth 
largest city in the United States, he told 
the truth. A compilation made by the 
Newspaper Feature Bureau of Wheeling, 
W. Va., on December 29 last, gave the 
population of Los Angeles as 1,427,000. 
That is not an understatement. The local 
estimate based on the Los Angeles city 
directory gives it 1,441,625 population. 
Thus Detroit is easily passed as the 
Michigan city has only 1,161,327. 

“We can send you 225-word statement 
by the head of the Water and Power 
Commission of Los Angeles telling what 
will be the benefit of Boulder Dam if 
you so desire. Of course, we are just 
as optimistic as Mr. Joyce is about Cali- 
fornia.” 

Sam Behrent of Behrent-Levy Co., 
Los Angeles, wired The Eastern Under- 
writer as follows: 

“What Mr. Joyce says about Los An- 
geles is entirely correct. While the Colo- 
rado River development will not come to 
fruition for ten years it certainly as- 
sures the remarkable development of the 
entire Southwest and particularly Los 
Angeles. More of you Easterners should 
come out, look us over and watch us 
grow.” 

Mr. Joyce’s ad read as follows: 


“YOUNG INSURANCE MEN 
GO WEST!! 


The opportunities in California and other 
Western States for educated, experi- 
enced, honest and ambitious young men 
are limitless. Boulder Dam we predict, 
will make California the largest State in 
the Union within twenty years after its 
completion. We advise young men to 
go West and grow up with the country. 
We will receive applications for positions 
and afford opportunities to young men 
where our interests will permit.” 





TWO NEW DIRECTORS 


At a meeting of the stockholders of 
the Maryland Casualty on January 15, 
Louis S. Zimmerman, president of the 
Maryland Trust Co., and Charles B: Gil- 
let, president of Gillet & Co., bankers, 
Baltimore, were elected directors to fill 
the vacancies caused by the recent deaths 
of J. William Middendorf and Henry S. 
Dulany. All other members of the board 
were re-elected. 

J. William Middendorf was one of the 
organizers of the Maryland Casualty and 
had been‘a director and member of the 
executive committee since its organiza- 
tion in 1898. Mr. Dulany had been a 
member since 1909. 





CASUALTY ASS’N. ELECTION 


At the monthly meeting of the Cas- 
ualty Underwriters Association of New 
Jersey, held Wednesday in the Down- 
town Club, Newark, the following offi- 
cers were re-elected for another year: 
President, Frank W. Franzen, Commer- 
cial Casualty; vice-president, William B. 
Clarkson, Travelers; secretary, H. P. 
Reardon, Metropolitan Casualty. Frank 
B. Heller was elected treasurer. 





BIGGERT TO COVER OHIO 


The Century Indemnity has appointed 
Philip C. Biggert as its field manager 
for the Ohio territory with headquarters 
at Columbus, effective February 1. 

Mr. Biggert has been with the Cen- 
tury since April, 1927, attended its train- 
ing school and immediately upon com- 
pletion of his course was transferred to 
the Chicago branch office as a member 
of the bond division. 


COMM. H. P. DUNHAM ADVANCED 

The executive committee of the Na- 
tion Convention of Insurance Commis- 
sioners has raised Commissioner Howard 
P. Dunham, of Connecticut, from second 
vice-president to first vice-presidet, fill- 
ing the vacancy caused by the retirement 


of James A. Beha as superintendent of 
insurance_of New York, according to. an 
announcement by Colonel Joseph But- 
ton, of Virginia, secretary of the conven- 
tion. Clarence C. Wysong, of Indiana, 
is now second vice-president. 





LOCK HAVEN LOCAL BOARD 

Local fire and casualty agents of Lock 
Haven, Pa., this week formed the Lock 
Haven Association of Insurance Agents. 
Membership is co-extensive with the 
Pennsylvania Association and the Na- 
tional Association of Insurance Agents. 
The association will function as the in- 
surance bureau of the Lock Haven Cham- 
ber of Commerce. The officers elected 
are: A. W. McCormick, president; H. 
F. Hanna, vice-president; E. D. Stetson, 
secretary, and H. S. Satterlee, treasurer. 





Announcement has been ma by 
Richard W. Lawrence of the successful 
conclusion of negotiations by which the 
business of James T. Bristol Co., Inc., 
Chicago, will be merged with the Bank- 
ers-Commercial Security Co. The Bank- 
ers-Commercial Security Co. will con- 
tinue these offices, which will be in the 
charge of James T. Bristol, who will be- 
come a vice-president of the Bankers- 
Commercial Security Co. 


Nine Promotions Made 
By American Surety 


ALSO NEW CHURCH POLICIES 





Stockholders Approve Dividing Capita! 
Stock Into 200,000 Shares 
Of $25 Par 





The American Surety has made nine 
important promotions this week, among 
them being the election of Charles W. 
Goetchius as vice-president and his re- 
election as treasurer; the election of S. 
C. Hemstreet as secretary of the com- 
pany, and the appointment of the fol- 
lowing as department managers: W. H. 
Bennem as fidelity manager under the 
supervision of A. E. Cotterell, vice-presi- 
dent; C. C. Maher, claim department 
manager under Vice-President B. J. Mc- 
Ginn; P. H. May, deputy comptroller; 
William Goetz, assistant treasurer and 
also re-elected ‘cashier. C. A. Stumpf, 
G. W. Thomas and C. S. Waterbury 
were elected assistant secretaries. 

Last week at the annual meeting of 
stockholders it was voted to adopt an 
amendment to the company’s charter 
providing that the amount of its cap- 
ital stock of $5,000,000 be divided into 
200,000 shares of $25 par value each in- 
stead of 100,000 shares of $50 par value 
each. The exchange of two shares for 
one will be made without any change 
in the total amount of the capital stock 
of the company. 

The stockholders also voted to elect 
Jeremiah T. Mahoney, former justice of 
the Supreme Court of New York, as a 
trustee. All trustees of the class expiring 
this year were re-elected. 

The American Surety has also put out 
two new types of policies for churches, 
religious organizations and fraternal so- 
cieties. These policies cover losses not 
exceeding $200 and $300, respectively, 
through larceny or embezzlement of 
money or personal property belonging to 
the church or the order by any of the 
appointed officers; against losses not ex- 
ceeding $200 in money or other personal 
property occasioned by robbery within 
the premises of the order, church, rec- 
tory, parish house or home of an officer 
in whose custody such property may be 
at the time of the loss. 

They also cover against losses not ex- 
ceeding $200 occasioned by robbery from 
any officer while conveying the property 
within twenty miles of the premises and 
against losses not exceeding $200 on any 
money, securities and ‘property from 
within any safe or vault as a result of 
felonious entry. 

G. W. Thomas, of the fraternal bond 
division of the company, is in charge of 
the production activities in connection 
with the new policies. 





PUTS IT UP TO COMPANIES 


Discussion centered around the Travel- 
ers instalment plan at the Automobile de- 
partment meeting of the National Bureau 
of Casualty & Surety Underwriters on 
Tuesday and it was decided that the 
bureau would not prepare a concrete plan 
now as to the methods used by its mem- 
ber companies in arranging for payments 
of automobile premiums. In other words, 
it will be up to the companies individual- 
ly to meet Travelers competition by ex- 
perimental plans of their own. 





BATES CO. LEAVES TEXAS 


The Bates Adjustment Co. is with- 
drawing from Texas and all of its work 
will be handled by the Southwestern Ad- 
justment Co. The Bates Adjustment Co. 
will continue in the adjusting business in 
fields other than Texas. 





WANT LOWER PENN YAN RATES 

Lower fire rates are being sought by 
citizens of Penn Yan, N. Y., who claim 
no allowance has been made for a new 
water. main installed in 1926. Under- 
writers have been asked to inspect the 
village’s fire fighting facilities and grant 
the desired reduction in rates, 
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Rating Board to File 
Excess Cover Plan 


GETS APPROVAL IN PRINCIPLE 


Michelbacher Heads 1929 Governing 
Committee; New System of Assess- 
ments Inaugurated 


The annual meeting of the Compen- 
sation Inspection Rating Board of New 
York last week brought the proposed 
plan of excess cover for self insurers into 
the limelight with the result that this 
plan, outlined below, was approved in 
principle by members present, and a 
resolution was passed to the effect that 
the governing committee of the board 
proceed with the filing of the plan with 
the New York Insurance Department 
after it had made such revisions as were 
deemed necessary. 

Details of the Plan 


Briefly, the plan provides that excess 
cover shall be available for duly author- 
ized self-insurers in the following form: 

1. The cover shall provide indemnity 
for losses. including medical, in excess 
of a specified limit ($10,000, $15,000, $20,- 
000 or $25,000 as may be desired) result- 
ing from a single accident whether such 
accident involves one or more persons. 
Such indemnity shall be payable only 
when the losses actually paid out by the 
employer as the result of the accident in 
question have reached the limit specified 
in the policy. The minimum premium on 
an excess policy shall be the published 
percentage for the appropriate classifica- 
tion and limit times 10,000. 

2. Applications which provide excess 
cover on any other basis than that above 
outlined shall be submitted to the board 
for examination both as to form of cover 
and as to rates, and shall not become 
effective until approved by the New York 
Insurance Department in each specific 
instance. 

3. All policies providing excess cover 
whether under paragraph one or under 
paragraph two shall be filed with the 
board. Experience incurred under such 
policies shall also be filed with the board. 

Historical Review 

For the benefit of its membership the 
Compensation Inspection Rating Board 
had sent out in advance of the annual 
meeting a review of the excess cover 
plan for self-insurers, giving the historic- 
al development of the plan and its pres- 
ent status. One important question raised 
when the plan was in its development 
stage was the applicability of section 54 
of the compensation act and section 109 
of the insurance law to such insurance. 
After an inter-exchange of views on this 
point by members of the actuarial com- 
mittee and legal committee of the board, 
which brought out some differences of 
opinion, the problem was submitted to 
the superintendent of insurance in New 
York for his ruling. The department 
thereupon submitted the question to its 
counsel, holding the opinion that a self- 
insurer under the workmen’s compensa- 
tion act was an insurance carrier only 
with reference to the compensation act, 
and that an excess cover insurance policy 
might be legally issued to a self-insurer 
by an authorized insurance company, 
such policies being subject to the rating 
provisions of the insurance. 

The opinion of the attorney general, as 
follows, also held to the same interpre- 
tation: 

“That a self insurer is an insurance 
carrier only with reference to the com- 
pensation act, and that an excess cover 
insurance policy may be legally issued to 
a self insurer by an authorized insurance 
company. Accordingly, such a_ policy 
need not comply with the mandatory 
provisions of the workmen’s compensa- 
tion law, such compliance having been 
made by the self insurer. However, sec- 
tion 109 of the insurance law is applicable 
to such policy since it-is a contract. of 
insurance as far as the insurance law 


is concerned and comes within the pur- 
view of all the provisions thereof in- 
cluding section 109.” 

Source of Income Amendment 

Another change was an amendment to 
the constitution so as to assess the ex- 
penses of the board on the members pro 
rata, according to their respective pro- 
portion of the total net written combined 
workmen’s compensation and employers’ 
liability premiums at board. rates, writ- 
ten by all members on all New York 
compensation risks during the calendar 
year in which such expenses have been 
incurred, the new system of assessments 
to begin with the calendar year 1928. 

The following were elected to serve 
on the governing committee for 1929: G. 
F. Michelbacher, Great American Indem- 
nity; Rov A. Wheeler, Liberty Mutual; 
Thomas H. Silver, Lumber Mutual Cas- 
ualty; Eugene F. Hord, Standard Acci- 
dent; Charles G. Smith, State Insurance 
Fund. 

Chairman Trundy was authorized by 
the meeting to appoint a special commit- 
tee to attend a joint meeting of the 
Industrial Survey Commission and the 
Industrial Board to be held in the near 
future, such committee to present the 
views of the board with respect to cer- 
tain legislation affecting the underwriting 
of workmen’s compensation risks. The 
chairman appointed the following on this 
committee: Allied Mutuals Liability, 
Standard Accident, State Insurance 
Fund, Travelers and Utica Mutual. 


SAFETY PARLEY CLOSES 

The climax of the series of conferences 
which have been conducted under the 
auspices of the Bayonne section of the 
Industrial Safety Committee of the Hud- 
son County Safety Council of New Jer- 
sey, came to a close on Monday evening 
at the Y. M. C. A. when D. Perrv Moran. 
superintendent of the Tide Water Oil 
Co., gave a talk on a problem which 
confronts every industrial plant, “How 
to Prevent Accidents.” 





NOVEL WAY TO MOVE 


F. & D. Inspection Bureau Turns Out 
To Carry Howard Eales Household 
Across Washington, D. C., Street 
It is a well known fact that surety 
company departments must co-operate 
with one another to get best results, but 
seldom has co-operation been better used 
than. by Howard Eales, manager of the 
Washington, D. C., office of the Fidelity 

& Deposit. . 

When W. F. McGolerick, of the new- 
ly formed inspection bureau of the com- 
pany went to Washington on his first 
trip in that capacity, Mr. Eales called 
him into conference on a matter that 
was a source of great worry. It seemed 
that Mr. Eales was moving his home 
across the street. He had approached 
the moving men to ask their price for 
this haul of forty feet, and was informed 
that it would be $40, just one dollar per 
foot. Mr. McGolerick agreed that the 
price was too high and suggested a plan 
for saving the money. 

The next evening a crowd of capital 
citizens looked on while five men_pass- 
ed furniture, dishes, and other house- 
hold articles across the stret. The ac- 
tion was explained to them by two plac- 
ards reading: “This is a sample of Fidel- 
ity & Deposit co-operation.” All the 
while Messrs. Eales and McGolerick and 
three others from the branch office pass- 
ed the articles across the street for the 
edification of the crowd until the supply 
was exhausted and the household had 
been moved. 


F. & C. VETERAN KILLED 


Harry B. Fitch, seventy years of age 
and superintendent of the bonding de- 
partment of the Fidelity & Casualty at 
Louisville, was fatally injured recently 
when struck by a truck and died shortly 
after at a hospital. Mr. Fitch had been 
with the company for fifteen years and 
previously was connected with the Mary- 
land Casualty. He is survived by a wid- 
ow and.two daughters. 
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HE BETTER THINGS OF LIFE 

.... the ability to afford for 
your family the little luxuries you 
have always wanted . . . . More busi- 
ness .... and all that the term 
“‘more business’’ will mean to you. 
One of the best ways to get more 
business is to form a connection with 
a live, growing insurance company. 
A company that can help you sell— 
and will! 

Quite as important as reputation and 
financial strength is the company’s 
willingness to give youan extra meas- 
ure of service. To place in your hands 








Union Invemniry Company 


Exec. Offices: Union Indemnity Bldg., New Orleans 


Northwestern Casualty 
& Surety Company 


Bankers & Merchants Fire 
Insurance Company 


(nat would more 
Business mean to 


Yo 


Hy 


the helpful tools and selling aids that 
will increase production. Co-opera- 
tion of the highest type .... more 
than a willingness to comply with re- 
quests .... acompany that will an- 
ticipate your needs. 

The consistent growth of the Union 
Indemnity Company in the last eight 
years has resulted largely from this 
company’s willingness to help its 
Agents. Are you looking forward to 
a connection that will help you grow 
with a growingcompany? Write us 
about it. We will be glad to go into © 
details. 








Eastern Dept:100 Maiden Lane, N. Y. 
La Salle Fire Insurance 
Company 
Union Title Guarantee 
y, Inc. 


Ambulance Chasing In 
Aeronautical Field 


BARBER & BALDWIN WARNING 


Says Claim Costs Are Rising; Premium 
Income Small; Newcomers Making 
Competition Keen 


Barber & Baldwin, aviation underwrit- 
ing managers for the Aero Insurance 
Companies, issued a warning this week 
against the rapid extension of “ambu- 
lance chasing” into the aeronautical field, 
making the assertion that all the vicious 
features found in automobile accident 
and liability adjustments, handled by 
shyster lawyers through touts, tipsters, 
runners and other such gentry, are being 
found with growing frequency now in 
aeronautical insurance adjustments. 

The situation is aggravated by the fact 
that individual claims are often very 
large, which makes the field particularly 
attractive to the shysters. Claim costs 
are as a result rising to an alarming de- 
gree. The underwriters, it is said, hesi- 
tate to increase rates to meet this con- 
dition because newcomers in the field, 
fighting for business, are actually cutting 
rates and accepting risks with rather too 
great generosity. There are indications 
that the experience of insurers has been 
somewhat less profitable than anticipated. 
Unless something is done about this, it 
is likely that insurance companies will 
withdraw coverages; and if that should 
come about, the aviation industry will 
suffer a sharp depression. 

Volume Is Small 


The present volume of premium in 
come is small, in spite of the recent great 
increase in aeronautics. Nevertheless 
two new groups, it is reported, are pre- 
paring to enter the field of aviation in- 
surance underwriting, which is already 
unhappily crowded. In view of the fact 
that volume is small, that the aviation 
industry has not yet reached a point of 
stability, that competition is unusually 
aggressive, and that such other difficul- 
ties as “ambulance chasing” are spring- 


‘ing up, it would seem the part of wisdom 


to exercise the most stringent care be- 
fore definitely entering this field. 





HIGHER LIMITS ON RENEWALS 


Minneapolis Agency Hits Upon Auto 
Plan To Show Assured How Greater 
Protection May Be Obtained 
The Lewis Insurance Agency of Min- 
neapolis, Minn., has devised a plan with 
regard to automobile public liability in- 
surance that is said to have great profit- 
getting possibilities. The plan is as fol- 
lows: . 
Two or three months before the policy 
expires the agent calls on the policy- 
holders to explain that instead of carry- 
ing the usual 5/10 or 10/20 limits, he 
should carry 25/50 limits. He points out 
to him that the increased protection may 
be secured for only a dollar or two for 
the unexpired term of the policy. 

Little difficulty is experienced in writ- 
ing the assured because of the slight 
amount of the additional premiums for 
the higher limits, for the unexpired term 
of the policy. The -increased limits are 
endorsed on the old policy. It is thus 
an .easy matter to renew the policy for 
the higher limits wheu it comes up for 
renewal. The agent, by calling on a caf 
owner after some serious automobile ac- 
cident, will impressp upon the assure 
the advantage of taking the increase 

limits. 


N. Y. INDEMNITY APPOINTMENT 

The New York Indemnity has appoint 
ed Nealy Grant & Co. as its genera 
agents for surety and casualty business 
at: Memphis, Tenn. 


J. A. ROGERS AT DETROIT 
John A. Rogers, chief clerk at the 
home office of the Fidelity & Casualty, 
has been transferred to the Detroit of 
fice of the company to take up field work. 
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Underwritias Rules for 
Public Official Bonds 


OUTLINED BY GEORGE L. LARKIN 





Columbia Casualty Man Stresses Finan- 
cial Responsibility in Insurance 
Society Lecture 





Public! and federal official bonds were 
featured in a recent lecture by George L. 
Larkin, superintendent of the fidelity de- 
partment, Columbia Casualty, before the 
intermediate surety class of the Insur- 
ance Society of New York. Mr. Larkin 
emphasized that the underwriting of 
public official bonds required care and 
a knowledge of local conditions, require- 
ments and practices. He gave first his 
size-up of a bond of this type as fol- 
lows: 

“A public official bond is not a policy 
of insurance issued in consideration of a 
premium. It is a contract of suretyship 
in which the officer as principal obligates 
himself to honestly and faithfully dis- 
charge the duties of the office to which 
he has been elected or appointed, and 
the surety executing with him agrees 
that he will do so; otherwise. the loss 
or damage sustained by reason of his 
failure to do so will be made good. The 
guarantee, to all intents and purposes, 
is one of fidelity, yet there is implied 
a broader protection. A fidelity bond 
insures against loss the result of specific 
acts of dishonesty committed by the prin- 
cipal subject to stated conditions and 
warranties. An official bond, while stat- 
ing the penalty, is ordinarily free of war- 
ranties and its responsibility is governed 
by the statutes which define the princi- 
pal’s duties. 


Qualifications of Applicant 

“The public officer must account for or 
turn over to his successor all money or 
property which has been or should have 
been received by him. It is the people’s 
interests which must be conserved. 
Therefore failure to obtain moneys he 
should have collected is as serious as 
though he had obtained funds and could 
not account for same. In other words, 
the officer and his surety are insurers 
of the public money of the office.” 

_ The applicant for a public official bond, 
in Mr, Larkin’s opinion, should be a 
reputable citizen of the United States, of 
sufficient age to possess mature judg- 
ment, and should have had an education 
or business training to equip him with 
ability to function. 
Preferable that he be a person of finan- 
cial responsibility and the larger his net 
worth the more secure is the position of 
surety. Mr. Larkin continued: 

. “You should scrutinize the officer who 
is burdened with other duties involving 
the care of money. For example, a bank 
officer who is also treasurer or tax col- 
lector, particularly if his own bank is the 
depository, is considered an abnormal 
isk. The amount of money to be han- 
dled during the year and the largest 
amount on hand’ at one time as com- 
Pared to bond penalty should be ob- 
served, However, with few exceptions 
bond penalties today are proportionately 
‘arge where substantial sized funds are 
Involved, 

A public officer is responsible for the 
acts of his deputies. If they should steal, 
or through an act of commission or omis- 
Sion cause a loss of public moneys and 
they are not bonded, their superior must 
Make good the loss or claim can be 

Tought against his surety for reimburse- 
ment. Therefore, it is customary to re- 
quire the principal to bond the respon- 


sible employes in his office who handle 
Money.” : 


Depository Requirements 


ycring into the subject of depositories, 
t. Larkin said: “Where money is to 
€ deposited must be known. In most 


Furthermore, it is’ 


states the law provides the procedure 
but the underwriter for the protection of 
his company must familiarize himself 
with these requirements and practices 
and must observe that the letter of the 
law has been followed. The depository 
should be designated and the amount of 
authorized deposit stated. Copy of such 
designation should be obtained, signed by 
the proper officers. Se that the banks 
thus designated have given adequate pro- 
tection in the form of corporate bonds or 
personal bonds of directors when permit- 
ted, equal to the maximum deposit au- 
thorized. 

“In many states the officer and his 
surety are relieved of liability in the 
event of bank failure when he has com- 
plied with all the details of the deposi- 
tory law. But there is no relief if he 
or the proper officers have not followed 
instructions, if he does not get adequate 
authorized protection or if he permits a 
deposit in excess of the approved limit 
for the bank or in excess of the protec- 
tion he has received. In a few states 
there are state guarantee funds which 
insure loss of public money through fail- 
ure of state banks in those states. But 
where there is no protecting law or no 
state fund and the bank for some rea- 
son or other cannot qualify for corporate 
bond, it is advisable to demand the de- 
positing of marketable securities by the 
bank with the officer for the protection 
of his deposit. 

“This leads to another risk. The officer 
would be responsible for the safekeep- 
ing of money or securities held in his 
office even though lost by fire or bur- 
glary. Therefore, either excellent safe 
or vault equipment must be provided and 
insurance carried on same or money 
should be deposited daily and securities 


should be put in a safe deposit box, if 


possible under joint control.” 

Speaking on reindemnifying bonds. 
Mr. Larkin said: “The requirement of 
corporate suretyship from public officials 
prevails in most all states, but in some 
localities a choice of corporate or per- 
sonal surety is permitted. At times, for 
political or other reasons, personal 
suretyship is given but the bondsmen in 
turn protect their assets with a corpor- 
ate bond. Such instruments are termed 
reindemnifying bonds. Surety compa- 
nies will issue such contracts; but, as a 
rule, give a restricted coverage, limitine 
responsibility to acts of dishonesty, and 
would incorporate in their bond clauses, 
as to term of bond, notice of loss, can- 
cellation, etc.. usually found in fidelity 
contracts. When such bonds are writ- 
ten, the main consideration is the hon- 
esty of the official. 

“If the reindemnifying bond must fol- 
low the language of the official bond 
then the principal should file a regular 
application and the same underwriting 
care and requirements should prevail as 
if the surety were actually writing the 
official bond. 

Rates 

“Premiums for public official bonds are, 
in most states, paid from public moneys. 
Where no provision is made for such, 
then the principal must pay for his own 
bond. Premium rates for official bonds 
have been compiled by the Towner Rat- 
ing Bureau and its manual classifies the 
bonded offices by states, rating each sep- 


arately. Ordinarily, the premium is col- - 


lected annually, but where the principal’s 
term of office is two or more years, it is 
germissible for him to pay the entire 
premium in advance, gettiug a percent- 
age credit for the second aud subsequent 
premiums. It is also perniissible where 
a graduated scale of premium is applic- 
able to a bond of substantia) amount, 
unless otherwise provided to apply the 
graduated scale to the aggregate of bonds 
required by an individual officer. Usually 
a separate bond is executed for each cf- 
ficial, but it is. permissible when required 
by a city or other political subdivision to 
issue a schedule bond. However, there 
is no schedule of rates. The individual 
rates applicable to the positions bonded 
prevail.” i 


“Request Sheet” For 
Blanket Bonds Issued 


PROSPECT ANSWERS QUESTIONS 








Hartford A. & I. Sends Agents Forms to 
Compare Premiums With Individual 
Fidelity Covers 





A “premium quotation request blank” 
to be used in the selling of blanket fidel- 
ity bonds has been developed by the 
Hartford A. & I. 

Its purpose is to provide a convenient 
way of obtaining, with a very few ques- 
tions, sufficient information that will not 
only enable the company to make an in- 


telligent premium quotation for a pri- 
mary blanket fidelity bond, but will also 
make it possible to make a comparison 
with the cost of the suretyship now in 
force. It imposes no obligation on the 
part of the prospective insured to buy 
anything; in fact, the form does not 
even call for a signature. . It is to be 
used merely to make proper premium 
quotations. 

Space is provided for figures giving the 
number of compulsory bondable em- 
ployes, optional bondable employes and 
optional bondable employes to be bond- 
ed. Detail questions, such as the num- 
ber of bondable employes working out- 
side the employer’s premises and as to 
the employer’s actions in case he takes 
out the blanket bond are also asked. 

The last question, to make compari- 
son possible, runs as follows: (a) If the 
employer is carrying fidelity bonds give 
name of present insurer. (b) Next ex- 
piration or premium due date? (c) Ag- 
gregate amount of such bonds? (d) 
Largest single bond? (e) Number of 
employes now bonded? (f) Rate and 
premium paid on last anniversary date? 
(g) What losses ,if any, has the employer 
incurred within the past five years at- 
tributable to any of the causes for which 
indemnity will be afforded by the bond 
referred to herein? (h) What class of 
employes caused such losses? (i) What 
remedial action has -been taken to pre- 
vent a recurrence of such losses? 

The blanks are now being sent out by 
the Hartford Accident to its agents. 





AUTO RECIPROCALS MEET 





State Senator Leon Minor Wants 
Legislation to Help Them; Would 
License Drivers 
The National Association of Automo- 
bile Inter-insurers held its semi-annual 
meeting in Chicago recently. The or- 
ganization went on record as being in 
favor of a law providing for the licens- 
ing of drivers of automobiles in Illinois. 

A bill of this character is ready for 
presentation and has the backing: of 
many civic organizations. A special com- 
mittee was appointed to assist in the pas- 
sage of such a law. 

State Senator Leon Miner of Michi- 
gan was present and made a short talk. 
He is interested in the system of recip- 
rocal insurance and is desirous of being 
able to help secure such legislation in his 
state as will be beneficial to this system 
especially to the subscribers who con- 
stitute the policy holders. 


MASSACHUSETTS ACCIDENT CO. 


4 BOSTON, MASS. ¥ 





Established 1883 


OUR SPECIALTY : 
NON - CANCELLABLE DISABILITY COVERAGE 
Renewable to Age 60 


TOTAL DISABILITY INDEMNITY “ 
Unlimited 


# PARTIAL DISABILITY INDEMNITY 4 
€ Unlimited or 12 Month Limit * : 








WAITING PERIODS 
2 14-30-60 or 90 Days iz 
Cumetes W. McNEILL 
President 
V. R. Weston 








Vv Mgr. Commercial Dept. ¥ 


INDEMNIFIERS FOR FORTY-FIVE YEARS 


AMBROSE RYDER IN FINE FORM 








Suffolk County Agents Hear His Views 
On Automobile Insurance; Also Bay 
State Situation 

Ambrose Ryder, assistant vice-presi- 
dent, Great American Indemnity, talked 
Tuesday night before the Suffolk County 
Local Agents’ Association, Inc., at the 
Elks’ Club in Patchogue, Long Island. 
Mr. Ryder’s subject was automobile in- 
surance and he gave his audience a treat 
by not only describing the Massachu- 
setts automobile situation and various fi- 
nancial responsibility acts passed or pro- 
posed by other states, but also going into 
detail on the following subjects: 

(1) How automobile liability and prop- 
erty damage and collision r.tes are 
made; (2) how the companies keep their 
experience for rate-making purposes; (3) 
how this experience is tabulated by the 
National Bureau of Casualty & Surety 
Underwriters and grouped and classified 
into various divisions; (4) calculation of 
pure premiums; (5) the introduction of 
projection factors, and (6) the proper 
loading for overhead expense items. 

Mr. Ryder is one of the best known 
among casualty automobile underwriters 
and his talk was well received by the 
Suffolk County agents. 










BOSTON 
Capital 
$4,000,000 





BUSINESS-BUILDERS 


P Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


; APPRECIATE THE CO-OPERATION OF THE 
. Massachusetts Bonding and Insurance Company 
Policyholders Surplus 
$8,900, 


376.30 
Write For Territory 


DEVELOPING 


T. J. FALVEY, President 
Assets 
$17,503,865.43 
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19 Compulsory Bills 
Defeated Last Year 


F. ROBERTSON JONES REPORTS 


His Annual Review of Workmen’s Com- 
pensation Publicity Bureau Shows 
Year of Activity 


The Workmen’s Compensation Pub- 
licity Bureau, of which F. Robertson 
Jones is secretary-treasurer, showed its 
usual vigor during the past year in op- 
posing legislation detrimental to the in- 
surance business. Mr. Jones’ report was 
submitted at the annual meeting of the 
organization yesterday and it showed 
that of the important bills opposed 
in their entirety in 1929, few were 
enacted without some _ satisfactory 
amendments. Among the typical classes 
of bills opposed by the bureau, were 
those relating to the following subjects: 

Monopolistic state-managed compensa- 
tion insurance funds. 

Unreasonable and illogical amendments 
to compensation laws. org 

Monopolistic state-fund automobile in- 
surance. 

Defective drawn or unreasonable auto- 
mobile insurance measures. Co-defend- 
ant. . : 

Restricting the right to cancel insur- 
ance policies (i. e., accident and health). 
Increasing taxes on insurance companies. 
Oppressive measures restricting the 
transaction of insurance. 

Among the bills favored were the fol- 
lowing typical classes: Amendments in 
the interest of clarification; or for elimi- 
nation of errors. Amendments improv- 
ing various insurance laws. 

Many Pamphlets Published 


Mr. Jones pointed out that nineteen 
bills for compulsory automobile liability 
insurance (state fund or others) were 
introduced during the past year in the 
following states, none of which was en- 
acted: Kentucky (1), Louisiana (1), 
Massachusetts (2), Mississippi (1), New 
Jersey (3), New York (4), Rhode Island 
(3), South Carolina (1), U. S. Congress 
(2) and Virginia (1). 

The bureau published many new 
pamphlets and leaflets during the year, 
all of which had a wide circulation. Aside 
from this work the compensation law 
of every state (43) and territory (3) in 
this country was printed, as well as the 
law applying to the employes of the fed- 
eral government and to longshoremen 
and harbor workers. 

“Too much emphasis,” said Mr. Jones, 
“cannot be placed upon our co-operation 
with other organizations. From the be- 
ginning we have sought to establish and 
maintain with the public at large (and 
with industrial and other organizations) 
a contact that would prove mutually 
helpful. Through the sale and distribu- 
tion of literature and by furnishing in- 
quirers with material and pertinent in- 
formation, we have been brought into 
close touch with many corporations, as- 
sociations and individuals that have come 
to know us and are more and more elicit- 
ing the information that we have in the 
solution of questions of common inter- 
est.” 





Deming Underwriting Agency, Inc., 
New York City, has been chartered at 
Albany with capital of 200 shares non 
par value to conduct a general insurance 
agency and brokerage business. George 
P. Deming, Meta H. Donovan, Benjamin 
Horowitz, Brooklyn, are directors and 
subscribers. 





American States Underwriters, Inc., 
New York City, has been chartered at 
Albany with capital of $30,000 to engage 
in the general insurance business. Alvin 
R. Young, New York City; Walter J. 
McNichols, South Norwalk, Conn.; 
George D. Vail, Jr., Brooklyn, are direc- 
tors and subscribers. 








of large Branch Office. 


dence confidential. Box 1102. 
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HEAD OF HOME OFFICE CLAIM DEPARTMENT 


By stock company writing practically all casualty lines, including com- 
pensation, and also fidelity and surety and burglary. 
thorough knowledge of coverage and long claim experience in Home 


Must have 


Preferably with legal training and over 
thirty-five years of age. None but experts desiring permanent con- 
nection need apply. Salary in proportion. Give very full account 
of qualifications, experience, age and salary expected. Correspon- 


THE EASTERN UNDERWRITER 


New York 
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Forgery Producers Of 
Nat'l. Surety Dined 


MURPHY AND CHACE LEADERS 


Affair Came as Climax to Two-Day Con- 
ference; E. M. Allen, Spencer Welton 
and M. O. Garner Among Speakers 


The tenth anniversary conference of 
the forgery bond department of the Na- 
tional Surety was held the first two days 
of this week at the Hotel Pennsylvania, 
New York City. The conference opened 
Monday morning and was climaxed by 
a beefsteak dinner Tuesday night in 
honor of the thirty winners of the 1928 
contest. This gathering was addressed 
briefly by E. M. Allen, executive vice- 
president; Spencer Welton, president of 
the New York Indemnity and M. O. 
Garner, general counsel. 

Mr. Allen praised the work of the de- 
partment and urged a closer co-opera- 
tion between the various branches of the 
business. He said the success of the 
company depended in the last analysis 
upon the success of all the other lines. 
He declared that some of the best 
branch managers in the company had 
come out of the forgery bond depart- 
ment. He was optimistic about the out- 
look for 1929. 

Others who spoke were C. C. Spear, 
vice-president in charge of the fraud 
bond department; H. J. Lofgren, vice- 
president; J. A. Cochrane, vice-president 
and general sales manager of the for- 
gery department; R. H. Messer, resident 
vice-president and regional manager; O. 
T. Perkins of Chicago, regional manager; 
F. C. Clawson in charge of claims for 
the entire country; Captain Clemens, 
credit claims; E. H. Hayum, assistant to 
the general counsel. 

The winners of the contest were J. C. 


Murphy and R. C. Chace who led the 
department for the last ten weeks of 
1928 with $42,000 in premiums, repre- 
senting $21,000 each. Murphy produced 
in excess of $75,000 in premiums last 
year. Chace wrote $65,000 premiums. 
The thirty biggest producers were pre- 
sented with medals. 

At the Tuesday meeting there was a 
series of ten minute talks by three lead- 
ing supervisors, managers and salesmen. 
After the luncheon Vice-President J. C. 
Cochrane held an open forum and “pre- 
view” of 1929. The meeting closed with 
a discussion of the production possibili- 
ties for 1929, led by regional managers 
and supervisors. At the Monday session, 
regional managers N. Lewsen, Perkins 
and Messer reviewed the work of the 
forgery bond department for 1928 An 
open forum on forgery bond coverage 
also took place. 

A telegram was drafted at the dinner 
Tuesday night and sent to Chairman 
James E. Joyce, who is in California, ex- 
pressing regret at his absence and also 
giving him some figures for the year. 
The music was provided by the William 
= Kenny entertainers of New York 

ity. 





JERSEY AGENCY INCORPORATES 

The John Glueck, Jr., Agency, located 
at 230 Forty-eighth street, Union City, 
N. J., has been incorporated with a cap- 
ital of $10,000, the incorporators being 
Minnie Glueck, Anna Fischer and 
Adolph W. Schaffner. The agency is one 
of the oldest in northern New Jersey. 





Protective Brokerage Corporation, Mt. 
Vernon, N. Y., insurance brokerage busi- 
ness, has been chartered at Albany with 
$1,000 capital. Betty Brutinsky, Mt. 
Vernon, N. Y.; Dan Sobel, Brooklyn, and 
Max F. Finkelstein, New York City, are 
directors and subscribers. 
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FIDELITY & SURETY 
BOND DIGEST 


By 
Pettir & CARUTHERS 
A handy pocket-size book which contains the fundamental 


principles and the usual underwriting requirements, together 
with suggestions, as to where and how to solicit the business, 
and other valuable information to enable one to properly handle 
a bond when the occasion arises. 


Price $2.00—delivered 
Exclusive selling agent 
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Cullen Beats All N. Y. 
Records of Nat'l. Surety 


NEARLY $5,000,000 IN 
Represents Gain of $719,000 Over 1927 
For Greater New York Dep’t.; Col- 


lections of $606,000 in December 


1928 


The Greater New York department of 
the National Surety has been for not 
quite a year under the leadership of 
Vincent Cullen, vice-president of the 
company. He came to this post last Feb- 
ruary, resigning from the Fidelity & De- 
posit, where he was vice-president in 
charge of its New York office. This 


change was one of the big news sur- 
prises of the year. Confronting Mr. Cul- 
len at the time was the job of centraliz- 
ing the New York business of the Na- 
tional Surety, which previously had been 
scattered in a number of different offices. 

How well Vincent Cullen has succeed- 
ed in this undertaking is indicated by 
the fact that the Greater New York de- 
partment (including Brooklyn and 42nd 
st. branches) closed 1928 with a total 
premium volume of nearly $5,000,000, 
which represents a $719,000 increase over 
the National Surety’s business in New 
York before Mr. Cullen came into the 
picture. Furthermore, it was the ‘largest 
volume ever produced by the company 
in metropolitan territory. This total does 
not include an additional $2,800,000 in 
premiums for the fraud, forgery and 
credit lines, which are not under his 
jurisdiction, as well as co-insurance and 
re-insurance. 

Congratulatory Telegram From Joyce 

The $719,000 increase was so pleasing 
to William B. Joyce, chairman of the 
board of the National Surety, that he 
sent a congratulatory telegram from his 
Beverly Hills, Cal., winter home as soon 
as the figures reached him. And it is 
all the more significant when it is re- 
membered that it represents ten months’ 
production instead of the full twelve 
months. Mr. Cullen did not get going 
until the latter part of February and 
then he was considerably handicapped at 
the 118 William street offices because his 
staff had to be cramped into sixth floor 
quarters of that building (with a small 
private office for Mr. Cullen) until the 
Charles F. Noyes Co. moved from the 
ground floor into its new building on 
Broadway. 

The work put into ten months of 1928 
by the Greater New York department 
has been tremendous and in December 
its premium collections reached $606,- 
000, which figure is considered a record. 
On the last day of December $120,000 
was collected, in part due to persistent 
work on the part of James F. O’Hea, 
who is Mr. Cullen’s right hand man. Mr. 
O’Hea is the production and contact man 
of the office and held a similar post 
when he was under Mr. Cullen in the 
Fidelity & Deposit. 

Across the river in Brooklyn Mr. Cul- 
len has seen constant evidence of the 
producing ability of A. L. Carr, vice- 
president of the National in charge of 
its Brooklyn branch. Mr. Carr has built 
up the Brooklyn volume of. the company 
from a negligible figure to a sizeable 
one. 

There are eight departments under Mr. 
Cullen, with about 175 employes. Heads 
of these departments are: William 
Twamley, bankers blanket bonds; Ar- 
thur R. West, court bonds; George Sev- 
ers, fidelity; P. L. Crafts, contract bonds; 
Charles Otto, contractors’ service; E. W. 
Condon, development; H. W. Nichols, 
3rd, claims, and Charles V. Headstem, 
burglary. The only change made since 
the office opened has been the resigna- 
tion of Franklin J. Strauss to become as- 
sistant New York manager of the Alli- 
ance Casualty. Every department is 
showing a general healthy growth. 

Mr. Cullen has set as his goal for 1929 


a $1,000,000 increase over the 1927 fig- 
ure. 
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Downs Raps Goodwin 
On State Fund Bill 


SCHEME TO FOOL LEGISLATURE 
Federation Counsel Sees No Saving To 
Car Owners; Predicts Plan Would 
Surely Fail - 





Sharp criticism was directed at Frank 
A. Goodwin’s proposed automobile state 
fund bill for Massachusetts last week 
when John W. Downs, general counsel 
for the Insurance Federation of the 
state, gave out his views publicly at the 
annual dinner of the New England In- 
surance Exchange. Mr. Downs labeled 
the bill as a scheme to fool the legisla- 
ture into voting for a state fund under 
the guise of getting lower insurance 
rates for citizens. 

“Tt would be just as easy,” he added, 
“under the Goodwin scheme to tell the 
people that they were to get their in- 
surance on the basis of $5 a year be- 
cause the plan provides that if the fund 
finds itself in need of money, no assess- 
ment is to be made upon car drivers but 
the commonwealth is to loan its credit 
and advance enough money to keep the 
fund solvent during any year. Further- 
more, the board of commissioners, in 
fixing rates for the ensuing year, are 
obliged to make them large enough to 
pay back the money borrowed from the 
commonwealth during any current year 
plus a sufficient rate to pay operating 
expenses and losses under the state 
fund for the ensuing year. 

a. he filed the bill Mr. Goodwin 
said: 

“We cannot take a backward step in 
Massachusetts. Every owner of a motor 
vehicle must be financially responsible 
before he goes on the road and not after 
he kills or injures someone. If the state 
compels owners to insure it must give 
the service at cost. The bill I have filed 
eliminates false claims, unfair zoning, 
commissions, profits, and high salaries to 
insurance officials. 

“It provides a fee of $16 for all pas- 
Senger cars’ regardless of size or value, 
$25 for all trucks, regardless of carrying 
capacity and $50 for taxis and rental 
cars. These rates based on the 1928 
Tegistration will take $12,500,000 from the 
car owners, while the insurance compa- 
nies under the new rates will take $20,- 

00,000. The bill provides for a commis- 
sion directly under the governor and 
council and provides for investigation of 
its activities by the insurance commis- 
sioner. 

“It also provides that all investigations 
of accidents shall be made by the regis- 
trar through his inspectors, an organi- 
zation already in existence.” 


ALONZO G. OAKLEY HOST 
Alonzo G. Oakley, vice-president of 
he United States F. & G., and man- 
ger of its New York office, was host 
ast Saturday night to the staff of this 
ranch at the Union League Club, New 
ork. Sixty-eight were present and the 
occasion was an appropriate one to con- 
Bratulate Mr. Oakley upon his thirty- 





G., which was on January 10. The 
Oastmaster was Colonel E. G. Babcock 
and the speakers were Edward R. Lewis, 
RISO vice-president and manager of the 
ompany’s New York branch; H. D. 
ombs, general superintendent of claims, 
tnd W. J. McArthur, general counsel. 


VA. INDUSTRIAL ACCIDENTS 


A total of 2,399 workmen in Virginia 
vere injured in industrial accidents dur- 
ig December, according to figures com- 
piled by Frank P. Evans, statistician of 
€ Virginia Industrial Commission. Of 
€se accidents, eleven proved fatal. 
1S was the same number of fatalities 
‘ported for November. The total num- 
per of accidents, however, was smaller 
an in November when 2,591 industrial 


ccidents were reported. 











‘st anniversary with the United States — 


Georgia Casualty Company 
Atlanta, Georgia 
HARRY C. MITCHELL, President 


COMPLETE CASUALTY INSURANCE SERVICE 
APPLICATIONS FOR AGENCIES SOLICITED 


~ 








FEELING “FLU” EPIDEMIC 





Health Underwriters See Claims And 
Loss Ratios on Increase; Value of 
Waiting Period Heightened 


The value of the waiting period in 
health insurance policies is being borne 


home painfully these days to health 
underwriters. The so-called influenza 
epidemic is beginning to make itself evi- 
dent in the claims and the loss ratios 
for December and thus far in January 
are running, in practically every instance, 
about 100% over the same period of the 
previous year. 

The companies have very few policies 
on the books containing the waiting pe- 
riod. Underwriters frankly admit that, 
were it not for those few policies, the 
loss ratio would be running still higher. 

The recent statement of the United 
States Surgeon General that this is a 
“psyche influenza” epidemic—meaning 
that many people suffering simply from 
old-fashioned colds or plain grippe talk 
themselves into believing that they have 
influenza—is borne out in the experience 
of the companies. 

The one bright feature for health un- 
derwriters in the present situation is the 
fact that this is not an influenza epidemic 
but solely an abnormal prevalence of 
colds. The records of the companies 
show that the period of illness is very 
short, the length of the claims averag- 
ing from. three to ten days with the 
average claim being around four or five 
days. 





JOINS ROYAL INDEMNITY 





P. A. Crosby Appointed Assistant Man- 
ager at San Francisco; Formerly With 
E. Brown & Son Agency 

E. C. Smith, general manager of the 
Royal and Eagle Indemnity on the Coast, 


has announced the appointment of Phil- 
ip A. Crosby as assistant manager, mak- 
ing his headquarters in San Francisco. 
Mr. Crosby was associated with the 
companies early in 1924 before going with 
the Edward Brown & Sons agency on 
the Coast, where he was casualty man- 
ager. 

Mr. Crosby started his insurance ca- 
reer with the Travelers at New York 
after he took a course in training at the 
home office. He spent four years with 
the company as payroll auditor, during 
which time he traveled extensively all 
over the country. In 1913 he joined the 
agency of Bauman & Gordon Co., at 
Winona, Minn., where he remained for 
several years. He then joined the Hart- 
ford Accident as special agent and man- 
ager of the northwest department. After 
the war he joined the forces of the Roy- 
al Indemnity’s liability department, where 
he remained until the Edward Brown 
agency took the general agency of the 
Metropolitan Casualty. 





PAYS LOSS IN SHORT TIME 


The Hartford Accident & Indemnity 
showed its speed at paying losses last 
week when it dispatched a check for 
$14,346 to the First National Bank of 
Hawthorne, N. J., to cover a loss created 
by the theft of that amount in cash by 
two robbers. The company completed 
the payment in five hours after the rob- 
bery which occurred at 8 A. M. 


AN IDEA THAT WORKED 


How Agent For Employers’ Liability In 
Small City Wrote Big Volume of 
Elevator Insurance 
J. C. Mullen, of the Employers’ Lia- 
bility, writes interestingly in a recent 
number of the “Pioneer” about an idea 
that worked. It concerns one of the 
company’s producers in a small city who 
had written an unusually large volume 
of elevator insurance. Meeting this agent 
one day, he asked him the secret of his 
success in this particular line of busi- 

ness. 

“He promptly advised me,” said Mr. 
Mullen, “that he had refused to write 
compensation for any assured until the 
assured was willing to place the elevator 
and general liability insurance with him. 
He pointed out to his assured that the 
compensation policy covered accidents to 
the elevator operator in one company, 
while accidents to passengers were han- 
dled by a different company unless the 
insurance was all placed with the same 
agent and in the same company. Further, 
he told the assured that the company 
that was willing to carry the compensa- 
tion—as a rule unprofitable—should be 
favored with general public coverage in- 
cluding elevator. 

“The agent also advised me that he 
was successful in increasing the limits 
on a number of his policies from 5/10 
to 10/20, and this means an increase in 
premium of 32%. He tells his assured 
that if elevator insurance is needed lim- 
its of at least 10/20 are necessary.” 





PREFER STOCK TO MUTUALS 

Considerable favorable comment has 
been heard in Louisville circles regard- 
ing an advertisement of the Booker & 
Kinnard agency, Louisville, in the daily 
press, which was in the form of a repro- 
duction of a letter from the Tobacco 
By-Products & Chemical Co. to the 
agency. The ad said that at the annual 
conference it was suggested that the 
company might save some money on in- 
surance by carrying it in mutual compa- 
nies. However, the plant managers ad- 
vised against such insurance, on the 
ground that the service rendered by 
Booker & Kinnard would more than off- 
set. any saving that might be made in 
premiums by changing to the mutuals. 





ASSETS AND SURPLUS GAIN 


The annual statement of the New Jer- 
sey Fidelity & Plate Glass of Newark 
indicates that the company made satis- 
factory gains during the past year in 
both assets and surplus. Present assets 
are $6,950,145, a gain of $560,139, of 
which about $121,000 was put into un- 
earned premium reserve, bringing this 
figure up to $1,739,259. About $316,000 
was added to claim reserve which now 
stands at $2,209,448. 

The company has a voluntary contin- 
gent reserve of $300,000; its capital re- 
mains at $800,000 but its surplus gained 
$124,336, now being $1,631,692. The sur- 
plus to policyholders is $2,431,145 in ad- 
dition to the voluntary reserve. 





H. & A. CONFERENCE DATES 

June 4 to 6 are the dates decided upon 
by the Health & Accident Underwriters 
Conference for its twenty-eighth annual 
meeting at the Edgewater Beach Hotel, 
Chicago. 


James S. Kemper Chain 
Has Fifty Companies 


NOW BIGGEST MUTUAL OUTFIT 


Chicago Man Started in Van Wert, 
Ohio; and His Insurance Companies 
Have 150,000 Clients 





There are now about fifty mutual fire 
or casualty companies in the James S. 


Kemper chain, making it the largest of | 


the kind in the world. 

James S. Kemper, head of the group, 
came to Chicago from his home town of 
Van Wert, Ohio, where originally he was 
associated with the Central Manufactur- 
ers’ Mutual Insurance Co. of that city. 
This was in 1911. He opened an office 
in Chicago to represent the Central 
Manufacturers and the Associated Lum- 
ber Fire Mutuals. Later he organized 
the _Lumbermen’s Mutual Casualty Co., 
National Retailers’ Mutual Insurance 
Co: American Motorists Insurance Co. 
and the Building Owners’ Federation of 
Mutual Fire Insurance Companies. 

The Central Manufacturers’ Mutual 
was organized in 1876, and specializes in 
factory business, writing also lumber, 
mercantile and fireproof risks. 

The National Retailers’ Mutual Insur- 
ance Co. writes retail merchandise insur- 
ance. It is the official company of the 
National Shoe Retailers’ Association and 
a number of other trade organizations. 
The National Retailers accepts fire, 
windstorm, use and occupancy and auto 
insurance from high grade merchants. 

The Lumbermen’s Mutual Casualty is 
the principal casualty-insurance and bond 
carrier of the organization. It claims to 
be the largest writer of mutual automo- 
bile insurance in the United States. 

The Associated Lumber Mutuals writes 
only fire and windstorm insurance on 
lumber and woodworking risks. 


Takes As Much as $1,000,000 On 


a Ri 


The Building Owners’ Federation of 
Mutual Fire Insurance Companies is the 
official fire insurance organization of the 
National: Association of Building Owners 
and Managers. It confines its insurance 
to high-grade office buildings. As high 
as_ $1,000,000 is written under a single 
policy. 

The Federal Mutual Liability Insur- 
ance Co. was organized in 1905. It be- 
came affiliated with the Kemper group 
early last year. 

e Kemper is manager of the Im- 
proved Risk Mutuals which specializes 
in large value risks of good construction, 
occupancy and protection. 

The Kemper offices occupy three floors 
of the new Mutual Insurance Building in 
Chicago. It is on Sheridan Road. The 
Kemper companies also have offices in 
the Federal Reserve Bank Building and 
in the Builders’ Building, Chicago, and 
branches in Albany, Atlanta, Baltimore, 
Boston, Buffalo, Chattanooga, Columbus, 
Detroit, Kansas City, Los Angeles, Mil- 
waukee, Minneapolis, Newark, New York, 
Omaha, Philadelphia, Pittsburgh, San 
Francisco, Seattle, St. Louis, Syracuse, 
and Toronto. For eight years Mr. Kem- 
per was a director of the United States 
Chamber of Commerce insurance com- 
mittee. 

The Kemper companies have 150,000 
clients, according to their literature. They 
also get out a houge organ called “Kem- 
per Insurance.” ~ 

The latest Kemper organization deal 
was the announcement at the start of 
this year that the Federal Mutual Lia- 
bility of San Francisco would operate 
under the name of the Federal Cali- 
fornia Underwriters, the new organiza- 
tion to represent also the Lumbermen’s 
Mutual Casualty, the American Motor- 
ists, the National Retailers Mutual and 
the Central Manufacturers’ Mutual. J. 
—— became. president of the Fed- 
eral. 
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Aetna-izer” Questions and Answers 


Each month in the “Aetna-izer,” or- 
gan of the Aetna Life & Affiliated pane 
panies there appears. questions and an- 
swers regarding various policy forms. 
Not only do such quizzes serve to give 
the agent ready answers to the queries 
of his insureds but they help to give 
him a more thorough understanding of 
coverages. Some of these questions and 
answers follow: 

O. If a door mat is stolen from an 
assured’s porch, is the loss covered under 
the residence burglary and theft policy? 

A. Yes. $100.00 of insurance is. ap- 
plicable to porches. 

Q. An assured’s car operated by his 
chauffeur became involved in an accident 
in which a pedestrian was injured. Suit 
was brought jointly against the assured 
and the chauffeur. (a) Is the chauffeur 
protected under the automobile public lia- 
bility policy? (b) On what policy pro- 
vision is your answer based? 

A. (a) The chauffeur is protected 
against claims provided he was operating 
the car with the consent of the assured 
or an adult member of the assured’s fam- 
ily. (b) Additional interest or omnibus 
clause. 

QO. Can the assured under a plate glass 
policy elect to take a cash settlement? 

A. No. The option is entirely with 
the company. 

If an assured under a paramount 
accident policy is injured in an accident 
but not disabled, is he entitled to any 
bene fit? 

A. He is entitled to the amount actu- 
ally expended for any surgical treatment 
but such amount shall not exceed the 
amount payable under the policy for one 
week’s indemnity. 

Q. What are the usual exceptions in 
the coverage of a contract bond? 

A. Damages resulting from strikes or 





labor difficulties, mobs, riots, fire, the ele- 
ments or acts of God, or for the repair 
or reconstruction of any work or mate- 
rials damaged or destroyed by any such 
causes. The bond usually provides that 
there shall be no change in the plans, 
specifications, terms, covenants or condi- 
tions of the contract which. shall increase 
the amount to be paid the principal by 
more than a stated percentage of the pen- 
alty of the bond without the written con- 
sent of the company. Usually the owner 
must retain a percentage (10% to 
20%) of the contract price until the work 
is completed and accepted. 

Q. Give the hours of cover of the 
paymaster robbery policy. 

A. Outside coverage from 7:00 o’clock 
A. M.—7:00 o’clock P. M. Inside cov- 
erage—all day and all night. 

Q. When are surgical indemnities al- 
lowable under a waiting period health 
policy? 

A. Surgical indemnities are allowable 
for operations required by disease, pro- 
vided such operations are listed in the 
schedule of operations in the policy and 
are performed within ninety days of the 
commencement of disability. The waiting 
period provision does not apply to sur- 
gical indemnities. 


Q. When an assured under an accident 
policy changes his occupation, must he no- 
tify his company? 

A. The insured should, but is not com- 
pelled to notify the company of a change 
of occupation. If the insured changes his 
occupation the policy may be cancelled on 
a pro rata basis and the unearned pre- 
mium applied toward the payment of pre- 
mium on a new policy for his new occu- 
pation. If this is not done and the in- 
sured is injured after having changed his 
occupation to one rated in a more haz- 
ardous class; the company’s liability shall 






be only such proportion of the principal 
sum on other indemnity as the premium 
paid by him would purchase at the rate 
fixed for such more hazardous occupa- 
tion. 

Q. A thief in his efforts to escape with 
a stolen automobile collided with a truck. 
The owner of the car carried public lia- 
bility, property damage, fire and theft in- 
surance. Is the owner covered for the 
damage to his car resulting from the col- 
lision? 

A. The owner is protected under the 
Theft coverage. The loss is a direct re- 
sult of the theft and the policy states that 
the company has the right to return a sto- 
len automobile or its equipment with com- 
pensation for physical damage at any time 
before actual payment of under the policy. 

Q. The steam boiler used for heating 
purposes in a department store exploded, 
severely injuring eleven customers. They 
instituted suit for heavy damages against 
the store owner, who carries an owners’, 
landlords’ and tenants’ public liability pol- 
icy. Does the policy protect him from 
loss? 

A. The company will investigate the 
case, defend the assured and in the event 
of legal liability-pay the amount of the 
judgments within the policy limits, tak- 
ing into consideration in such settlements, 
of course, any steam boiler insurance 
which offered protection against this same 
hazard. There is no exclusion in the 
policy eliminating coverage on claims 
arising from such a cause. 


FRANK M. RICHEY DIES 

Stricken with a heart attack, Frank M. 
Richey, construction engineer for the 
Richmond branch office of the United 
States F. & G., died suddenly last week 
while seated at his desk. He had been 
connected with the company for the past 
six years. 








The Universal Casualty has been li- 
censed in Colorado. 














REMOVAL NOTICE 


FRANK G. TURNER 
Councellor at Law 
Formerly of Jersey City, N. J. 
(Specializing in casualty, negli. 
gence and general insurance 
litigation) will be located after 
December 1, 1928, at 
Federal Trust Bldg. (7th Floor) 
20 Clinton St. Newark, N. J. 


Tel. 3146 Market 








INSURANCE MAN AS RECEIVER 


George W. Beck, Denver agent for the 
Fidelity & Casualty, is at present re- 
ceiver for the Colorado Pulp & Paper 
Mill Co., and during the past few years 
has served as receiver for several other 


concerns. The “News” of Denver has 
printed several articles knocking Beck 
for placing insurance on the properties 
through his own company. 





CASUALTY CLASS AT COLUMBIA 


Beginning February 6 Columbia Uni- 
versity will give its annual course in cas- 
ualty insurance under the supervision of 
G. F. Michelbacher, vice-president, Great 
American Indemnity. Lectures will be 
given on Wednesday evenings from 5:50 
to 7:30 P. M. Special lecturers will be 
M. Acker; L. H. Carr; L. L. Hall, R. L. 
Hills, T. M. Nial and Ambrose Ryder. 





DEATH FOUND ACCIDENTAL 


Death when an automobile is struck 
by a railroad train comes under “acci- 
dental death,” a jury in Pittsburgh de- 
cided last week, awarding $45,000 under 
double indemnity provision to the widow 
of Willard Howe, so killed. The Fidelity 
& Casualty was the defendant. 


























GENERAL REINSURANCE 


CORPORATION 


J. G. WHITE, Chairman of the Board 


E. H. BOLES, President 


CASUALTY FIDELITY 


AND 


HOME OFFICE: 


SURETY REINSURANCE 


80 JOHN STREET 


NEW YORK 


Angsten, Farrell & Co., General Agents 
11 So. LaSalle Street 


CHICAGO, ILL. 


Robert B. Crofton, Pacific Coast Manager 
1927 Russ Building 


SAN FRANCISCO, CAL. 
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g aring Hold-Ups In 1928 Increased 
Burglary “Work Of Laboratories 


The burglary protection department 
of the Underwriters Laboratories of Chi- 
cago during the past year made rapid 
gains in the amount of work done on 
new protective devices and systems not 
heretofore prominent, as well as increas- 
ing the number of label accounts on 
burglary protection items and _ the 
amount of re-examination follow-up. 
The Laboratories observes in its re- 
sumé of the year that there is a dis- 
tinct trend towards more expert and 
daring attacks by burglars and an in- 
creasing number of robberies, both of 
which cannot be entirely coped with by 
a police organization, large or small, 
without placing an unwarranted burden 
upon the taxpaying public. It seems 
logical, therefore, that science will be 
more and more depended upon to pro- 
vide the resistance necessary to curb, 
or at least make unprofitable, the vari- 
ous forms of burglaries and robberies. 

Central Station Alarms 

Commenting on the progress made in 
the burglary alarm field, the Laboratories 
says that the central station type of 
system seems to be the leader and list- 
ing of this type of service has been ex- 
tended to several of the smaller cities. 
The expansion is probably due to the 
preference of insurance companies for 
central station type of supervision on 
mercantile classes of risks. 

Coincident with the extension of 
service, the Laboratories has just com- 
pleted an elaborate revision of the cen- 
tral station alarm standard undertaken 
more than a year ago. Two confer- 
ences with central station - companies 
were held during the year for consid- 
eration of the revised standard. 

Local Alarms 

Sound detector systems, which were 

developed but a short time ago, have 


become the accepted form of protec- 
tion for vaults. The majority of sys- 
tems employ some sort of regulation or 
control over the sensitivity of sound de- 
tectors, with the result that false alarms 
previously encountered during the first 
month of ‘service on a new installation 
have been largely eliminated. This regu- 
lation has been accomplished either by 
mechanical impulse devices, which re- 
quire from five to ten blows on the out- 
side of a vault wall before the actual 
alarm is initiated, or by a purely elec- 
trical control or balance between resis- 
tance in the microphones and external 
resistance of the circuit. 

The elaboration of the local mercan- 
tile alarm standard was completed early 
in the year and a similar revision of the 
local bank alarm standard is now in 
process. 

In the hold-up alarm field, the trend 
is towards the automatic remote station 
type of alarm as compared to the manu- 
ally-operated systems. 

Gas and Chemical Systems 

Systems and devices which utilize tear 
gas and similar irritants as a means of 
frustrating burglarious attack on vaults 
and safes, or daylight raid of premises, 
are coming into greater prominence and 
furnished a large portion of the new 
work in the past year. It was neces- 
sary to construct an additional gas- 
tight chamber of about 500 cu. ft. free 
volume on the sixth floor of the Labora- 
tories plant for testing gas bombs. The 
test procedure has been standardized by 
the adoption of a standard on gas sys- 
tems designed for protection of vaults 
and safes against burglary. Systems 
listed under this standard are now being 
installed in the field under the labora- 
tories’ re-examination and _ certificate 
form of follow-up service. 


The trend in combination locks has 
been toward the key-changing type, 
which permits of the change of the com- 
bination without removing the lock cover 
and disassembling the tumblers. Past 
experience has shown that many pur- 
chasers of safes neglect to change the 
combination from the factory number 
on which it is usually set. It is believed 
that the key-changing type of combina- 
tion will encourage new settings when- 
ever occasion demands, thus giving a 
purchaser the proper degree of theft pro- 
tection. 

Safes 

There have been relatively few new 
developments in the burglar-resisting 
properties of safes, although this is per- 
haps the oldest form of protection. 
However, present indications are that 
considerable thought is being given by 
the safe industry to the development of 
constructions which will meet the rapid- 
ly changing modes of burglarious attack, 
particularly attack by means of the oxy- 
acetylene cutting torch. It has been evi- 
dent for some time that constructions 
of a few years ago do not always pro- 
tect against the more expert burglarious 
attacks. Hence, various accessories, such 
as relocking devices, tear gas, and alarm 
systems, have been purchased by thou- 
sands of users to reinforce their present 
equipment. In an effort to encourage 
development of safes which would pro- 
tect against the more skillful burglarious 
attacks, a standard on burglary resis- 
tant safes was promulgated. Although 
no constructions have as yet been classi- 
fied as possessing superior resistance to 
both torch and explosives, some inves- 
tigations are being conducted. 





TO TALK AT INDIANAPOLIS 
Among the casualty and surety speak- 
ers on the Indiana Insurance Day pro- 
gram at Indianapolis on January 22 are 
P. Stanley, vice-president, Glens 
Falls Indemnitv, and Hale Anderson, 

vice-president, Fidelity & Casualty. 


WYSONG WARNS RECIPROCALS 





Indiana Commissioner Fights Their Plan 
For Insuring State-Owned Automo- 
biles; Starts Check-Up 

An investigation of the manner in 
which officials and department heads have 
insured state-owned automobiles, was re- 
cently begun by Clarence C. Wysong, 
Indiana insurance commissioner, follow- 
ing receipt of an opinion from Arthur 
L. Gilliom, attorney general, in which 
the insuring of this class of property 
in reciprocal companies was held unau- 
thorized under the law. 

“Public officials can not commit either 
themselves officially or their governmen- 
tal units as subscribers at reciprocal in- 
surance exchanges,” Mr. Gilliom said. He 
added the statute in question shows that 
the legislature did not intend to authorize 
the state or any of its subdivisions to 
come under the terms of the act. The 
reciprocal plan provided in the act, Mr. 
Gilliom held, is restricted to individuals, 
partnerships and corporations. 

Commissioner Wysong said the effect 
of the opinion would be to preclude all 
units of government in the state from 
insuring cars or any other property own- 
ed by the state in reciprocal companies. 
He emphasized that he would make a 
check to determine the number of ma- 
chines and the state property, if any, 
that have been insured in reciprocal 
companies and that he would warn ali 
department heads of the situation. 





3 MORE FOR NEW JERSEY 


Three companies have been admitted 
to New Jersey since the first of the year, 
namely the Connecticut Plate Glass of 
Torrington; International Re-Insurance 
Corp. of Los Angeles, and the Chicago 
Lloyd’s. The Connecticut company will 
write plate glass exclusively and the 
Lloyd’s will write fire, inland marine, fi- 
delity and surety, plate glass and auto- 
mobile. 
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Credit Insurance Abroad 


(Continued from Page 21) 


clared. Almost exclusively domestic 
business is written by the Nationale. 

In March, 1927, the Societe Francaise 
d’Assurances pour favoriser le Credit, 
Paris, was established by prominent 
French underwriters together with 
Swiss companies. Until the beginning 

of 1928 the building up of the organiza- 
tion was done, and now chiefly export 
risks are being insured. 

Assurance Francaise de Credit, Societe 
d’Assurances Mutuelles, of Lyon, a mu- 
tual has had a little less premiums than 
in the foregoing year. However, to 
strengthen its reserves it has opened a 
branch office at Paris. 

A state credit insurance has~ been 
created through a law passed on July 10, 
1928. The department of commerce and 
industry may under this scheme guaran- 
tee up to 60% of invoice on debts of 
foreign public administrations or public 
ewned companies, if in each case na- 
tional interests are involved. The state 
is writing the pure political risk. It is, 
however, provided that up to 20% may 
be insured with private insurance com- 
panies, so that an exporter may obtain 
altogether up to 80% on invoice. 

Italy 


The Societa Italiana de Assicurazione 
Credito, Milan, founded in 1927 by the 
Fascist Union of Insurance and impor- 
tant bankers and insurance companies, 
has started to write business. It insures 
inland risks, and for export risks the 
normal perils. 

The export credit insurance scheme of 
the fiscal Instituto Nazionale di Espor- 
tazione, Rome, established in 1927 is 
being used to facilitate special export 
transactions, as for instance the erection 
of industrial plants abroad, not however 
to cover credits given to foreign impor- 
ters of goods destined for consumption. 
The state takes up to 65% of amounts 
of invoice. The maximum amount which 
may be guaranteed is at present fixed 
at 200,000,000 Lira. 

Austria 

In December, 1927, the plan to estab- 
lish a credit insurance company was 
abandoned and no new steps have been 
taken since. The Kompass Allgemeine 
Kredit & Guarantie Bank of Vienna, 
(established in 1913, capital 6,750,000 
shillings) which wrote credit insurance 
before the war intend to take this line 
up again. General unsatisfactory busi- 
ness conditions in Austria of course 
have made this business very difficult in 
this country so far. Utmost care is 
therefore taken by underwriters. There 
is no sufficient local spread in this small 
country, and foreign business is mostly 
with the Balkan states and the East, 
where the underwriting is even more dif- 
ficult and hazardous. 

The necessity of doing export business 
with Russia, however, and the financial 
inability of business firms to run this 
risk has forced the city of Vieiina to go 
into the credit insurance business to help 
its firms along by guaranteeing Russian 
drafts. If the Russian government does 
not pay, the city of Vienna pays 70% of 
invoice in cash. A total business of 
100,000 shillings is contemplated and 
terms for the credits may be extended up 
to four and a half years. Altogether 
about $4,000,000 have been covered and 
part of these credits are to run for two 
years. 

Hungary 

Two companies are writing a so far 
limited amount of business in this coun- 
try: the Hermes Versicherungs A. G. of 
Budapest which is connected with the 
German Vaterlaendische group and the 
‘recently established Guarantiebank, A. 
G.,, Budapest, which is going to specialize 
in credit insurance and is going to write 
this line on a larger scale. 

The plan of establishing | a state insti- 
tution for export credit insurance has 
been discussed for a long time. It looks 


as if it is going to materialize in the near 
future. 
Germany 

The development of the accounts of 
the two large carriers writing general 
credit insurance business, gives a good 
picture of the situation. First in the 
field was the Hermes Kredit Versich- 
erungs Bank, A. G., of Berlin (Allianz 
Munich Re Group). It has the largest 
premium income with Mk. 12,372,627 and 
has paid 12% to shareholders as against 
10% for the foregoing year. 

Second is the Vaterlaendische Kredit 
Vers. A. G., also of Berlin, which belongs 
to the Elberfeld Concern or Vaterlaen- 
dische group. Its premium income was 
only Mk. 6,607,083 but this is an increase 
of 100% ‘in two years, whereas the in- 
crease of the business of the Hermes was 
only 33% during those two years. The 
Vaterlaendische is bidding fair to give 
the Hermes a race, which, however, is 
only part of the struggle for supremacy 
between the two groups of which they 
are members. The Vaterlaendische has 
increased its capital to eight millions as 
against the five millions of the Hermes, 
and has paid 10% dividend. Both com- 
panies have been important factors in 
rendering a credit insurance policy a 
liquid negotiable security. 

In this connection the Zusatzvertrag 
supplementary rider of the Hermes pol- 
icy is of special interest. This form pro- 
vides for a loan to be extended to the 
insured as soon as the insolvency of the 
debtor becomes known. and makes it 
possible for the insured’s bank to give 
him a loan without taking a chance, 
when discounting drafts. 

The Frankfurt General is writing ex- 
clusively export credit insurance under 
the government scheme in which also the 
Hermes is participating. All companies 
are members of the International Credit 
Insurance Association (seat in London) 
which was founded last year at the In- 
ternational Credit Insurance Conference 
in Paris. 

The Albingia Vers. A. G. of Hamburg. 
(Mutzenbecher group) has discontinued 
writing credit insurance and the portfo- 
lio has been taken over by the Vater- 
laendische. 

Argentina 

La Buenos Aires Compania Argentina 
de Seguros of Buenos Aires which has 
been writing fire, marine and casualty 
for twenty-five years, has recently taken 
up credit insurance. The premium in- 
come for 1927-28 is still very small, but 
the business is steadily expanding. The 
company is already working in close-co- 
operation with the international carriers 
through exchange of reinsurance treat- 
les and exchange of information. 

Japan 

The Japanese government has sub- 
mitted to Parliament a bill providing for 
an export credit insurance scheme. The 
plan is to follow the German scheme 
“B” (insurance in favor of the bankers 
discounting the draft in question). The 
institution is intended for the opening up 
and intensifving of trade with certain 
territories: Central and South America, 
Balkan, Africa and Russia. 





F. W. SARLES RESIGNS 

F. W. Sarles. assistant secretary of the 
“Weekly Underwriter and Insurance 
Press,” has resigned. It is known that he 
has joined the. Inter-Ocean Casualty of 
Cincinnati as its assistant vice- -president. 
Mr. Sarles had been with the “Weekly 
Underwriter: and Insurance Press’ for 
about six years in the capacity of adver- 
tising solicitor. 





Charles M. Epes, vice-president of the 
Woodworth-Hawley Co., Buffalo, has 
qualified for membership in the Trav- 
elers Automobile Producers Club for the 
second consecutive year. 


Hunt Authors 


(Continued from Page 1) 


the mutual insurance associations. The 
article on Ansell has been written by 
Miles M. Dawson, practicing actuary of 
New York. 

There will be individual articles for 
each of the main branches of insurance— 
life, fire, casualty and marine. Accident 
insurance will be treated separately and 
an article on the subject is now being 
written by Dr. I. M. Rubinow, well- 
known writer on accident insurance and 
workmen’s compensation insurance. 

Two insurance men who are now writ- 
ing articles for the Encyclopaedia are 
Edwin W. Kopf, assistant statistician of 
the Metropolitan Life, whose subject is 
annuities; and E. C. Lunt, vice-president 
of the Great American Indemnity, who 
contributes an article on bonding. James 
A. Beha, former insurance superintend- 
ent of New York State, and now chair- 
man of the board of the International 
Germanic Trust Co., has been invited by 
the editorial board to write an article 
for the Encyclopaedia. So have a num- 
ber of other prominent insurance men. 

Victor N. Valgren of the United States 
Department of Agriculture, is writing an 
article dealing with the special problems 
of insurance for farmers. 

Tentative Topics 


Tentative lists of topics dealing with 
social insurance were sent to a group of 
people interested in the subject of insur- 
ance, such as teachers, actuaries and law- 
Yyers. Some of those to whom lists were 
submitted are Frederick L. Hoffman, 
statistician for The Prudential; Dr. S. S. 
Huebner, professor of insurance at the 
Wharton School, University of Pennsyl- 
vania; Ralph H. Blanchard, professor of 
insurance at Columbia; W. F. Gephart 
of St. Louis, well known author of in- 
surance books; C. O. Hardy of the 
Brookings Institute, Washington, D. C.; 
and Professor Riegel of the University 
of Pennsylvania, also author of insurance 
books. 

These insurance articles are not in- 
tended primarily for insurance men, but 
for those outside the insurance field who 
are interested in the subject principally 
from the economic point of view. Man- 
aging Editor Johnson told The Eastern 
Underwriter. 

There will be a five thousand word 
treatment of the subject of fire insurance 
by a well known authority. Group insur- 
ance will be discussed with special ref- 
erence to industrial employes. Some of 
the topics under the heading of social in- 
surance are as follows: Accident Insur- 
ance, Disability Insurance, Employers’ 
Liability, Fraternal Insurance, Friendly 
Societies, Funeral Insurance, Unemploy- 
ment Insurance (Ghent System), Indus- 
trial Insurance, Invalidity Insurance, Ma- 
ternity Insurance, Mothers’ Pensions, 
Mutual Aid Societies, Old Age Pensions, 
public and private; Rehabilitation, Sick- 
ness Insurance, Teachers’ Pensions, Vet- 
erans’ Bureau, U. S., Widows’ and Or- 
phans’ Annuities, Workmen’s Compen- 
sation. 

Some of the topics, exclusive of social 
insurance, are: annuities, bonding, guar- 
antee of bank deposits, credit insurance, 
fire insurance, marine insurance, regis- 
tration of titles, etc. 

The history and development. of the 
mortality table from its inception will 
be included in the Encyclopaedia of So- 
ciay Sciences. 





NEW TAXI ORDINANCE PASSED 

Under provisions of an ordinance pass- 
ed by the Richmond, Va., city council, 
all persons or corporations, except those 
which have assets of not less than $25,- 
000 engaged in the business of operating 
taxicabs, for-hire cars and “U Drive It” 
automobiles, must carry $5.000-$10,000 lia- 
bility cover on each car. They must also 
carry $1,000 cover against property dam- 
age. Individuals or corporation with as- 
sets of $25,000 or more may become self- 
insurers or carry the fixed amount of 
cover as they please. 


— 


N. Y. Legislature Gets 
Going on 1929 Session 

MANY MEASURES ARE PROPOSED 

J. W. Gates Is New Labor Committee 


Chairman; Compulsory and State Fund 
Bills Bob Up Again 








With the commencement of the New 
York state legislative session a number 
of committee changes have been made, 
among them being the appointment of 
John W. Gates as chairman of the com- 
mittee on labor and industries in the 
senate, succeeding James S. Truman, who 
did not return to the senate this year, 
The labor committee handles all amend- 
ments to the workmen’s compensation 
law and labor bills. Henry I. Patric, a 
Dolgeville manufacturer, succeeds to the 
vacancy created by Senator Gates in his 
promotion. The rest of the committee 
is the same as last year. 


State Fund Bill 


One of the first amendments intro- 
duced was an exclusive state fund bill 
amending the compensation law so as 
to conform to changes made in the law 
last year. This bill was introduced in 
the senate by Minority Leader Bernard 
Downing, who has handled the measure 
in that house in previous years. Con- 
trary to previous reports, the State Fed- 
eration of Labor decided not to add 
provision to the act relating to physical 
examination of employes by employers 
of labor and were content to allow the 
bill to go in, after having been examined 
by their attorney as prepared for intro- 
duction, in about the same form as in 
previous years. It is generally conceded 
that the measure has no chance of pas- 
sage this year. 

Another bill introduced by Dr. William 
L. Love, of Brooklyn, would amend the 
compensation law by adding all disab- 
ling diseases and illnesses to the list of 
occupational diseases, for which compen- 
sation is payable. George R. Fearon, 
of Syracuse, Republican, reintroduced his 
bill of last year amending the highway 
law, providing for suspension of licenses 
to operate motor vehicles and cycles until 
payment of final judgment for damages 
caused by operation thereof. 


Compulsory Auto Measure 

Senator Fearon also introduced a bill 
amending subdivision 4, section 205, gen- 
eral municipal law, so as to permit a 
municipality to contract for indemnity 
insurance covering municipal liability to 
injured firemen. A further bill intro- 
duced by Senator Fearon amends sub- 
division 27, section 89, village law, so 
that villages may contract for indem- 
nity insurance against liability imposed 
by law for damages for injuries to per- 
sons or property. He alo reintroduced 
his bill of last year amending section 
285-a, highway law, relative to service 
of process on non- -residents, in actions 
involving operation of motor vehicles 
within state, so as to cover operations 
where it is a consent, express or implied, 
of non-resident. 

Philip M. Kleinfeld, Democrat, of 
Brooklyn, proposed a bill adding new 
article, 11-b, to the highway law, pro- 
viding for compulsory insurance for au- 
tomobiles. It is modeled after the Mas- 
sachusetts statutes and carries an appro- 
priation of $50,000. Under its provisions 
the superintendent of insurance is direct- 
ed to establish rates. 


M. J. O’BRIEN AT PHILA. 

Martin J. O’Brien has been appointed 
associate resident manager with Sidney 
H. Pool at the Philadelphia branch office 
of the Fidelity & Casualty. Mr. O’Brien 
was associate manager at the New York 
office. He has been with the compay 
since 1915. 








REID CHOSEN COUNCILLOR 
A. Duncan Reid, at a recent meeting 
of the executive committee of the N2- 
tional Bureau of Casualty & Surety Un- 
derwriters, was chosen councillor for the 
Bureau in its relations with the United 
States Chamber of Commerce. 
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